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Reuther’d rather wrangle than be 
right. Le 
oa 


Primer on public relations for 
dealers. See Page 3. 
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Peace can be wonderful in the 


auto industry, but Reuther can’t | 


remember that far back. 
* * es 


Death Dealers of ’96 

Time was when pedestrians 
watched out for bicycles if they 
valued their lives. On Sunday, Aug. 
26, 1896, reports the Chicago Daily 
Drovers Journal, the bicycle toll 
was three killed and three seri- 
ously injured. 

~ * * 


It’s a ‘New Car’ 

Since a demonstrator is defined 
as a new car in MPR 594, the re- 
cent amendments raising the fac- 
tory prices of new models a!so 
apply to cars owned by dealerships 
or dealer executives. 

The issuance of Amendment 13 
to MPR 594 had raised the ques- 
tion in some dealers’ minds as to 
whether OPA regarded demonstra- 
tors as new or used, NADA says. 

x * * 
Get It in Writing 

Section 12(b) of the new Price 
Control Extension Act of 1946 pro- 
vides that the OPA may not start 
a suit if the violatiofgarose because 
the seller acted upon and in ac- 
cerdance with the written advice 
and instructions of the admin- 
istrator, or any regional admin- 
istrator, or district director of 
OPA, NADA announced last week. 
In addition to the OPA officials 
mentioned in the act, regional at- 
torneys, regional price attorneys 
and district price attorneys are au- 
thorized to issue official interpreta- 
tions under OPA procedural regu- 
lation No. 1. 

Dealers who desire advice or in- 
terpretations from OPA should ob- 
tain them in writing from one of 
the above authorized persons. If 
the interpretation is obtained in 
writing, then, under the provisions 
of the act, the dealer may rely 
upon this written interpretation 
and cannot later be held liable for 
a violation. 

co a oe 


Eyes Front 


Congratulations to Charles F. 
(Boss Ket) Kettering, GM vice- 
president who celebrated his 70th 
birthday last 
week in his Lou- 
donville (O.) 
home. In his hon- 
or, townsfolk 
staged a pageant 
depicting life 
back in the 80s 
and 90s. 

Kettering prob- 
ably enjoyed the 
pageant, but the 
man _ responsible 
for many of the 
pleasures of mod- 
ern life can’t be expected to go on 
living in the past. 


©. F. Kettering 





Chrysler Opposes 
Wage Boost but 
Agrees to Talks 


Supply Picture Eases 
As 4 Strikes End; 
Export Row Hits Nash 


By Mac Gordon 
Staff Writer 

DETROIT.—A sharp dif- 
ference of opinion over the 
question of wage increases 
for 70,000 Chrysler workers 
came to light last week when 
the corporation expressed its oppo- 
sition to “either 

round of 
increases 
time or 
round of 


another 
wage 
at this 
another 
strikes.” 

Robert W. Con- 
der, Chrysler’s di- 
rector of labor 
relations, dis- 
closed this atti- 
tude in a letter 
replying to the 
UAW -CIO’s _re- 
quest for renego- 
tiation of wage rates after the 60- 
day waiting period required by the 
company-union contract. 

The negotiations are scheduled 
to get underway the week of Oct. 
21. At this time, however, it is 
plain that Chrysler will enter the 
conference dead set against grant- 
ing a pay raise that might further 
upset the economy of the nation. 

Meanwhile, developments in 
the prolonged wave of supplier 
strikes were particularly heart- 
ening to automotive assemblers 
last week. Four tieups classed as 
critical came to an end, includ- 
ing the last of the walkouts in 
the nut-bolt and tire industries. 


Of the approximately 55 supplier 
strikes still in progress Friday, 
only seven’ constituted serious 
drags on auto and truck lines. The 
lone U. S. assembler closed be- 
cause of a strike was Mack Truck, 
although Chrysler divisions sus- 
pended operations all week be- 
cause of low stockpiles and Nash 
shut down assembly briefly after 
body workers refused to work on 
cars earmarked for export. (See 
Page 2.) 

Canada’s production picture re- 
mained gloomy as the result of 
wage and union security strikes in 
basic industries. Chrysler plants 
have been strikebound since June 
18; GM has been closed since early 
this month for lack of tires, and 
Ford last week cut down to a 
three-day week as its stocks di- 
minished. 

Conder, while acceding to the 
UAW’s request for wage nego- 
tiations, flatly declared that “we 
hope (the union will consider 
further a avoid the mistake 
time has saown it made at the 
end of the war.” 


R. W. Conder 





The Chrysler official accused 


(Continued on Page 29, Col. 1) 











Bank Ends Dealer Reserves 


CLEVELAND.—Cleveland Trust Co., 
chain handling dealer finance paper, last week announced it is can- 
celling all dealer participation reserve contracts as of Sept. 15 and 
thereafter will make loans directly to car buyers. It is understood 
dealers had been allowed 33 1-3 percent. 

“We shall be happy to discount without recourse paper on accept- 
able credit risks provided the maker is required to pay only the same 
finance charge as we are asking borrowers under our direct loan 
plan,” the letter to dealers declared. “We would pay you for such 
paper the amount of cash unpaid balance, plus a five dollar handling 
fee, and will of course continue to extend wholesale accommodations, 

budget and demonstrator plans as in the past.” 


the nation’s third largest bank 





Top Cars 


New car registrations reported 
in Automotive News today: 


1946 
Pos. Make 


1—94,649 Ford 
2—64,356 Plymouth 
3—48,107 Chevrolet 
4—40,169 Dodge 
5—27,449 Nash 
6—21,321 Hudson 
7—18,934 Chrysler 
8—18,040 Pontiac 
9—17,730 DeSoto 
10—15,215 Buick 
11—13,610 Mercury 45,181—11 
12—13,517 Oldsmobile 133,860— 6 
18—11,792 Studebaker 53,820— 9 
14— 6,788 Packard 31,711—15 
15— 4,417 Cadillac 32,642—14 
16— 2,075 Lincoln 9,816—16 


Total Cars First Half 
418,300 2,085,495 
For further details, see page 
33, today’s issue. 


1941 

Pos. 
336,956— 2 
257,269— 3 
512,312— 1 
114,795— 7 
45,965—10 
37,447—13 
75,151— 8 
164,264— 5 
44,507—12 
177,855— 4 











Week’s Production 
Slumps to 69,639; 
347,120 in Aug. 


By Mel Humphrey 
Associate Editor 
DETROIT.—U. S. auto output 
nosedived to an estimated 69,639 
cars and trucks last week from the 
record total of 88,591 in the previ- 
ous week, a drop of 18,952 due pri- 
marily to the shutdown of aill 
Chrysler Corp. final assembly lines. 
Combined U. S. and Canada car 
and truck production amounted to 
only 71,010 last week compared 
with the revised tally of 91,314 in 


For complete production totals 
by makes, see table, page 38. 


the previous week. Ford of Canada 
was held to only three days of 
final assemblies, and was the only 
auto maker operating across the 
border last week. 

Despite the slash in output last 
week, U. S. auto makers turned 
out an estimated 347,120 cars and 
trucks in August, a gain of 33,- 
$41 vehicles over the official 
count of 313,779 in July, Automo- 
tive News’ tabulations show. 
Passenger car production in Au- 
gust totaled an estimated 239,091, 
compared with 220,321 in July, 
while commercial vehicle output 


|rose to an estimated 108,029 last 


month compared with the July to- 
tal of 93,458. 

U. S. car assemblies last week 
totaled an estimated 45,388 com- 
pared with the revised 61,943 in 
the previous week. U. S. truck pro- 
duction amounted to an estimated 
24,251 
26,648 in the previous week. 

With the Labor Day 
holding all auto builders to only 

(Continued on Page 38, Col. 3) 





last week compared with} 


holiday | 


OPA Intensifies Drive 
To Uneover Violations 


By New Car Dealers 


Remy Adds 200 Investigators to Nationwide Probe; 
Says 20% of All Dealers Evade Ceilings; 
Rings Hit in S. C., New England 


DETROIT.— OPA is conducting a nationwide drive against 
alleged violations of ceiling price regulations on service and 


sales of new and used cars, 
vision disclosed last week. 


the agency’s enforcement di- 


A spot survey of several cities by AUTOMOTIVE NEws dis- 


closed that car purchasers are * 
already receiving OPA letters 
requesting complete details 


of their transactions. Similar solici- 
tation will get underway in other 
areas shortly, it was learned. 

New-car and legitimate used- 
car dealers will bear the brunt 
of the drive, it developed, be- 
cause “curbstone” sellers do not 
keep sales records from which 
any incriminating information 
can be obtained. 

OPA agents in many cities have 
taken the names of all purchasers 
from the sales records of fran- 
chised dealers. The buyers then 
get letters from the agency which, 
dealers declare, hint of a _ viola- 
tion even before all the details of 
the transaction are known. 

The campaign was intensified by 
OPA last week after agents un- 
covered the existence of two auto 
“black market rings” in Leesville, 
S. C., and in New England. 

Government men charged that 
30 percent of the vehicles of- 
fered in the Leesville market 
were 1946 and 1947 models. They 
declared they would trace the 
cars back to factory levels, if 
necessary, to determine how and 
where they entered black market 
channels. 

William E. Remy, head of OPA 
auto enforcement, then announced 
in Washington that 600 agents had 
been assigned to investigate what 
he termed a “nationwide black 
market” in car sales. This is an 
increase of 200 over the usual num- 
ber of probers in auto enforcement. 

While emphasizing that “a good 
portion of the regular franchised 
dealers and a majority of the es- 
tablished used-car dealers are not 
violating price ceilings,” Remy al- 
leged that most price violations 
are committed by “regular dealers 
who give very low tradein prices 
on old cars and take extra money 
on the side.” 

Remy estimated that 20 percent 
of all dealers are charging 
above-ceiling prices. He said 
that the rings uncovered in New 
England and Leesville, and the 

(Continued on Page 38, Col. 1) 











Mallon Charges 
Makers Killed 





Handling Boost 


WASHINGTON.— To determine 
future action against OPA’s refusal 
to allow a 5 percent handling 
charge on new 
cars, NADA last 
week sent ques- 
tionnaires to deal- 
ers asking them 
to state in detail 
what their actual 
handling charges 
were in 1940. 

NADA Presi- 
dent William 
Mallon said 
NADA does not 
believe that the 
present dollars- 
and-cents charge allowed is suffi- 
cient to cover operations under 
present day costs. 

Officially commenting on the or- 
der which provides that every in- 
dividual dealer may levy the same 
handling charge as he individually 
charged in the last quarter of 1940, 
Mallon declared: 

1. In issuing the order in its pres- 
ent form, OPA has followed the 
letter of the law as written. 

2. The order as originally written 
by OPA, but later revised, would 
have provided for the flat 5 per- 
cent handling charge which OPA 
put into effect in 1942 after a sur- 
vey of the industry. 

8. This 5 percent order was 
changed by OPA following pro- 
tests by car manufacturers 
against the order. 

Mallon’s letter to the NADA 
membership follows: 

“In September, 1945, OPA issued 
MPR-594 (ceilings on new passen- 
ger automobiles). This order con- 
tained Appendix B which specified 
the dollars-and-cents amount which 
a dealer could charge a customer 
for preparing and conditioning a 

(Continued on Page 8, Col. 1) 


W. L. Mallon 





Nash Drops Distributors, Adds 6 Zones 


DETROIT.—With the announce- | 


ment of six new zones, Nash Mo- 


|tors revealed last week that in line 


with a trend in 
the industry it 
had ‘discontinued 
its distributor 
setup. 

H. CC. Doss, 
vice - president 
and general sales 
manager, . named 
six zone mana- 
gers to head the 
new offices in 
Detroit, Minneap- 


H. ©. Doss olis, Los Angeles, 











San Francisco, 
Denver and Memphis. 





Nash will assume all whole- 
sale activities with its. dealers 
on Oct. 1. In all cases, Doss said, 
former Nash distributors will 
continue with the company as 
retail dealers in their territories. 
The distributors’ wholesale fa- 
cilities have been purchased by 
Nash Motors and will be used as 
headquarters of the new corpora- 
tion zones. The creation of addi- 
tional zones is part of a postwar 
program to triple Nash prewar 
production ~nd sales, Doss said. 
In addition, Doss announced 
new zone managers in Washington 
and St. Louis. 


Those appointed B. E. 


are 





Thompson, Detroit; Harland L. 
Walters, Washington; Robert M. 
Hendrixson, Minneapolis; L. T. 
Kouns, Los Angeles; S. K. Goge, 
St. Louis; M. S. Anderson, Seattle; 
H. S. Baker, Denver, and R. L. 
Alexander, Memphis. 

Thompson, former zone manager 
in Washington, joined Nash in 
1940 as district manager in Char- 
lotte, N. C. He entered the auto 
business in 1936 at Kansas City. 

Walters was Nash-Kelvinator 
representative in Washington. He 
was admitted to the Michigan bar 
in 1921, entered the U. S. Con- 
sular service in 1922, joined Ford 


(Continued on Page 36, Col. 3) 
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Rubber Supply Ample 


Import of 145,000 Tons from East Wipes Out 
Peril to Record Tire Output in ’46 


AKRON.—An adequate supply of 
raw rubber to continue the record 
production of tires for the remain- 
der of 1946 has been assured 
through agreements concluded by 


the U. S. with three foreign na- 
tions, the industry reported last 
week. 


The agreements, completed with 


Parts Sale Set 
For Sept. 9 in 
Salt Lake City 


SALT LAKE CITY.—Automotive 
parts which cost the government 
an aggregate of $14 billion will be 
offered for sale by War Assets Ad- 
ministration here Sept. 9-14. WAA 
officials hope to set an inter-moun- 
tain area dollar volume record for 
a single merchandising venture 
during this six-day period. 

This sale will be the first of its 
kind inasmuch as automotive parts 
disposals have heretofore been 
handled at WAA’s Detroit office, 
and it is expected to materially re- 
lieve the nation’s shortage of this 
material. 

More than 4,000 lots—large, me- 
dium and small—have been made 
up of the material, which consists 
of automotive parts and acces- 
sories for all popular makes of 
ears and trucks, as well as jeeps 
and special vehicles. 

There are quantities of garage 
equipment, tools and hardware- 
type items; new and used com 

lete engines; mechanic’s tools, cy- 

inder blocks, crankshafts, trans- 
missions and differentials; every 
type of automotive electrical part 
and accessory; gears and bearings; 
water and fuel pumps; axles and 
frames; electric drills; buffers and 





_ . grinders, compressors and motor- 


cycle parts and assemblies. 

Prospective purchasers may in- 
spect the property and immediate- 
ly enter a bid on each lot. At the 
close of the sale, high bid for each 
lot will already have been tabulated 
and the complete list of awards 
will be available to the bidders 
Sept. 16. 

Dealers, automotive supply 
houses, mail order houses, chain 
stores, auto rebuilders and wreck- 
ers, and service station operators, 
as well as priority claimants, will 
be eligible to buy. 

Commercial buyers and priority 
claimants will compete for the ma- 
terial on an equal basis, and the 
highest bidder for each lot will be 
awarded the property. Priority 
claimants already have had an op- 
portunity to buy this type of prop- 
erty. 


Boosts in Wages Held 


Basis for Price Hikes 

WASHINGTON.—An employer 
may now grant increases with- 
out first seeking approval from 
the Wage Stabilization Board 
and if he desires to use wage 

as a basis for price 
relief, he can secure approval 
later, NADA advised its mem- 
bers last week. 

Heretofore, it had been neces- 
sary to notify WSB of wage in- 
creases, even though no price 
relief was being requested. How- 
ever, added NADA, it is still 
illegal to decrease wages (and 
salaries under $5,000) without 
WSB approval. 











Great Britain, the Netherlands and 
France, provide that 145,000 long 
tons of crude rubber will be sent 
to this country during the second 
half of this year. The price was 
fixed at 23% cents a pound, FOB 
Far East ports. 

Tire industry officials said that 
the agreements will increase the 
total of natural rubber available 
for consumption this year to 260,- 
000 long tons. They estimated that 
this supply, plus the expected out- 
put from plants making GR-S and 
special purpose rubbers, will fur- 
nish an ample supply of approxi- 
mately a million tons of raw rub- 
ber. 

Conclusion of the four-power 
agreements dissipated fears that 
a shortage of supply would reduce 
tire and tube production below the 
high levels attained in the first 
half. 

Without an advance in the sup- 
ply of natural rubber, now assured, 
tire manufacturers had doubted 
that American-made rubber could 
remain at output levels sufficient 
to meet the unprecedented peace- 
time demands. 

Their doubts were based on a 
scarcity of alcohol, which has been 
caused by the diversion of grain 
to the worldwide famine relief pro- 
gram. This component shortage is 
limiting synthetic rubber output. 


K-F Planning 
Overseas Output 
In 4 Nations 


WILLOW RUN.— First foreign 
assembly of the new Kaiser Spe- 
cial and Frazer automobiles will 
be made in Australia and Argen- 
tina, it has been disclosed by Harry 
D. Dodge, president of Kaiser- 
Frazer Export Corp. and Graham- 
Paige International Corp. 

In addition, factories in Ahme- 
dabad, India, and Stockholm, Swe- 
den, are being constructed by dis- 
tributors for production of the two 
cars. 

The Kaiser Special, a product of 
Kaiser-Frazer, and the Frazer, 
product of Graham-Paige, will be 
produced in Melbourne by Liberty 
Motors (Pty.) Ltd., distributor for 
Australia. Industrias Ring, Buenos 
Aires, will handle assembly of the 
new cars in Argentina. 

Dodge said that assembly opera- 
tions will be carried on in distri- 
butors’ plants already established 








at these points. 





GEORGE H, Miehis, right, president of Albert Kahn Associated Architects and Engi- 


neers, Inc., ©: ® new 


book covering postwar trends in buildings for automotive 


edu eep 
abreast of the latest developments in buildings for the merchandising and 


personnel 
distribution of Chevrolet products. 





Nash Body 


In Sitdown on 


DETROIT.—A new note in the 
auto industry’s labor relations was 
sounded last week in a Nash body 
plant shutdown Aug. 27 following 
workers refusal to work on bodies 
scheduled for export. 

The protest against working on 
export cars is, according to Nash, 
part of union pressure on the com- 
pany to increase the number of 
cars available each week for pur- 
chase by factory employes. 

U. S. conciliators were attempting 
to arrange a meeting last Friday 
between company and union offi- 
cials to end the work stoppage. It 
was reported that the union would 
decide on Saturday whether to 
make the stoppage a full-fledged 
strike. 

R. A. DeVlieg, Nash vice-presi- 
dent in charge of manufactur- 
ing, said that Nash has been ex- 
porting “less than it is licensed 
to ship under fixed government 
quota.” 

“Union spokesmen seem to be 
overlooking the fact,” DeVlieg said, 
“that normally one out of every 
seven jobs in American automobile 
plants is due to export trade, and 
that the company must keep open 
its foreign markets for automobiles 
in order to maintain a competitive 
place in the domestic market.” 


Earlier, the body workers pro- 
tested the current ll-car per week 
allotment claiming greater provi- 
sions are made at “other” plants. 

In a survey of the industry last 





U.C. Dealers Push Plans 


For National Convention 


By Bob 
Managing Editor 

DETROIT.—The Shoreland Ho- 
tel in Chicago has been picked as 
headquarters for the convention 
Sept. 24 to form the National Used 
Car Dealers Assn., it was an- 
nounced last week by the tempo- 
rary executive committee. 

A banquet will be held in the 
evening following the organization- 
al meeting. The committee is se- 
lecting a national figure for the 
principal speaker. 

Lynn Wertz, committee secre- 
tary, said that the committee has 








A WEEKEND CRUISE to Mackinac provided an entertaining break 
meeting of Dodge regional managers in Detroit. Left to right: 


Minneapolis manager; E. ©. 
Philadelphia regional manager. 


in the two-week 
P. M. Dingman, 
Dodge sales manager, and ©. A. Templeton, 


Quinn, 





also arranged for committee 
rooms at the hotel for the day 
before the convention to be used 
for consultations by the dele- 
gates. 

Meanwhile, the temporary com- 
mittee is completing a framework 
for the association, including ten- 
tative by-laws and membership 
fees, so that the delegates will 
have something to work with at 
the convention. 

Tentatively, the committee has 
suggested an initiation fee not to 
exceed $15 and an annual fee of 
$10. 

The convention is open to indi- 
vidual used-car dealers as well as 
local and state associations, it was 
emphasized by the committee. 
Those interested were urged to get 
in touch with Wertz at 9800 Grand 
River, Detroit 4, Mich., temporary 
committee headquarters. 

Committee members revealed 
last week that many new-car deal- 
ers have disputed the statement 
made at the Detroit meeting of 
used-car dealers that the new and 
used car dealers have no commu- 
nity of interest at the present time. 

Many new-car dealers have in- 
formed the committee that they 
are just as interested as the used 
car dealers in doing away with 

MPR 540, the OPA used-car price 

regulation, Wertz said. 





Plant Closed 


Export 


week, this 
News found: 
1 Only five out of 16 auto makers 

currently offer definite aid to 
company employes to obtain new 
cars, and one maker provides for 
a 10 percent discount to employes 
with no priority for early delivery. 
2 The five makers offering defi- 

nite aid to employes set aside 
only a very small percentage of 
the daily production. 

In the industrywide survey, the 
following car policies were learned: 

General Motors: No policy set 
by the corporation, any aid to em- 
ployes is made by the separate 
divisions. Of the five divisions, it 
was learned that Chevrolet, Cadil- 
lac and Pontiac offer no aid to 
employes at present. Buick and 
Oldsmobile provide a “very small 
percentage” of the daily produc- 
tion. 

Chrysler Corp.: No provisions for 
employes. All Chrysler products 
are sold to the dealer organiza- 
tion. The dealers, being indepen- 
dent retail merchants, sell the 
ears without factory interference, 
a ‘company spokesman said. 

Ford: No preference to work- 
ers in the purchase of new cars. 
Jack R. Davis, vice-president in 
charge of sales and advertising, 
said: “With 90,000 Ford employes 
in the Detroit area alone, it is 
easy to visualize the complica- 
tions that would result if we 
started preferential deliveries to 
Ford employes.” 

Hudson: Provision made for a 
“very small percentage” and a 10 
percent discount. 

Studebaker: A small percentage 
of daily production to “aid in solv- 
ing the local transportation prob- 
lem.” Cars are distributed on a 
priority basis depending on need, 
war service and length of service 
with the company. 


Packard: No percentage of pro- 
duction set aside for workers. 
However, any employe buying a 
new car through a dealer, with 
no priority assistance given, is 
granted a 10 percent discount. 


is what AUTOMOTIVE 


New Ceilings 
Announced for 


Harvester Line 


WASHINGTON.—New price ceil- 
ings for International Harvester 
trucks have been announced by 
OPA. The prices are lower than 
former ceilings for light trucks 
and higher than old ceilings for 
heavy trucks. 

Factory list prices compared with 
former list prices for some mod- 
els with all standard equipment, 
follow: 

Model K-1, chassis, 4,400 Ibs., with 
flat back cowl, 113-inch wheelbase, 
$674 (compared with $690 previous- 
ly); and the same with 125-inch 
wheelbase, $699 (compared with 
$710). 

Model K-1-M, with remote con- 
trol transmission, $657 ($700); K-2, 
5,200 Ibs., with flat back cowl, 125- 
inch wheelbase, $711 ($695); K-3, 
6,650 lbs., with flat back cowl, $838 


($810); K-3-N, $796 ($800); K-5, 
13,500 Ibs., $982 ($995). 
Also, K-6, 14,500 Ibs., $1,350 ($1,- 


315); K-7, 16,500 Ibs., $1,851 ($1,625) ; 
K-8, 20,000 Ibs., $2,552 ($2,440); K-11, 
27,000 Ibs., 149-inch wheelbase, $4,- 
974 ($4,225); same model with 197- 
inch wheelbase, $5,040 ($4,285); 
K-8-F, 27,000 lbs., 161-inch wheel- 
base, $4,092 ($3,785); with 215-inch 
wheelbase, $4,167 ($3,845). 

Two new heavy duty trucks de- 
signed for special purposes also 
were priced. They are the KR-12, 
powered by a 586-cubic-inch Con- 
tinental six-cylinder engine, with a 
161-inch wheelbase, listed at $7,048; 
and heavy truck designed for haul- 
ing heavy loads on the Pacific 
Coast only, listed at $11,500. 


Ward-LaFrance 


Names Clave 


ELMIRA, N. Y.—Appointment ot 
Robert M. Clave as executive as- 
sistant, general sales department, 
Ward LaFrance 
Truck Division 
of Great Ameri- 
can _ Industries, 
Inc. was  an- 
nounced by Wen- 
dell P. Rice, gen- 
eral sales mana- 
ger, last week. 


Prior to his ap- 








pointment, Clave 
served as Lt. Col., 
General Staff 


Robert M. Clave 
Corps on General 


Eisenhower’s staff. 


Impatient Client 


Sues Dealer 


LISBON, O.—Kyle McPherson 
has filed court suit in an effort to 
stop John Stapleton, local Dodge 
dealer, from selling 1946 Dodge 
cars to other persons until he has 
complied with an alleged contract 
to sell to McPherson. 

McPherson charges. that Staple- 
ton agreed to sell him the fifth 
1946 Dodge received from the man- 
ufacturer. Further, he complains 
that since Stapleton received and 
sold the fifth car, the prices on 
new cars have risen. He wants $500 
in damages in addition to an order 
which will restrain Stapleton from 
discriminating against him. 











H. W. DUNLAP, Ford dealer at Sonora, Calif., begins construction of a new building 
which will cost In excess of $35,000. The building will house Ford car and tractor 


operations for Tuolumne county. In this 


photograph, 


Frank Brown, contractor, is 


driving the stake, authorizing construction, while Irving Symons, property owner and 


landiord, and Dunlap look on. 
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Dealers tell me 




















NADA Explains 
New Formula 
For Shop Rates 


WASHINGTON. — The workings 
of the new automatic formula for 
determining customer’s hourly 
service rates were explained last 
week by NADA. The formula ap- 











MAN* dealers throughout Amer- 
ica accept engagements to talk 
about their business before local 
civic clubs. Such assignments are 
to be encouraged. It helps the pub- 
lic to better understand the con- 
tribution automobile dealers make 
to the busi..ess life of the com- 
munity. 
Recently I heard that Roy E. 
Martin, Ford dealer at Wooster, O., 
had made a talk to a civic group. 
When I wa* in Wooster the other 
day I picked up a copy of the ad- 
dress so I could give it to my col- 
umn readers. 
Martin, when young, was em- 
ployed in the trim shop at the 
Ford factory at Highland Park, 
Mich. One day when Henry Ford 
was on a tour of inspection he 
noticed Martin with a mouthful 
of tacks, which was a customary 
occupational procedure in uphol- 
stery departments. Ford stopped 
and remarked that he or the 
company didn’t want to be re- 
sponsible if an accident should 
happen and insisted Martin go 
to the stockroom and get a mag- 
net to hang around his neck to 
hold his supply of tacks. 

For this and other reasons Mar- 
tin is a great admirer of Ford. 
Naturally, the subject of his speech 
was Henry Ford. The speech fol- 


lows: 


* * * 


‘Power to See 
These Things’ 


Bi I WAS to ask the question 
‘What Is An Automobile?’ I 
would probably get a diversity of 
answers, and it would enliven some 
serious thinking. Webster says ‘It 
is a self propelled vehicle.’ It orig- 
inated and was first called a horse- 
less carriage. With Henry Ford it 
was the development of an idea 
and an ideal. . 

“Rodger Bacon in the 18th cen- 
tury, nearly 700 years ago, said: 
‘Machines for navigation are pos- 
sible without rowers; likewise 
chariots may be made that, with- 
out the aid of any living thing 
may move with force; and like- 
wise an instrument may be made 
to fly, so that a man may sit in 
the midst of the machine and 
turn an engine by which the 
wings may beat the air after the 
manner of flying birds.’ Rodger 
Bacon in the year 1260 saw these 
things coming in the precise 
manner in which they did come— 
on sea—then on land—and then 
in the air. 

“IT never attend an automobile 
meeting that I do not think of this 
prophecy by Rodger Bacon. There 
are men who have the power to see 
these things. I think of Henry 
Ford as one of these men. I will 
say now you personally may like 
Henry Ford or dislike him. You 
may think of him as you please. 
You may think of him as one of 
the world’s richest men. You may 
think of him as the man who has 
made the most automobiles. But to 
me he is the most romantic char- 
icter that the industrial world has 
Rpduced, or is likely to produce. 

* + * 


breads Its Benefits 


Far and Wide 


HE late Sen. Jim Couzens of 
, Michigan said: ‘You cannot an- 
alyze genius. Henry Ford makes 
one wonder about the origin and 
condition which makes one man 
Stand out, aside and apart, from 
other men. Whence comes extra- 
ordinary talent and ability? Whence 
comes those gifts that differentiate 
Ford from all other men in indus- 
try? Whence came those gifts that 
make Lincoln live down through 
the ages? Gifts that are unattain- 
able by the ordinary man. 

“In my humble way, I am say- 
ing these things about Mr. Ford 
not because he needs me to say 
them, but because he is regarded 
as the world’s last great indus- 
trialist, through whose initiative 


pride in saying that I feel that 
I am connected with the best 
automobile company, and I take 
honest pride in saying, too, that 
I have been with the Ford com- 
pany for 32 years. 
“Each one of you may have this 
same pride in your respective field, 
too. However, there is no industry 
that spreads its benefits so far and 
so wide as does the automobile in- 
dustry. Many businesses could not 
have come into existence save for 
the automobile. Before World War 
II the automobile industry gave 
direct employment to one out of 
every eight of all workers gain- 
fully employed. 
* 


‘Marks the Dawn 


Of An Erd@’ 


‘Gris back to Henry Ford, 
I will say that he is a strange 
blending of the old and the new. 
Today at the age of 84 he is a cit- 
izen doing a day’s work. Mr. Ford 
has never had an office. You will 
find him most of the time in the 
experimental department. He gets 
down to the factory at 8:30. The 
Ford Motor Co. is the last great 
enterprise not controlled by East- 
ern capital. The company is owned 
entirely by the Ford family. Mr. 
Ford has said that he is very 
thankful for the fact that he is not 
responsible to stockholders. For if 
there were stockholders he could 
not do the things he wants to do. 
He could not have built Greenfield 
Village and the largest museum in 
the world, in which he is perpetu- 
ating all the antiques and old 
things of pioneer America. 

“At this time I would like to 
give you a little history. In 1885 
an Otto engine at the Eagle Iron 
Works in Detroit needed repairs. 
No one in Detroit knew anything 
about a gas engine. Ford was 
called in and he put the engine 
in good running order. He under- 
stood the principle involved and 
his idea of automotive transpor- 
tation is supposed to start from 
that date. 

“On a column at the entrance to 

the Michigan theatre in Detroit is a 
beautiful bronze tablet which re- 
cords the fact that on this spot in 
1893 Henry Ford designed and built 
the first Ford car. This date marks 
the dawn of an era and the begin- 
ning of the story of America grow- 
ing and flourishing under the im- 
petus of mass production. 
“Not far distant from this spot, 
along the river called Rouge, 
spreads the gigantic -Ford indus- 
tries, the largest automobile plant 
in the world. To the west a little 
further is the Willow Run bomber 
plant. You may stand on the roof 
of the Administration building in 
Dearborn, where Ford as a boy 
roamed the fields on his father’s 
farm, and dreamed his dream of 
farm tractors and transportation. 
You may lift up your eyes and be- 
hold this great industry. A monu- 
ment to Henry Ford’s genius and 
courage, and then and only then 
will you have a new respect for this 
man. 


His Playthings 
Were Tools 


“TVJENRY FORD was born July 3, 
1863, on his father’s farm be- 
tween Detroit and Dearborn, where 
the factory now stands. He lived 
the life of the average farm boy. 
There was little machinery on the 
farms. Mr. Ford started out with 
the idea of lifting the burden of 
farm work from the shoulders of 
men and placing it on motors. His 
first idea was the farm tractor. 
This was sidetracked because other 
manufacturers were beginning to 
experiment with cars. As a child he 
had few playthings. His toys were 
his tools. He was always working 
at something mechanical. He tink- 
ered with watches and clocks, and 
it is said he could fix anything. 

‘ “This may be encouraging to 


+ 


plies to all service shops and was 
drawn up by OPA to cover recent 
increases in labor costs. 

Under the new order, titled SSR- 
72 to RMPR-165, the dealer first 
must determine the average 
straight-time hourly wage paid all 
productive mechanics during a 
typical work week. The formula 
in Appendix A of the order pro- 
vides the necessary information to 
establish this average wage. 
If this figure is 90 cents an hour 
or less, the dealer may add 90 cents 
to it for his new rate. If the aver- 
age falls between 90 cents and 
$1.50, he may double the wage to 
obtain his rate. If it exceeds $1.50, 
he may add $1.50 to the average 
wage. 
Three copies of the application 
form (6044-2893) must be filed with 
the district OPA office, in addition 
to a separate application for each 
separate group of mechanics for 
which the dealer charges varying 
rates. The adjusted prices can be 
considered as approved if OPA 
does not advise to the contrary 
within 20 days after filing. 
All the dealer need do then to 
make the new rates effective is to 
submit a schedule of adjusted 
charges to his local price board. 
SSR-6 is no longer effective, 
NADA pointed out, and dealers 
with eight or fewer employes 
must follow the new regulation. 
SSR-72 became effective Aug. 23. 


ATAM Appoints 
Representatives 


To NADA Units 


CHICAGO.—Louis Milan, presi- 
dent of the Automotive Trade 
Assn. Managers, last week an- 
nounced a list of members appoint- 
ed to work with specified NADA 
committees by sitting in on their 
meetings. They are: 

Legislative—C. W. Coons, Pe- 
oria, Ill.; Convention—Ray Palmer, 
Brooklyn and Long Island, chair- 
man; Otto Hinneberger, Newark, 
and William Phillips, Philadelphia; 
Truck—Lew Ulrich, Louisville; 
Guide Book—John E. Raine, Rich- 





mond. 

In addition, Milan and Edward 
L. Cleary, ATAM secretary-treas- 
urer, will be the group’s represen- 
tatives at the next meeting of the 
NADA executive committee, sched- 
uled for October. 

The ATAM objective eventually, 
with more appointments to be 
made at intervals, is to be repre- 
sented at meetings of all NADA 
committees except those on nomi- 
nations, auditing and budgeting, 
Milan said. 

William L. Mallon, president of 
NADA, and a long-time member, 
as well as Lee Moran, NADA 
executive vice-president, are given 
the major share of credit for the 
January action of the NADA 
board permitting ATAM appointees 
to attend sessions for purposes of 
offering advice and counsel. 


Danville Dealers 


Fight Car Test 


DANVILLE, Va.—Any effort by 
the state to revive safety tests for 
cars on the prewar basis will be 
fought by the Danville Automobile 
Dealers Assn., A. B. Crowell, presi- 
dent, announced last week. 

The supply of spare parts is so 
small that if cars were to be black- 
listed for bad windshield wipers, 
cracked wind-screens, bad lights 
and rear view mirrors, scores of 
cars would be driven off the road, 
he said. 


350 Expected to Attend 


S. C. Parley Oct. 6-8 

SPARTANBURG, 8S. C. — Plans 
have been completed for the annual 
meeting of the South Carolina 
Automobile Dealers Assn., which is 
scheduled to be held Oct. 6-8 at 
Myrtle Beach, S. C. An attendance 














the people of the world have 
profited immeasurably. I take 


some of us who have not accom- 
(Continued on Page 27, Col. 1) 


of 350 is expected, according to 


Newspaperman’s Eye View .. . 
Public Relations Primer 


Aw dealers are taking a terrific lambasting in many sections of the 
nation today, both in the press and by word of mouth. And a lot of 
illwill is being developed that will plague dealers for years to come— 
long after the present sellers’ market disappears. 
“The restoration of prewar discounts is just another way of goug- 
ing car buyers again,” people are saying. 
“Dealers are forcing every type of accessory on the poor new-car 
buyer, or else ... ,” others declare. 
“You've got to pass the dealer a few hundred bucks under the 
table to get delivery of a new car,” hundreds of others shout. 
* + . * 


Rd bee a damn lie,” you retort. 
And we in the trade know that, for the vast majority of dealers, 

these accusations are not only unjustified but malicious. 

he what can we do about it?” you ask. 

A lot. 

First of all, through your associations, clean up any bad spots in 

your local dealer picture. 

Secondly, through an adequate public relations program, get across 
to the public, through the press, the real story of new car dealers in 
your area. 





* * * 


Mas: dealers and some communities have been carrying out a sound 
public relations program through the years; other areas have only 

recently made an attempt; still other dealers haven’t the faintest idea 

vf what public relations means. 

“What does public relations constitute?” you ask. 

To help answer this, we at Avromotive News—with a background of 

many years in the newspaper field—have worked out a “Primer in Pub- 

lic Relations” which should assist dealers and associations. Here it is: 

+ * * 


Can’t Buy Press 
prs relations, of course, embrace many facets, including all types 
of media—radio, newspapers, magazines, trade papers—and adver- 
tising as well as editorial material. 
The advertising can be controlled largely, because it is paid for. But 
good press relations can’t be bought. 
That is something to be developed, and it can be developed soundly 
by playing fair with the newspaperman and recognizing his problems. 
In general, if you make it easy for a newspaperman w talk with 
you and get legitimate information from you, you'll find that your 
personal relations with the press will be happy. 
A point to remember here is that en a breaking story, a reporter has 
to work fast. His deadline is always moving up on him, and if he can’t 
get your side of a story quickly, he may never get it. 
* * + 


Divorced from Advertising 

MAY dealers think of public relations entirely in terms of adver- 
tising. They neglect the editorial side, or if they do think of it, 

they consider it in terms of advertising. That is often a serious mistake, 

for a good editorial man on a newspaper usually considers himself 

divorced from advertising. 

His job is to get or edit news in an unbiased manner. News is his 

business and advertising comes in another department, which, if he 

thinks about it at all, he usually considers tainted. 

That makes him a funny sort of a guy in some ways, but actually 
he is a human being, responding kindly to friendship and resenting 
pressure. 

He takes it as a matter of course that he should be seated at the best 
table when dealers hold a banquet. He has to hear the speeches, 
doesn’t he? 

Of course he does, although dealers who are wise will give him pre- 
pared copies of speeches. They'll get a better and more accurate press 
that way. 

* + * 

Relies on Memory 

yaa covering an affair or an interview where there are no prepared 
statements, a reporter usually relies on notes of key words or 

thoughts, filling in when he writes the story. 

If the thought is complicated or many figures are involved, speakers 

are going to be misquoted, sometimes by the best of reporters. So pre- 

pared statements are usually an advantage. 

Another point dealing with the reporter’s business of filling in a 
story from notes concerns off-the-record statements. 

Business men are often irked when they see off-the-record statements 
crop up in print, but this is an easy pitfall for a businessman who does 
not understand how the reporter works and thinks. 
In an interview, for instance, business men usually are upset when 
they see a reporter taking notes on off-the-record material. As a result, 
reporters try to avoid writing down off-the-record statements, to the 
detriment of the man making them. 
The only way he can assure himself of not having off-the-record ma- 
terial get into print is to ask that reporters make notes of the statement 
and mark it “off-the-record.” 
The reason is that the reporter fills in most of the story from memory. 
The off-the-record material is very similar to the other material he is 
writing about, and unless he has it down in black and white, marked 
off-the-record, the chances are that he will remember the material but 
forget its category. This is especially true when many off-the-record 
statements are made. 
*” * ~ 

Friends Are News Sources 
SomE dealers think it difficult to become friends with newspapermen, 

although the opposite is true (and we don’t mean by letting him buy 
a new car). 

Friends are the best assets good newspapermen have. Friends are 
their news sources. They give newspapermen information which pro- 
vides stories, and in turn newspapermen take care of their friends 
when they can do so legitimately. 

In this respect, newspapermen often seem to have memories inde- 
pendent of the men involved. A newspaper’s friends are remembered by 
those on the staff long after the source of the friendship is forgotten. 
And, in turn, enemies are remembered even longer. 

. + _ 


You as an individual may be passive to newspapermen; you may be 
the type that cooperates readily, or you may be a publicity hound. But, 
whatever your type, never hesitate to go to a newspaper with a story 
just because it has a good angle for you. Everybody who goes to a news- 
paper has a personal angle of one sort or another. In fact, some of the 
best newspaper stories have been inspired by personal angles. 

As in any other business, most newspapermen are honest, square- 
shooting individuals. You play square with him, and he’ll reciprocate. 
There are a few chiselers, just as there are a few gyp dealers, but no 
newspaper wants to be represented by a chiseler, so have no hesitancy 
in reporting a gyp to his office. 

In short, good public relations reflect good business. That is, if a 
dealer’s business and associations are run in a manner in which he can 





Secretary Ella W. Ford. 


take pride, he need have no fear of relations with the press. 
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AUTOMOTIVE WE STAND FOR: 
1 1. Fair and equitable contracts between manufac- 
M 


turers and dealers in motor vehicles, parts and ac- 





1879 





A cessories. | 2. A fair profit to the dealer on every 


used vehicle accepted in partial payment for a new 
car or truck. 1 3. Every dollar of gasoline tax eol- 
lected by state or federal governments applied to 
the building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 1 5. A return to the pre- 
cepts of independence and the rewards of applied 
energy and ability, which made America and gave more of her citizens 
more of the better things of life than anywhere else in the world. 











Economic Gangsters 


id THERE were even a hint that any group of manufac- 
turers were acting in a manner that would harm the best 
interests of the country, the whole nation would stand on 
its feet and scream. And, more important, machinery to in- 
vestigate such action and, if justified, to punish the manu- 
facturers, would be set into motion immediately. 


Yet a small group of union leaders has blatantly served 
notice on the government that they will either get their 
way on price regulation or they will upset the whole eco- 
nomic structure of the country before it has a chance to 
recover from the shock of war. 


And are there howls of protest? Is the country acting 
to protect the welfare of the public? 


Of course not. There is barely a ripple of protest. These 
economic gangsters, who call themselves labor leaders, are 
free to club the public over the head to their hearts content. 
They are free to blackjack industry into unwarranted wage 
increases, and then turn around and smack industry again 
because their wage increases led to price increases. 


The president of the United States assailed legislation H" 


that would tend to a these economic gangsters to 
act like reasonable human beings, subject to the same re- 
straints as the rest of the population. 


Will they strike Chrysler and start another spiral of wage 
and price increases? 


It seems unbelievable. It would hurt the workingmen they 
are supposed to represent more than anyone else. How, 
then, could it happen? 


Is it possible that the welfare of the workingman is 
not the first consideration of these economic gangsters? 
Are they more interested in personal power than in 
promoting the best interests of labor? Are they more 
interested in preventing the American economic sys- 
tem from working so that they can point to its failure 
and seek to supplant it with a foreign system of life, 
which sounds good on paper but has left a great people 
in slavery and poverty? 


Whether the answers to these questions are yes or no, 
one point stands out. 

That is that the country cannot look to these economic 
gangsters to give labor the economic facts of life. 

If it is to be done, industry must do it. That is no easy 
task. There are thousands of obstacles. 





But it must be done! 





Recently we have been correct- 
ing our “Who’s Who in the Auto- 
motive Industry” which we have 
not revised or published since the 


last Automotive News Almanac 
edition in the 

WHOL wHo (fall of 1944. It 
PARADE comes as quite a 


shock to an old 
timer to realize how many changes 
in corporate personnel take place 
in a few short years. The com- 
pany which has made no changes 
in its executives turns out to be 
a very rare exception—less than 
one in a hundred I would estimate. 
When one stops to realize that 
these changes involved death, ill- 
ness, retirement, dismissal or resig- 
nation, you can understand what 
this has meant in the lives of thou- 
sands of families involved. It goes 
to prove too that life is far from 
a stable thing and none of us can 
know what is around the next 
corner. 
+ ” + 

And speaking of troubles, I won- 
der how many of you have been 
involved, as I have, in a fairly sub- 
stantial new building project. If 
you have, you know what I mean! 
Everyone knows we have a short- 
age of building materials and 
therefore, following the natural 
trend which you would expect of 
America, the forests should be re- 
sounding with the logger’s axe and 
the scream of the lumber yard 
saw heard in every corner of the 
land. The bitter fact is, however, 
that planing mills are shut down 
because the prices which OPA al- 
low will not cover the cost of cut- 
ting and finishing, for example, an 
item like flooring, which is ex- 
tremely scarce today. People are 
moving into new homes in Detroit 
which have no flooring except 
rough lumber. Some have no doors 
and few are complete to the last 
item, when the moving vans arrive. 

- *” a 


Not only is lumber building ma- 
terial scarce because of OPA price 
regulations but we have just had 
a nationwide demonstration of the 
impracticality of trying to regu- 
late production and price at the 
same time in this country. From 
the time price ceilings were taken 
off meat until they were put back 
on again, the butcher’s iceboxes 
and display counters were rapidly 
taking on the appearance of the 
old days we all remember. Prices 
went up for a few days and in 
some localities, profiteers tried to 
take advantage of the first buying 
rush but soon the chain stores and 
others (who really do control prices 
through stiff competition) had 
prices virtually back in line. Per- 
haps even a better example of what 
not to do is the fact that dairy prod- 
ucts have not been put back under 
price ceilings and yet dairy but- 
ter, on which the ceiling price was 
67 cents if and when you could get 
it at a legitimate market, is avail- 
able for, approximately 70 cents a 
ound practically everywhere and 
in almost unlimited quantities. 

+ + + 

On another page of this issue I 
hope you will find the chart which 
illustrates the growth of the net- 
paid circulation of AUTOMOTIVE 
News from December 1941 to the 
first of August. The reason I am 
calling it to your attention is be- 
cause this almost phenomenal gain 
of nearly 300 percent from our 
low-spot in February 1943, can be 
attributed considerably to the en- 
thusiasm of our readers of whom 
we are proud to count you as one! 
Never a day’s mail is opened in this 
office but what the majority of the 
new orders can be attributed to the 
recommendation which some loyal 
reader has made to a friend or 
associate. The fact that 86.3 per- 
cent of our readers renew their 
subscriptions without premiums, 
cut-rates or any other inducement, 
gives us a barometer by which we 
can continually measure the value 
of the service we are rendering. 
Maybe you have noticed the change 
in our net-paid which we are print- 
ing every-other-week in the right 
“ear” under the mast-head on the 
front page. Naturally we are proud 
and we know you are too.—G.M.S. 
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‘Give Us a Chance...... 


The views expressed in this column are those of our readers. 
contributions will not be accepted but confidence will be observed upon request. 


b 


Anonymous 











How to Beat Shortage 

I read with considerable interest 
A. H. Allen’s column, “FOB Fac- 
tory,” in your Aug. 26 issue. I note 
that there is considerable dismay 
in the industry over the shortage 
of designers and layout men. Per- 
haps if the various manufacturers 
were willing to train interested, 
though inexperienced men, the sit- 
uation now would not be so acute. 

Over a period of almost a year 
since my release from the service, 
I've contacted the majority of man- 
ufacturers about getting into this 
type of work. None of them seems 
willing to take a man unless he’s 
had experience, which, presumably, 
he should gain by working for an- 
other maker, who, of course, feels 
the same way about the whole 
thing. 

Perhaps if the manufacturers 
who are now bemoaning this latest 
of shortages would hire men who 
have a genuine interest in this 
work, and a suitable background, 
of course, but who lack the all- 
important experience, they might 
find some who could, with some 
competent supervision, become 
worthwhile assets to the industry 
in a short time.—Ouiver R. Goop- 
MAN, 611 E. 22nd St., Dubuque, Ia. 


U. C. Dealers 

On behalf of the members of the 
Dallas Used Car Dealers’ Assn., 
allow me to express our apprecia- 
tion for the publicity you are giv- 
ing in your paper to the organiz- 
ing of the various used car deal- 
ers’ associations throughout the 
country, especially regarding the 
efforts of our fellow dealers in 
Michigan and the surrounding ter- 
ritory. 

The Dallas Used Car Dealers’ 
Assn., along with the Fort Worth 
Used Car Dealers’ Assn., were 
among the first in the country to 





organize, having been in existence 
and incorporated under the laws 
of the state of Texas since Jan- 
uary, 1945. 

We have been carrying the fight 
for the dealers in the South against 
the unfair practices of the Office 
of Price Administration and are 
glad to see the rest of the country 
beginning to wake up and help us 
in our efforts. 


A word of praise at this time 
should be given to Mr. J. B. Cald- 
well, of the Southwest Used Car 
Dealers’ Assn., a fellow worker of 
ours, who has given much of his 
time and effort to bring about a 
National Association of Used Car 
Dealers. 


Your continued publicity along 
these lines will certainly be appre- 
ciated by all the dealers in this 
territory.—T. A. BLUNDELL, secre- 
tary. 


Coming Events 


SEPTEMBER 
6-7—Clarksburg, W. Va. Annual meeting 
of Automobile Dealers Assn. of West 
Virginia. 
11-13-—-Chattanooga. Annual convention 
Tennessee Automotive Assn. 
23-24—Philadelphia. Annual convention 
Pennsylvania Automotive Assn. 
24—Chieago (Shoreland Hotel). Convention 
to form National Used Car Dealers Assn. 


OCTOBER 
6-8—Myrtle Beach, 8S. ©. Annual conven- 
tion of South Carolina Automobile Deal- 
ers Assn. 
11-12—Milwaukee (Hotel Schroeder). 
National Tractor meeting. 
16-17—Chicago (Hotel Knickerbocker). SAE 
National Transportation and Maintenance 
meeting. 
29-Nov. 1—Cleveland. Refrigeration 
Air Conditioning Exposition. 
NOVEMBER 
3-4—Atilantic City (Hotel Traymore). An- 
nual meeting of New Jersey Automotive 
Trade Assn. 
3-5—Los Angeles (Biltmore hotel). SAE 
National Aeronautic Fall Meeting and 
Aircraft Engineering Display. 
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As YOU KNOW, today’s biggest, toughest question 
is ““Why haven’t I got my new car?’ 


Ford Motor Company Dealers have been harried 
by it for months. 


They’ve spent virtually all their time trying to 
answer it. 


But there are so many reasons for the delay in new 
car deliveries, that it’s a very hard job to explain 
the situation to people on a showroom floor. 


We felt that it was our responsibility to help 
answer today’s toughest question. Our respon- 
sibility to our Dealers and their customers. 


So, we got up a little folder . . . the one shown 
at the top of this page. In it we gave the reasons 
why our Dealers couldn’t even make promises of 
definite delivery dates. . . let alone deliver promptly 
all of the cars their customers had ordered. 


We told about the strikes in other industries, and 
the parts and materials shortages that have more 
than once closed down Ford production lines. We 
told how we'd suggested to our Dealers that they 





omers contented, too 


’ 7 ae 
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MOTOR 


reserve at least one out of four new cars for veterans 


...and that they fill all orders on a “first come— 
first served”’ basis, to be fair with everyone. They’re 
following that plan very faithfully. We pointed out 
that our production to date was only a fraction of 
what we wanted ...a fraction of our real capacity. 
We assured customers that it wasn’t our Dealers’ 
fault... and thanked them for their patience. 


It’s a straightforward little folder... and our 
Dealers like it. It helps them answer some of today’s 
toughest questions ...and it helps their customers 
realize that the Ford Motor Company and its Dealers 
want to produce and deliver cars just as much as 
people want to own them. Our Dealers have just 
asked us to print and send them a lot more copies. 
They say ‘Thanks for a real job.”’ 


Why don’t you ask the nearest Ford Dealer for a 
copy of this folder? 


We think you’d be interested in this example of 
the way we try to help our Dealers to a better and 
better Future with Ford. 


CO MPAN Y 











V 
2 
é 
3 
O 
4 
3 





rea 


6 


AUTOMOTIVE NEWS, SEPTEMBER 2, 1946 





- Truck-Trailer 


Output Spurts 


10 Pct. in Two Months 


WASHINGTON. — Shipments of 
truck trailers with a rated capac- 
ity of five tons or more increased 
in May and again in June, accord- 
ing to the Bureau of the Census. 
The increase continued the upward 
trend which started early in 1946. 

A total of 5,832 were shipped in 
May, 2 percent mote than the 5,730 
shipped in April. An additional 8 
percent increase in June brought 
the total for that month to 6,279 
units. 

The value of total truck trailer 
shipments was $12,400,000 in May, 
and reached $12,800,000 in June, 3 
percent more than the value of 


May shipments. These total figures , 


include both truck trailers shipped 
as complete trailers and those 
shipped as trailer chassis by the 
truck trailer manufacturer, it was 
pointed out. 

Complete truck trailer shipments 
amounted to 5,231 units in May, 
an increase of 8 percent over the 
5,187 shipped in April. A further 
increase of 9 percent in June 


brought the total of that month’s 
shipments to 5,705 units. 

The value of these shipments 
rose from $10,700,000 in April to 
$11,500,000 in May, an increase of 
8 percent, and to $12,000,000 in 
June, an additional 4 percent in- 
crease. 

From a 1946 high of 6,691 in 
April, total truck trailer produc- 
tion, including chassis shipped as 
such, dropped 11 percent to 6,617 
in May, and declined another 24 
percent to 5,03% in June. 

Figures for May and June are 
based on reports received from 118 
plants manufacturing truck trail- 
ers. These plants represent all 
| known companies in the industry, 
it was stated. 





Meier Truck Sales 
Meier Truck Sales Co. has been 
incorporated at Milwaukee by H. 
/E. and Gert Meier and Adolph J. 
Bieberstein, to deal in cars, trucks, 
buses and other motor vehicles. 








“You should have bought the new 
headlights at an auto dealership, 
Myrna!” 





World Bestos Moves 
To New Ind. Site 


PATERSON, N. J.—World Bes- 
tos Corp. has closed its plant and 
offices here and moved to a new 
and larger factory at New Castle, 
Ind. With the increased space and 
modern equipment in the new In- 
diana plant, the firm will increase 
production of Grafild Brake linings. 

The management personnel, 
headed by Donald H. Spicer, presi- 
dent, remained unchanged. 








What Owners Want 


97 Percent of Motorists Plan to Buy a New Car, 
Want More Visibility, AAA Survey Finds 


DETROIT. — What do motorists 
expect in an automobile when they 
can buy one? 

Many aspects of this question 
have been answered in a recently 
completed survey conducted by the 
Automobile Club of Michigan and 
other AAA clubs to determine what 
members desire in postwar cars. 

From thousands of question- 
naires, one finding stood out above 
all others. Motorists are fed up 
with nursing old-age jalopies. 

With few exceptions, they pro- 
claimed that when they do pur- 
chase a car, it is going to be new 
rather than a used one. About one- 
fourth of those replying were driv- 
ing cars that had been purchased 
as “used cars,” but 97 percent said 
their next car would be a new 
one. 

Generally, motorists were satis- 
fied with their present make of car. 

By and large, AAA members 
do not expect or want revolu- 
tionary changes in postwar cars. 








Lovee cost more than sill. 


N THE MIDDLE of the nineteenth century, Briish cotton cloth 
was a scarce commodity in China. Chinese women haunted the 
shops in search of calicos and ginghams, and paid fabulous prices 
for them. Luxurious silks, in plentiful supply, were less expensive. 


How values have changed! 


So it is in advertising. Until recently color was a luxury that only 
large advertising budgets could afford. It was the silk dress of 


advertising. 


But the cost aspects have been reversed. Today you can buy adver- 
tising in FOUR-COLOR GRAVURE in the Sunday Mirror Magazine, at 
a cost that is less per unit per thousand circulation than black and 
white in six of the other seven New York daily newspapers. 


With high concentration in America’s largest market, with the sec- 
ond largest newspaper audience in the United States—in excess of 
2,000,000—the Sunday Mirror Magazine is 
a tremendous advertising medium. It does a 
tremendous job in getting results for adver- 
tisers. And that holds true for any service 
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or product. 





—in excess of 2,000,000. 





Effective January 1, 1947, you may buy either— 


1. METROPOLITAN CIRCULATION. New York 
City and Suburbs—in excess of 1,100,000. 


2. FULL CIRCULATION. New York City and Sub- 
urbs, plus distribution beyond fifty miles of New York 


The Sunday Mirror Magazine offers you a time-tested 
editorial background, balanced editorial content, all- 
family readership, scientific split-run copy testing, 
color at lower cost than in any “group,” magazine or 
roto supplement in the United States. 


4-color page $2300. 


4-color page $3000. 
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They desire improvements that 
will make cars easier and more 
comfortable to drive and make 
the cars hold up better. 

The most frequent complaint 
about cars now in use is lack of 
adequate means for jacking up the 
car. Next in the gripe list is the 
inability of cars to resist rust. 
Noisy interiors is the third most 
prolific source of complaints. 

A principal demand for the car 
of the future is more visibility. 
When asked: “In the design of 
the body what are items which 
should be given major considera- 
tion?” 70 percent voted for a bet- 
ter view of the roadway. Twenty- 
two percent favored accessibility 
for greasing and servicing as most 
important, while only one person 
out of six felt that appearance 
should be a dominant design con- 
sideration. 

Oddly enough, women drivers 
were even more emphatic than 
men in insisting that utility rather 
than looks should govern car 
makeup—only 7 percent of the 
women voted for appearance. 

The survey revealed that the 
average car owned by an AAA 
member is now seven years old. 
Over one-tenth of the drivers are 
making out with cars 10 years old 
or older. 

Although members indicate 
they are definitely against buy- 
ing used cars, they are satisfied, 
in the main, with the make of 
car they now drive. Slightly 
more than three-fourths state 
their next purchase will be the 
same make as the car now 
owned, while less than 25 per- 
cent had definitely decided to 
switch. Generally speaking, pur- 
chasers of new cars are more 
satisfied with the present make 
than are owners of used cars. 

Most drivers are satisfied with 

the weight of their present car, 
about 70 percent saying there 
should be no change, with the re- 
mainder almost equally divided as 
to whether they prefer a lighter 
or heavier car. Only a small minor- 
ity, 15 percent, favor more head- 
room in cars; the majority are 
satisfied with the present situa- 
tion. 

Among special features desired 
on new cars, the most popular is 
a windshield defroster. Others high 
on the list include: one key to fit 
both ignition and door, visible 
gauge for engine oil level, auto- 
matic turn signals and a lock for 
the gas tank. Only about 10 per- 
cent would like to see the engine 
placed in the rear of the car. 

Accessories most motorists would 
like to see included as standard 
equipment were: built-in radio, hot 
water heater and automatic gear 
shift. 

In reply to the question: “If a 
simple device were developed to 
limit the top speed without affect- 
ing acceleration at lower speeds 
would you favor its incorporation 
in new passenger cars?” Less than 
half—47.1 percent—voted “Yes.” 
Definite opposition was voiced by 
35.7 percent, while the remainder 
were either undecided or failed to 
answer. 


Paint Facts 
Expanded Facilities 
Explained by Firm 

DETROIT.—Automotive facilities 
of Acme and Sherwin-Williams 
have been combined at the Acme- 
Detroit plant to give preferred ser- 
vice to auto manufacturers. 

A brochure explaining the facili- 
ties for research, manufacturing 
capacity and service has been 
issued by the company. 

B. M. McDade, executive repre- 
sentative, says the company has 
increased its technical service and 
is in position to furnish the most 
modern and economical system of 
automotive finishes now available. 


R. M. Smith Chartered 
A charter has been approved for 
R. M. Smith Motor Co., Harris- 
burg, Pa. Capitalization is $40,000. 
Incorporators include R. M. Smith, 








H. J. Williams and H. Craig Wil- 
liams. 
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Guesswork 


















It doesn’t pay the car dealer to guess about tire sales and service. If he wants to take advantage 
of every profit possibility, he must be sure. A well-planned and managed tire department makes 
the task easier. . . . The Goodyear Proved Profit Plan for Car Dealers offers all the help he needs 
to set up a separate tire department . . . and operate it profitably. It will provide the assistance 
of experts right down the line . . . from locating and equipping the department to training personnel 
for the sale and service of tires. * Wide acceptance of the Goodyear line will give dealers using 
the plan a competitive advantage. Goodyear Tires are the best-advertised in the industry. That's 
an important reason why “More people ride on Goodyear Tires than on any other kind.”. . . The 
Proved Profit Plan is ready. Get the details now. Write to the Goodyear District Office or to 
Goodyear, Car Dealer Department, Akron 16, Ohio. 


GOODFYEAR 


THE GREATEST NAME IN RUBBER 


CO-OPERATING FOR PROGRESS 


419 dealers have flown the Goodyear flag for 25 years or 
more .. . 1269 for 20 years or more . . . 2594 for 15 years 
or more ... 4268 for 10 years or more .. . a record of 
long and successful association unmatched in the industry. 
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NADA Ponders Future Action... 


New Dealer Buildings . . . 





Mallon Charges Makers 
Killed Handling Boost 


(Continued from Page 1) 


new car for delivery. These han- 
dling charges varied for the dif- 
ferent makes and models. 

“Promptly, upon receipt of that 
order, NADA protested the inade- 
quacy of these amounts to cover 
present day costs of the operations 
included in a handling charge. 
Since no consultation was held 
with the dealer group prior to the 
issuance of MPR-594, we requested 
that a stay be had of all parts of 
the order affecting resellers pend- 
ing such consultation. The stay was 
not granted. 

“Consistently since that time, on 
many occasions, we have recom- 
mended and requested the restora- 


OPA Asks Writs 
Barring Dealers 


On Overcharges 


PHILADELPHIA. — Injunction 
suits asking 10 Philadelphia auto 
firms be restrained from _ over- 
charges on repairs and other viola- 
tions of OPA regulations were filed 
Thursday in Federal District court 
by OPA. 

The suits also ask the court to 
compel the firms to supply custom- 
ers with completely itemized sales 
slips and to keep duplicate copies 
in their files. 

Persons having repairs made to 
their automobiles should demand 
and get itemized repair bills, Frank 
J. Loftus, OPA district director, ex- 
plained. He said OPA regulations 
say a bill must show the kind of 
job done, the cost of parts and 
labor, and the amount of time 
spent doing the work. 

At the same time, Loftus said, 
that nine of the accused firms have 
made cash payments totaling $3,- 
079.95 to the U. S. treasury to set- 
tle admitted overcharges to cus- 
tomers on repair jobs. 

The settlements were announced 
as follows: 

Keeley Chevrolet, $888.75; Ernest 
W. Hankin, trading as North Broad 
Street Garage, $417; Alva Chev- 
rolet, $342; Kirsh Chevrolet, $204; 
Berry Bros., $180; Willard Chev- 
rolet, $180; Doan-Calhoun, $327; 
Erwin Chevrolet, $306; Jacob Bros., 
$234. 

The suit filed against Babbit Mo- 
tor Sales alleged improper record 
keeping. 


Controls Lifted 
From Obsolete 
Auto Parts 


WASHINGTON. — OPA issued 
last Friday Amendment 46 to Sup- 
plementary Order 129 which sus- 
pends from control under certain 
conditions manufacturer’s prices on 
automotive parts usable exclusively 
as replacement parts on 1938 or 
earlier model year automotive ve- 
hicles. 

Conditions listed are: 

1. When manufactured in small 
quantities in a manufacturer's fac- 
tory tool room or machine shop, or 

2. When manufactured in a lim- 
ited quantity run not exceeding 10 
percent of the highest run during 
1941 for replacement part inventory 
of the same part. Where there was 
no such production in 1941, the 
limited quantity run may not ex- 
ceed 10 percent of the highest run 
for replacement part inventory of 
the same part during the last cal- 
endar year such part was produced, 
or 

8. When the part was not listed 
in the manufacturer’s price lists 
he issued to the trade on and after 
Feb. 1, 1941. 








Tag Net Rises in Wash. 

OLYMPIA, Wash.—State Treas- 
urer Russell H. Fluent advises that 
motor vehicle license revenue 
amounted to $3,977,789 for the pe- 
tiod Dec. 1, 1945, to June 30, as 


tion of the 5 percent handling 
charge as originally allowed by 
OPA in PS-85, issued March, 1942. 
At that time OPA made such de- 
cision after conducting an exten- 
sive survey stating the 5 percent 
represented a rollback. We have 
always felt that such a 5 percent 
handling charge was the most prac- 





able. by aa ee = will — oe plate glass windows to eaaente .~ poo! ony 
replaced wi \e . . ie and stainless stee 
“Early in August of this year, My Ford dealer since 1913. a ee ee 
new orders to comply with the 
provisions of the Crawford 
amendment were completed by 
OPA and ready for issuance. 
These drafts provided a 5 per- 
cent handling charge. Before the 
orders were released, protests by 
some manufacturers caused OPA 
to change from the 5 percent 
handling charge to an individual 
pricing method. 
“Section 10 (q) of the Emer- 
gency Price Control Extension Act 
of 1946, known as the Crawford 


amendment, provides that .. . ‘the “ar oe et PCR eee 
Administrator shall not in estab- cree 
lishing maximum prices under this Pe 

section, reduce established peace- ; 

time retail trade discounts or OP agi t 

markups or dealer handling an 


charges.’. . . 

“In complying with this _ pro- 
vision, OPA has finally elected to 
follow the letter of the law as writ- 
ten, and has issued an order pro-| NIGHT PHOTO of the new building of Automotriz Venezelana ©. A. in Caracas, 
viding a method whereby each in- | Venezuela, watch hendies | Buick ane ane ween. Pichaaiee ond Geotvene tires. ale 
dividual dealer may charge the | $e ce oe eee ee ee Oe ens eae San hos tees nna 
same handling charge as he indi-| jose a. Mayoral (president) and L. R. Williams (managing director), who are Ameri- 
vidually charged in the last quar-| can citizens, and Jose A. Mateu (vice-president), who is a Venezuelan. 
ter of 1940. The Industry Advisory 
committee recommended that the 
base period should include the last 
quarter of 1940 and the first two 
quarters of 1941. However, OPA 
determined that the last quarter of 
1940 represented the latest normal 
peacetime period. 

“Amendment 7 to MPR-594, ef- 
fective Aug. 23, provides a method 
whereby each individual dealer 
may establish the right to bill the 
same handling charge as he used 
in the last quarter of 1940, pro- 
vided such handling charge ex- 
ceeds the dollar-and-cents amount 
specified in the orders for each 
make of car which have been 
issued under MPR-594. 

“We have examined Amend- 
ment 7, as it appears in the Fed- 
eral Register, and find two pro- 
visions which are contrary to 
established trade practices, as 
presently recognized by OPA in 
MPR-594. We have already re- 
quested OPA to make the 
changes necessary to bring these 
two provisions in line. 

“We are giving further study to 
some other phases of the amend- 
ment. 

“Amendment 3 to MPR-610—The 
provisions of Amendment 3 to the 
new truck pricing order are sim- 
ilar to those in Amendment 7 to 
MPR-594, new passenger car order. 

“Present Status—In NADA head- 
quarters, it is our belief that the 
present dollar-and-cents handling 
charge allowed is not sufficient to 
cover the operations involved un- 
der present day costs. It is neces- 
Sary, however, that we have fac- 
tual data on this subject. 

“We will, therefore, forward to 
all dealers a questionnaire, the an- 
swers to which will give us the in- 
formation with which to determine 
our future action on the subject of 
handling charge. 

“It is my hope that all dealers, 
who are in a position to do so, will 
submit the affidavits to OPA dis- 
closing their higher handling 
charges in 1940, and also promptly 





RUTTLEDGE MOTORS (Nash) in downtown West Palm Beach, Fia., is one of the 
dealer show places of the South. The exterior of the building is finished in soft white 
which hasi the traditi I Nash script. Bill Ruttledge reports that the building 
has 10,000 square feet and has full service equipment and an exceptionally large parts 
department. 





NIGHT VIEW of Hughes Motor Mart (De Soto-Plymouth), Cambridge, Mass., featur- 
. . : : ing the spectacular sign. The sign measures 54 feet high by 12 feet wide; it is entirely 
fill in and return the questionnaire neon, red and light green; the name *“‘HUGHES"’ is spelled out letter by letter on a 


that NADA will submit shortly.” special flasher, while the words ‘“‘“MOTOR MART” and ‘“‘DE SOTO-PLYMOUTH” burn 

Meanwhile, John 3. Raine, gea- | seedy su te sie © [2 spmaten, Zoo ryreram, cxmmectte deowe on the totem 
eral manager of the Virginia Auto-| ne painted portion of the sign shows five people ‘riding in tho one ‘and this particular 
motive Trade Assn., sent the fol-| feature of the sign gives it a lot of light and action. 
lowing telegram to Mallon: Maen OOM gt y EE a a a ee 

“Automobile dealers of Virginia 
through our association will not 
accept without a protest and the 
strongest opposition we can create 
and develop to the interpretation 
by OPA of the Crawford amend- 


diately appeal to OPA to amend its 
regulation on handling charges, 
and, failing to secure a satisfac- 
| tory adjustment for dealers in ac- 
| cord with both the intent of Con- 
| gress, and the langauge of the 


ginning ‘peacetime retail trade 
discounts or markups on dealer 
handling charges’ to mean the 
peacetime period immediately 
preceding the declaration of war 
by Congress and not the arbi- 





compared to $3,553,481 for the same 
period in 1944-45. 





ment as relating to handling Crawford amendment, to institute 
charges. trarily selected last three months | jega) proceedings against OPA to 

“It is our well considered opin- | °f 1942. force the government agency to 
ion that Congress intended be- “We request NADA to imme-' comply with the acts of Congress.” 

































































“THE FINEST SHOWROOM IN THE WEST” is planned by Tupman Motors, Los Angeles Lincoln-Mercury dealer. The dealer- 
tical and equitable method avail-| ship’s present buildings at Figueroa and West Jefferson will be modernized at a cost of $50,000. The showroom building will be 300 


Existing brick columns and firewalls will be 
will be used as trimming. Tupman has been 


‘Galles Reelected 
By New Mexico 


Auto Dealers 


ALBUQUERQUE, N. M.—At a 
meeting here last week, H. L 
Galles was reelected president of 
the New Mexico Auto Dealers 
Assn. 

Other officers are C. C. Cagle 
Clovis, vice-president, and George 
K. Converse, Albuquerque, secre- 
tary-treasurer. Directors are Frank 
Harshman, Gallup; John Hall, Ros- 
well; N. S. Clifton, Silver City; 
Clarence Higgins, Albuquerque; A. 
M. Snyder, Hobbs; Tom Closson, 
Santa Fe; Dean Wait, Carlsbad; 
Claud Everett, Las Cruces; Bert 
Thompson, Tucumcari, and J. A. 
Wikoff, Raton. 

Members of the association were 
informed by Ralph Jones, Albu- 
querque association president, that 
his organization is conducting a 
program to combat black market 
activity in both new and used cars. 

An attorney and _ investigator 
have been hired by the association 
to fight black market practices, 
Jones said. He offered to furnish 
details of the program to all dealer 
associations in the state upon re- 
quest. 

During the meeting the dealers 
adopted a resolution to petition 
the state bureau of revenue for 
faster service on titles and regis- 
trations. Many dealers complained 
of long delays in the return of title 
transfers. 








| Failure to Specify 
Type of Dealer 
Hit in Camden 


the inaccurate use of newspaper 
headlines regarding violations in 
auto transactions has been lodged 
with the Camden Courier-Post by 
John H. Gardner jr., president of 
the Camden Automobile Trades 
Assn. 

At a meeting, Camden dealers 
reviewed a number of newspaper 
stories giving unfavorable publicity 
to “car dealers.” The _ reports 
seemed to be directed against new- 
car dealers but an actual perusal 
showed that the dealers involved 
were used-car dealers. 


The Camden newspaper acknowl- 
edged the validity of the CATA 
claim and Gardner’s stressing of 
the harm that such adverse pub- 
licity causes. Fabulous sums of 
money are spent in advertising to 
create and maintain favorable cus- 
tomer-dealer relationships, Gard- 
ner explained, adding that “an in- 
accurate use of ‘auto dealer’ in a 
headline when ‘used car dealer’ is 
meant nullifies the expense and 
space given in advertising by any 
new-car dealer.” 

The Camden association held an 
outing Aug. 22 at the Wilkins farn 
in Hartford, N. J. 


Mass. Tax Near Record 


SPRINGFIELD, Mass.—Gasoline 
tax collections in Massachusetts 
for the first six months of 1946 
came within $715,093 of the record 
collections of 1941, according to 
Richard F. Paul, executive secre- 
tary of the Massachusetts Petro- 
leum Industries committee. The 
total through June from the state 
three-cent tax produced the unex- 
pectedly large total of $10,121,926. 
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19 GIANT 4-MILE-A-MINUTE CAPITALINERS 
DEPART DAILY FROM WILLOW RUN AIRPORT 


CAPITAL AIRLINES-PCA has but one objective 
in Detroit and every city on the Capital Skyway... 
to provide service, in every sense of the word, to all 
who travel . . . frequent service, as well as the 
luxury of travel aboard the most modern types of 
aircraft available for commercial use. 


That, in a word, is why CAPITAL AIRLINES 
began operations from Willow Run Airport on 
June 15 of this year. For, in the Detroit Area 
today, only Willow Run has the facilities to handle 
the number of 4-engined flights required by a city 
the size of Detroit. 


CAPITAL AIRLINES’ desire to give Detroit the 
ultimate in air transportation services is evidenced 
by its leadership in inaugurating the FIRST com- 
mercial operations from Willow Run. . . and in 
offering the FIRST 4-engined service and thereby 
providing more seats, more comfort, and more and 
faster schedules. 


‘Today, CAPITAL AIRLINES provides 19 


4-engined DC-4 flights and 7 DC-3 flights from 
Willow Run every 24 hours . . . supplementing 
this with 16 daily departures from the City Air- 
port... plus “Every Hour on the Hour” flights 
to Cleveland. 


Today, with the giant Willow Run Airport in 
commercial operation, we are able to give you 


CAPITAL Service, in every way. 


Today, immediate reservations are available on 
4-engined flights . . . to Chicago, Milwaukee, New 
York, Newark, Norfolk, Washington and Pitts- 
burgh. You'll find Willow Run a short, pleasant 
42-minute drive from town out the Express High- 
way, via deluxe limousine from our city ticket 


office. 


The next time you travel, take advantage of this 
clean, comfortable, up-to-the-minute way to melt 
the miles to vour destination. Next time you travel, 
go by CAPITALINER. For detailed informa- 


tion or reservations, call 














How to reach Willow Run: 


Drive out Michigan Avenue 
(U. 8. 112) to Willow Run 
Express Highway, turn at 
Gate 10 into airport. Travel 
time is approximately 42 
minutes by deluxe limousine 
from downtown, 


CHERRY 8900 e TICKET OFFICE: 1203 WASHINGTON BLVD. 


w RUN AIRPO, GATE 
‘ 





— 


42 MINUTES BY DELUXE LIMOUSINE SERVIC E sem 


_____. aap _ - 











4-engined service fo: 





Milwaukee... . $11.45 


Daily departures: 11:27 a.m., 2:56 p.m. 


Chicago....... $11.45 


Daily departures: 2:15 and 8:30 a.m.; 
1:10, 5:37, 6:56, 8:15, 9:18, 10:56 p.m. 


Pittsburgh..... $9.95 


Daily departures: 6:26, 8:26, 10:20 and 
11:56 a.m.; 1:26, 3:30, 5:26, 7:15 and 
9:26 p.m. 


Washington . . $18.50 


Daily departures: 6:26, 8:26, 10:20 and 
11:56 a.m.; 1:26, 3:30, 5:26, 7:15 and 
9:26 p.m. 


Norfolk ...... $25.15 


Daily departures: 6:26, 8:26, 10:20 and 
11:56 a.m.; 1:26, 3:30. 5:26, 7:15 p.m. 


New York .... $22.55 


Daily departures: 6:26, 8:26, 10:20 and 
11:56 a.m.; 3:30, 5:26, 7:15, 9:26 p.m. 


Newark...... $22.55 


Daily departures: 6:26, 8:26, 10:20 and 
11:56 a.m.; 3:30, 5:26, 7:15, 9:26 p.m. 


Birmingham . . $34.90 


Daily departure: 7:15 p.m, 


Knoxville .... $26.35 


Daily departure: 7:15 p.m. 


(All fares plus Federal tax) 
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Inventories Soar 
$600 Million 
To Alltime Peak 


WASHINGTON. — Inventories of 


manufacturers increased more than | 


$600 million during July, the 
sharpest monthly rise on record, 
the Office of Business Economics 
has reported. 

Preliminary figures from repre- 
sentative manufacturing companies 
showed inventories at the end of 
July valued at nearly $18 billion, 
an alltime high. However, part of 
the increase reflected higher prices, 
it was explained. 

Current inventory changes are 
significant since they may give a 
clue to a slowing in consumer buy- 
ing or may indicate an inflation- 
ary boom reminiscent of that fol- 
lowing the last war, the Depart- 
ment of Commerce said. The June- 
July increase was extreme in any 
terms—it represents a rise on an 
annual rate basis of over $7 billion. 

The rise in dollar value of in- 
ventories was general throughout 
all major manufacturing indus- 
tries, except tobacco. The total rise 
was larger in the nondurable field 











DORIS STERNBERG, 19, blond queen of the Romeo (Mich.) Peach Festival, arrived 
in her royal Dodge convertible at Willow Run Airport last week for her flight to Wash- 
ington to deliver the cream of the Michigan peach crop to President Truman. She ts 
shown with one of the two PCA hostesses on the flight and Paul K. Ritter, of R & 8 
Motor Sales (Dodge-Plymouth), Romeo, Mich. 





than in the durable. Shipments in 
the nondurables were lower and 
production was relatively well sus- 
tained. 

Total manufacturers’ shipments 
for July were at about $9.8 billion, 
according to the preliminary fig- 
ures. While this was slightly high- 





er than the June total, it repre- 
sented a 3 percent drop in the daily 
average rate, since July had one 
more working day than June. This 
was the first decline in the rate 
of manufacturers’ shipments since 
the February low when the steel 
strike curtailed output. 








Appeal to N.Y. Public 


New-Car Dealers Ask Support in Campaign 
Against U. C. Price Gougers 


ALBANY, N. Y.—Carl E. Frib- 
ley, president of the New York 
State Automobile Dealers, last 
week called for public support of 
the association drive to prohibit 
the sale of 1946 cars at over-ceil- 
ing prices by used-car dealers. 

Fribley said a large number of 
new cars were being sold to frau- 
dulent used-car dealers, who were 
reselling the cars at prices well 
above those established by the 
OPA. 

“Persons buying these cars,” he 
stated, “are being gouged because 
of the exorbitant and illegitimate 
profits sought by such curbstone 
dealers. In addition, they do not 
get the prescribed new-car service 
furnished by an authorized dealer 
of a new car. Such service is nec- 
essary to keep the car in safe con- 
dition. 

Fribley said all established deal- 
ers were trying to put a stop to 
the practice, but were hampered 
by public acceptance of the con- 
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STRONGER BODY HELPS THIS NEW TIRE 
OUTWEAR PREWAR TIRES 


You can order these better tires 
for your car now 


N° SENSIBLE DRIVER would deliberately 


run his tires over a rock like the one 
in the picture. But sometimes it can’t be 
helped... .and that’s when you will be glad 


if you have the new B. F. Goodrich tires. 

The tire body is 35% stronger than in 
wartime tires. It is built with more cords 
and stronger cords and better engineered. 
It was developed primarily to enable it to 
carry a wider, flatter tread. Although such 
a tread gives longer wear, it is not practi- 
cal on an ordinary tire because of the 
strains that it would set up in the tire body. 


Thus, in developing a stronger tire body to 


carry a more durable tread, B. F. Goodrich 
engineers at the same time built into it 
greater resistance to ‘‘road shock.” 

How does the B. F. Goodrich combina- 
tion of longer-wearing tread and stronger 
body stand up on the road? In compara- 
tive tests, the new B. F. Goodrich Silver- 
towns have again and again outworn pre- 
war tires. And in millions of miles of test 
driving on taxi fleets, police cars, and spe- 
cial test cars they have proved their extra 


B.F.Goodrich 


toughness and durability. Now, on the 
cars of thousands of American motorists, 
they are giving extra mileage, extra safety, 
extra trouble-free service. 

You can order these better tires for your 
car now. There’s extra demand for B. F. 
Goodrich, but if you need tires, see your 
B. F. Goodrich dealer today. He may have 
your size in stock, but if he doesn’t, he'll 
keep you rolling somehow until they come 
in. The B. F. Goodrich Company, Akron, Ohio. 





FIRST IN BUBSBER 





dition. He pointed out that the 
Dealer Responsibility law, which 
prohibits anyone from selling cars 
without being registered with the 
Motor Vehicle bureau, carries pro- 
visions designed to end this prac- 
tice. 

“The new-car dealer organization 
sought this law in order to protect 
the public from fraudulent deal- 
ers,” he said. “But the legitimate 
dealers are powerless unless the 
public will cooperate by reporting 
such violations of this law and of 
OPA regulations. 

“It is discouraging for new-car 
dealers to obey the rules and not 
be able to furnish needy custom- 
ers with transportation when new 
cars are being sold to these people 
who will pay the black market 
prices. 

“If the public will support us in 
our fight to end this condition by 
reporting any known violations to 
the New York State Automobile 
Dealers, the fraudulent dealers can 
be put out of business and new cars 
sold at legitimate prices.” 





Prices Boosted 
23 Percent on 


Oshkosh Line 


WASHINGTON. — Maximum 
prices for five models of four- 
wheel-drive trucks made by Osh- 
kosh Motor Truck, Inc., have been 
raised an average of 23 percent 
over their March (1942) base pe- 
riod freeze prices, the OPA an- 
nounced last week. 

All trucks affected by the action 
are the heavy-duty type with a 
gross weight of more than 16,000 
Ibs. but less than 40,000 Ibs. They 
are sold principally to states and 
municipalities for such services as 
snow removal. 

The new ceiling prices have been 
fixed in conformity with the new 
truck pricing regulation and re- 
flect substantial increases since 
Jan. 1, 1941, in materials prices 
and wage rates. They also cover 
increases caused by changes in 
specification, design, material and 
equipment. 

The company’s new list prices 
at the factory, which are subject 
to the same discounts and allow- 
ances in effect Jan. 1, 1941, range 
from $7,520 for Model No. W-307 
including truck, chassis and cab, 
gasoline powered, 23,600 Ibs. GVW, 
to $13,817 for Model No. W-906, 
including truck, chassis and cab, 
diesel powered, 38,000 Ibs. 

Resellers are provided with ceil- 
ing prices that preserve their cus- 
tomary prewar margin on their 
increased costs for both new trucks 
and extra or optional equipment, 
OPA said. 


Ford to Boost 
St. Louis Output 


DEARBORN.—Ford has an- 
nounced award of a contract to 
F. H. McGraw & Co., engineers 
and contractors, for the purchases 
and installation of new production 
equipment in the Ford assembly 
plant being built at St. Louis. 

Company officials said this con- 
tract, totaling over $3,000,000, 
marks a departure in Ford policy 
in that it is the first time that 
Ford has made a single contract 
for the purchases and installation 
of all the equipment for a com- 
plete assembly plant. Heretofore 
such work had been regularly han- 
dled within the company. 


Canadian Dealers 
To Hear Mason 


DETROIT.— George W. Mason, 
president of Nash-Kelvinator, will 
speak before the Canadian Fed- 
eration of Automobile Dealers on 
Oct. 16 at its convention at Winni- 
peg, Manitoba, it has been an- 
nounced. 


Teague Given Chest Job 

William L. Teague, president of 
Teague Motor Co., Walla Walla, 
Wash., has been named campaign 
chairman for Community Chest. 
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It’s Ready Now! 


Here is the first detailed, scientific con- 
sumer analysis of America’s third largest 
market—a fact-filled book that will help 
every one now selling (or planning to 
sell) a consumer product in Philadelphia. 





Over five thousand families from seven 
sales areas—representing an accurate 
cross-section of the busy Philadelphia 
buying market—were personally called 
on to learn the brands of grocery, drug 
and other household products they use 
and buy. 
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Two personal calls were made on eac's 
family. More than a hundred questions 
were asked and answered concerning 
preferences for more than nine hundred 
brands of consumer products. It is the 
first time such a comprehensive study 
has been made in a market as large as 
Philadelphia. 


Advertisers and advertising agencies can 
now secure this ‘“‘gold mine”’ of informa- 
tion. Simply use your business letterhead 
and write: Advertising Department, The 
Evening Bulletin, Philadelphia 5, Penna. 
Ask for “‘The Evening Bulletin 1946 Con- 
sumer Analysis of the Philadelphia 
market.” 








What's in It? 


i A detailed study of buying habits, ownership of appliances, con- 


sumer brand preference and dealer distribution in the following flelds: 


FOODS * SOAPS « DRUGS * COSMETICS AND TOILETRIES 
AUTOMOTIVE °¢ ELECTRICAL APPLIANCES 
HOMES AND EQUIPMENT °¢ TOBACCO PRODUCTS 








IN PHILADELPHIA~NEARLY EVERYBODY READS THE BULLETIN 
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Makers Expect 
To Top 60,000 


Truck Trailers 


WASHINGTON.—The truck-trail- 
er manufacturing industry this 
year will exceed an unofficial goal 
of 60,000 vehicles, thereby setting a 
peacetime production record for 
any year in the history of the in- 
. dustry. 

Authority for the statement is 
Julius L. Glick, president of the 
’ Truck-Trailer Manufacturers Assn., 
whose forecast was released today 
(Monday) from association head- 
quarters. 

“The goal of 60,000 units is en- 
tirely unofficia! but was generally 
adopted by the industry as its over- 
all aim early this year,” Glick said. 
“With six-month production figures 
actually at hand, it now appears 
certain that the objective will be 
achieved and surpassed barring 
drastically changed conditions not 
presently expected. 

“Trailer makers will have hur- 
dies to clear, of course, but sup- 
pliers of parts and components 
still assure us they can overcome 
their own difficulties sufficiently to 








allow us to produce the indicated 
number of finished units.” 

Glick pointed out that in the 
first six months this year, trailer 
plants produced 32,974 units — al- 
most equal to the 32,987 civilian 
trailers built in all of 1945. The six- 
month production, he noted, wit- 
nessed an alltime monthly peak of 
6,691 units for commercial use in 
April, followed by a near-record 
output of 6,617 units in May. 

“The 60,000 goal would compare 
with a record of 41,869 civilian-type 
units established in 1941. Potential 
production power is indicated by 
the fact that an alltime record for 
all types was set in 1944 when 
209,441 trailers were manufactured, 
including 185,349 military vehicles. 

“While suppliers foresee inability 
to increase present schedules much, 
if any, for several months,” Glick 
said, “important sources have told 
us they can continue past sched- 
ules on such items as power brakes, 
brake \‘inings, wheels, rims, steel 
tubing, bearings, leaf springs, and 
axles. The condition is somewhat 
spotty and some suppliers of those 
same items are doubtful as to steel 
supplies and ability to build in- 
ventories. 

“Several suppliers expect or are 
experiencing shortages in nuts and 


HYATT HY-LOAD BEARING 
WITH INNER RACE 





desired ? 


HYATT HY-LOAD BEARING 
WITH OUTER RACE 





Is a shaft of larger diam- 
eter needed for greater 
rigidity?—Or is a bearing 
of smaller size desired? 


Is space limited for the 
housing bore?—Or a 
bearing of larger size 








Millionth Vehicle Built 


By Ford in England 

DAGENHAM, England. — The 
one millionth vehicle built by 
Ford Motor Co. in England 
since the establishment of its 
plant here in April, 1932, rolled 
from the assembly line last 
week. The vehicle was driven 
off of the assembly line by Min- 
ister of Supply John Wilmot, 
who also congratulated the com- 
pany on its high production in 
war and peace. 

Ford’s first car to be produced 
here was known as the Model 
Y, powered by an eight hp en- 
gine. Today the same car 
being built under the name of 
Anglia. The company also builds 
the 10-hp Prefect car and the 
Thames truck. 





bolts, copper tubing and certain 
types of sheet and bar steel. One 
of the possible limiting factors 
seen by some suppliers is the acute 
shortage of pig iron vitally needed 
for castings.” 


Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 





British Auto News 











By David Wood 
Staff Correspondent 

Trade returns just published 
show that in the first six months 
of this year Britain exported more 
than 80 million dollars worth of 
motor vehicles. Vehicle exports for 
June were over twice the monthly 
average for 1938. 

In the January-June period of 
1946 a total of 22,238 new cars 
and 11,033 trucks were sent 
abroad. They were valued at 37,- 
500,000 dollars. 

Tractors (465), used cars (6,289), 
car chassis (7,115), truck chassis 
(8,401), and engines (2,649) were 
other items. 

During June, new peaks were 
touched with exports of 5,537 cars, 
1,578 commercial vehicles, 1,302 
used cars, and 2,926 chassis. 

Big shipments to the Empire 
were shown in the list of June 
buyers: India, 509 cars; Ceylon, 
204; New Zealand, 308; South Af- 
rica, 369; Australia, 188. Other 
British countries took 876 cars, but 
Canada bought only 35. Australia 
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THE OUTER RACE 


The option of omitted-race operation is but one of the many features of 


Hyatt Hy-Load Bearings. Others include: Maximum load carrying capacity 


for standard S.A.E. dimensions. Long, trouble-free life and complete inter- 


changeability of parts, permitting non-selective fitting of sub-assemblies. 


Another reason for the predominance of “Hyatt Quiet” in the specifica- 


tions of the leading makes of cars, trucks and buses today—and everyday 


since the birth of the motor car fifty years ago. Hyatt Bearings Division, 


General Motors Corporation, Harrison, New Jersey and Detroit, Michigan. 


HYATT ROLLER BEARINGS 








was the best customer for chassis, 
1,143. 

European trade came from 
Sweden, 270 cars; Denmark, 326; 
Holland, 161; Switzerland, 233; 
Portugal, 203; Egypt, 105, and 
Argentina, 48. Argentina was sec- 
ond best customer for commer- 
cial chassis, 206. 

During June, 240 cars were ex- 
ported every working day, com- 
pared with 210 in May and 180 
in April. 


* * + 


Infra-Red Lights 

An infra-red car light, devised 
in Germany for blackout driving, 
caught the interest of British 
manufacturers at a government ex- 
hibition of fighting vehicles. 

A German vehicle fitted with 
an infra-red headlamp and a 
vision screen in front of the 
driving seat was put in a totally 
blacked-out hangar. The only 
sign that the headlamp was on 
was a slight warmth coming 
off it. 

But on the driver’s vision screen 
every detail of the hangar stood 
out sharply, with colors accurately 
reproduced. 

The success of the device has 
convinced manufacturers here that 
the infra-red headlamp is going 
to play a big part in safe driving. 
It is especially welcomed as an 
answer to British fog. 

oo oe + 


Austin Plans 

L. P. Lord, chairman and man- 
aging director, has announced the 
five-year plan of the Austin Motor 
Co. of Longbridge, Birmingham. 

Already more than $4,000,000 has 
been spent on new buildings and 
plant to give a potential output 
of 2,500 vehicles a week. 

But at the end of the five-year 
plan figures are for an output of 
3,000 cars and 1,000 trucks each 
week. To achieve this, the Aus- 
tin aeroplane factory is to be 
taken over for vehicle produc- 
tion. 

Lord claims that Austin is now 
the best motor plant in Europe. 
The company has just bought Van- 
den Plas, the oldest established 
body building firm in Brussels. 

Since January, 31,900 cars and 
commercial vehicles have left the 
Austin factory and in June pro- 
duction had exceeded 2,000 vehicles 
a week. 

The millionth Austin to be manu- 
factured at Longbridge has been 
ballotted for by employes. 








FOR TWO WEEES a large part of the 
nation focused its attention on Modern Tire 


Service (Fisk) in downtown Nashville, 
where Louis V. Colgate made his tempo- 
rary residence atop a 90-foot flagpole until 
two thunderstorms convinced him of the 
absurdity of acting as a human lightning 
rod. Colgate’s ascent to the top of the 
pole marked the grand opening of a new 
place of business for Albert P. Rose. 
NAITD vice-president and iong-time Fisk 
Tire distributor in Nashville. 
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JOHN R. STEELMAN, U. S$. Director of Steelman reveals what he thinks all of us — 


e ° e consumers, laborers, farmers, businessmen and 
Reconversion, says teamwork will do it bankers — can and must do to keep living costs 
from boiling over. For your own and your 
Out of all the national confusion concerning family’s sake, don’t miss How High Will Prices 
price control and decontrol comes this authori- | Go?-— an article of compelling interest — in the 
tative statement of a Government point of | October issue of The American Magazine, on 
view. In How High Will Prices Go? John R. sale today. 











COMMON SENSE 


The U.S. Director of Reconversion believes that the applica- 
tion of some good old-fashioned common sense will go a long 
way toward keeping the lid on rising prices, 

So he did what so many other important people have done 
when they’ve had something important to say. 

He turned to The American Magazine to reach the audience 
he needed—an audience alert enough to understand the gravity 
of the problem . . . responsive enough to do something about 
it . . . and large enough to make itself felt. 

The American goes into 2,500,000 homes to become the 
preferred magazine of men and women who are alive to what’s 
going on and active in their reactions ... an audience made The 


to order for your advertising message. 














NT THINGS , 
y IMPORTANT are 
NT PEOPLE TURN ly SAL ss : ) BUD SCHIRMER 





WHERE IMPORTA H. A. PATTERSON + WILLIAM M, CAGNEY. 


_ General Motors Building, Detroit 2, Michigan 


THE CRCWELL-CCLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN'S HOME COMPANION 
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10 War Furnaces 
Reopened to Ease 


Pig Iron Dearth 


WASHINGTON.—To relieve the 
current critical shortage of pig 
iron, 10 blast furnaces built by the 
government during the war have 
resumed production, according to 
WAA. 


Robert M. Littlejohn, WAA ad- 
ministrator, also announced that 
efforts are underway to obtain op- 
erators for 10 other government- 
constructed furnaces which could 
be brought into early production. 

Automotive foundries have been 
plagued by an acute shortage of 
pig iron since spring. While the 
overall supply is normal, the gov- 
ernment has found it necessary to 
channel preferred amounts into 
the housing program and farm 
machinery industry. 

The 10 furnaces already in oper- 
ation have a total capacity of more 
than 3,750,000 net tons of pig iron 
a year, WAA said. Those for which 
operators are sought can produce 
about 3,000,000 tons annually. 


You get the best results in our Classified 
Section, inside back cover. 











NORMAN-MORAN, INC., showrooms in Buffalo during first display of Kaiser-Special 
and Frazer-automobiles. This picture shows some of the 12,366 people 
rooms in the first five hours. The week’s showing attracted a total of 36,781 persons. 





WASHINGTON.—Delegates from 
highway user organizations all 
over the country will hear ad- 
dresses of interest to all highway 
users at the First Annual High- 
way Transportation Congress, 
which will meet here Sept. 26-27, 
under the auspices of the National 
Highway Users Conference. 

Arthur C. Butler, director of 
the National Highway Users Con- 
ference, announced that the main 
aspects of postwar highway prob- 
lems will be dealt with in prin- 
cipal addresses on the first day’s 
agenda. Following this, working 


visited show- 
committees composed of highway 





Canada Argues 
Ford Parts Hike 


MONTREAL.—C. D. Howe, min- 
ister of reconstruction, has de- 
clared that as his department did 
not control prices, he was not 
aware of any increase in the price 





user delegates will map a pro- 
gram for the development of 
sound highway transportation 
activity for the nation as a 
whole. 

The congress will be opened by 
Alfred P. Sloan jr., of General Mo- 
tors Corp., and chairman of the 
board of governors of the National 
Highway Users Conference. 

Speakers are being selected from 


of Ford repair parts in western 
Canada. 

He was replying in Parliament 
to Solon Low, Social Credit leader, 
who said the price of the parts 
recently was increased 20 percent. 
An official of the Ford Motor Co. 
of Canada said that Ford parts 
were increased 15 percent effective 
July 2, and he believed this in- 
crease applied across Canada. 












New and used arc welders of well known makes, 


including Hobart, Lincoln and Westinghouse, in 
200, 300 and 400 ampere ratings, either AC or 
DC, are now included in government-owned 
surplus and are available for immediate purchase 


and delivery. 


Here you will find the equipment to modernize 
your shop—to replace worn-out or obsolete weld- 
ers—to expand your business. 





Lincoln—In all 





del Hobart—Standard 





and most ratings. Hun- 
dreds in the popular 
300-400 Ampere size. 


models of this make 
available in large quan- 
tities and most ratings. 





Westinghouse — Port- 
able models available — 


in limited quantities, 


EXPORTERS: Most surplus prop- 
e@ export 
market. Merchandise in short sup- 
ply is withheld from export, and if 
in this adver- 
tisement they will be so identified 


erty is available to t 


such items appear 
by an asterisk. 


Electrodes and Welding 
Rods Millions of 
pounds available in all 
types and sizes. 


All are welders are subject to pri- 
ority regulations. VETERANS 
OF WORLD WAR II are invited 
to be certified at the War Assets 
Administration Certifying Office 
serving their area, and then to 
urchase the material offered 










ATORS 


* IMMEDIATE 
DELIVERY 


RELATED EQUIPMENT 


Prices are low, based on the type and condition 
of the eyuipment. The inventory is located at 
various points throughout the country. It is 
broad and includes the machines you need. To 
obtain complete information on the availability, 
location and condition of the equipment you 
want fill out the coupon and send it to your nearest 
War Assets Administration Regional Office. 


For full information clip and mail this coupon to: 
| War Assets Administration: 

| Please send me complete information on the availability, condi- 

| tion and location of the following types of equipment. 

... Hobart Arc Welders . .Westinghouse Arc Welders 


..-Lincoln Arc Welders . .Electrodes and Welding Rods 


Bias. wees e ss 
Volts....Phase....Cycles.... 


| ° 
| . 

Arc Welding Equipment: 
| Electric Motor Driven: 


i Transformer Type: Volts....Phase....Cycles.. 
| 
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| 
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l 

State 


Louisville - Minneapolis - Nashville > New 
Orleans + New York + Oklahoma City 
Omaha + Philadelphia + Portland, Ore. 
Richmond + St. Lovis + Salt Lake City + San 
Antonio + San Francisco + Seattle » Spokane 





First Highway Users Parley 


Delegates from All Parts of Nation Will Hear 
Addresses on Postwar Transportation Sept. 26-27 


among figures of outstanding 
prominence in fields related to or 
concerned with highway transpor- 
tation. Announcements of selection 
of these speakers will be made at 
a later date. 

Feature of the congress will 
be a banquet for an estimated 
500 guests to be held in Hotel 
Mayflower. Also, two informal 
luncheons are being planned for 
delegates and guests. 

The main job before congress 
delegates, who will represent high- 
way user groups from the country 
as a whole, will be to discuss and 
study postwar highway problems 
and resolve a program of positive 
action in the public interest, which 
will be capable of serving the vital 
future needs of all types of high- 
way users. 

Selected committees will draw 
up recommendations and resolu- 
tions and such recommendations 
will be considered for adoption by 
the Congress as a whole. The posi- 
tive values derived from the high- 
way users’ Congress will be trans- 
lated into a program to serve all 
highway user groups over the pe- 
riod ahead. 

Also on the agenda of the con- 
gress will be ratification of its 
present constituent membership 
and nomination of new participants 
to consult within its framework. 





Highway Grants 


Exempt from 


U.S. Works Curb 


WASHINGTON. — Commenting 
on the curtailment of federal con- 
struction contracts ordered by Re- 
conversion Director John Steel- 
man, the National Highway Users 
conference says it apparently does 
not apply to federal-aid highway 
grants where the U. S. already has 
made commitments to the states 
through the approval of programs 
by the Public Roads administra- 
tion. 

This advice, says NHUC, has 
been transmitted to state highway 
departments by Commissioner 
MacDonald after discussion with 
the Office of War Mobilization and 
Reconversion. 

At the same time, MacDonald 
urged highway departments to 
keep federal-aid highway expendi- 
tures at a minimum consistent with 
President Truman’s policy in cur- 
tailing the federal works program 
for the fiscal year 1947. 

The Steelman order (Directive 
128) instructed all federal agencies 
to stop awarding construction con- 
tracts, with certain exceptions, 
from Aug. 6 until Oct. 1. During 
the period covered, no contract for 
new construction can be awarded 
without express permission of the 
OWMR. Construction of access 
roads to timber lands was among 
the few exemptions from the order. 

The purpose of the order is to 
trim the proposed $1,600,000,000 
public works program by approxi- 
mately $700 million to conform to 
the president’s anti-inflation budget. 


Stokes Rubber 
Changes Hands 


PHILADELPHIA. — Properties, 
inventories and accounts receivable 
of Joseph Stokes Rubber Co., Tren- 
ton, N. J., have been acquired by 
Electric Storage Battery Co. from 
Thermoid Co. 

S. W. Rolph, executive vice- 
president of Electric Storage Bat- 
tery, said the business will hence- 
forth be conducted by Stokes Mold- 
ed Products, which will produce 
the same hard rubber and bake- 
lite products manufactured before. 








Wilson of Butte Completing 
Shop Annex, Parts Store 

Joe Wilson (Chrysler), Butte, 
Mont., has virtually completed a 
service addition, 60 by 100 feet, 
and a new parts store, 50 by 100 

Wilson was reported to be re- 
covering from a leg injury which 
he recently sustained. 
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In California’s great 
Inland Market where 

The Sacramento Bee, 

The Modesto Bee and 
The Fresno Bee dominate, 
RETAIL SALES NOW 
EXCEED ONE BILLION 
DOLLARS* 


(Effective Buying Income is 
nearly Two Billion*) 


Sen 
Francisco 


7 wee ig 
HOME DELIVERED to 94 out of 
every 100 families in the ABC 
city zone. 
ec MOU 7 offers 
91% coverage in ABC city zone; 
57% of trading oreo. 
THE FRE: F ‘ 
. with lorgest 
circulation between San Francisco 
ond Los Angeles, gives 90% 


* Sales Mana, 3", 
ai ement’s 1946 coverage in the ABC city zone. 


Copyrighted Survey 













































... like California without the 


BILLION DOLLAR VALLEY OF THE BEES 





A fenced off market with an Effective Buying Income of nearly 
two billion, Retail Sales of more than a billion*—-AND A DAILY 
NEWSPAPER TRIO THAT TAPS THE BULK OF THIS BUYING POWER. 


The market is California’s Billion Dollar Valley of the Bees, the 
500-mile inland basin isolated from the influence of outside media. 
The newspapers are the three LOCAL McClatchy papers — The 
Sacramento Bee, The Modesto Bee and The Fresno Bee. Up and 
down the Valley, where EBI tops Oregon’s total, the three Bees are 
the daily buy-word—dominating in an area containing three-fourths 
of the population, EBI and Retail Sales. No other combination of 
papers even comes close to that coverage. 


THE SACRAMENTO BEE - THE MODESTO BEE - THE FRESNO BEE 


NEWSPAPERS 


National representatives... O'MARA & ORMSBEE, INC. 





New York 


los Angeles . Detroit . Chicago . San Francisco 
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For 7-Month Period .. . 








AMA Parts Plant Sales | 
At 30.7% of 1941 | 


DETROIT. — Passenger car fac- | 
tory sales for the first seven 
months of 1946 were 30.7 percent 
of sales recorded for the same pe- 
riod of 1941, according to the Auto- 
mobile Manufacturers Assn. Total 
sales were 849,804, compared to 
2,771,350 in 1941. 





were 60.9 percent of the July (1941) 
figures, with 209,180 sales recorded | 


this year compared to 343,748 in the | Sales in domestic and foreign mar- 


same month of 1941. AMA said the 
1941 figure reficcts the annual cut- 
back for new models at that time, 
compared with the total for June, | 
1941, when 418,983 sales were made. 

Truck manufacturers’ sales for 
the first seven months of 1946 were 
63.7 percent of sales for the same 
period of 1941. Sales for July, 1946, 
were 87.9 percent of totals for July, 
1941. 

In the first seven months of 
1946, total industry factory sales 





strikes and continued effects of 
government controls on basic ma- 

ly totals for passenger cars| terials were evidenced in the July 
een , totals, AMA declared. 


amounted to 1,276,607 passenger 
cars, trailers, trucks and com- 
mercial cars, only 37.1 percent of 
the total 3,440,144 units sold in 
the same period of 1941. 

Effects of parts and supplier 


Output Slash Seen Near 
If Metals Stay Short 


NEW YORK. — Production in 
the automotive and other basic 
industries will be curtailed un- 
less the supply of copper, lead, 
zinc and mill scrap is increased 
at once, government officials 
were warned last week. 

T. E. Veltfort, manager of the 
Copper & Brass Research Assn., 
declared that the metal short- 
ages threaten to “affect third 
and fourth quarter output 
severely.” His warning was con- 
tained in telegrams sent to the 
administrators of price control, 








798,342 


51,462 








with the American Bank Credit Plan 


... the answer to car financing 
in a nutshell 






















him 100%. 





man in the automobile industry 


The greatest customer you, the Dealer, 
ever had was the time buyer. He increased 
your sales and your income. When he was 
satisfied and happy he not only became a 
repeat customer, but he also patronized your 


shop and sent you prospects. 


You can get customers to buy on time 
again when you give them what they want— 
bank credit. The nation has made up its 
mind on this question and demands this 
better way to buy a car on time. The Ameri- 
can Bank Credit Plan is the answer—with 
the best of insurance, including country- 
wide “Safe Travel” protection. This Dealer 
Plan through the Member Bank is designed 


to benefit Dealers. 


This Plan recognizes the Dealer as the key 


“supports 


849,804 


civilian production, reconver- 
Tables on ‘July passenger car sion and housing. 
kets and gross weight sales follow: 
Motor Vehicle Factory Sales, U. S. 
Trucks, Buses and 
1946 Passenger Cars Commercial Cars Total 
June . 141,090 60,812 201,902 
July . . 209,180 88,316 297,496 
DP POO ebb cater veceesxea 849,804 425,803 1,275,607 
Factory Sales to Domestic and Foreign Markets 
Trucks, Buses 
Passenger Cars and Commercial Cars 
Domestic Foreign Domestic Foreign 
1946 Market Markets Total Market Markets Total 
MO vy ).e Ves 131,284 9,806 141,090 50,998 9,814 60,812 
ne Dead ewes da 195,158 14,022 209,180 72,841 15,475 88,316 
saber 342,744 425,803 


83,059 


| Safety council The council will co- 





| 
| 
| 
| 
| 





“Two chocolate sodas, and that’s my last offer.” 





Fla. Road Safety Council 
TALLAHASSEE, Fla.— George 
H. Asbell, state motor vehicle com- 
missioner, has been named chair- 
man of the governor’s highway 


ordinate safety efforts and propose 
uniform traffic laws. 





You get the best results in our Classified 








Section, inside back cover. 




























It gives the Dealer who creates the time 
sale adequate reserves and protects him in 


his accustomed rights in every way. 


It provides Dealers and their time cus- 


tomers with dependabie, 


complete insurance protection. 


It renders all 


through Member Banks. This gives you and 
your customers a personal, friendly and 
dignified bank-credit relationship which is 
“more than money can buy.” The local 
Member Bank, like you, is a neighbor and 
permanent part of the business life of your 


community. 


it unites you, the Dealer, and your local 
Member Bank into a strong and progres- 
sive merchandising team that makes more 
time sales and gives you more revenue. 


American Bank Credit Plan 


Sponsored by American Installment Credit Corporation 


420 Lexington Avenue, New York 17, N. Y. 


Dealer financial 











continuous and 


services 





Colo. to Inform 
Public of Gains 


In Dealer Law 


DENVER.—The Colorado Motor 
Vehicle Dealers administration has 
launched a statewide educational 
program to show auto buyers how 
the law works to protect them 
against fraud and misrepresenta- 
tion by new and used-car dealers, 
according to C. B. Pond, adminis- 
trator and state director of rev- 
enue. 

“The persons and firms engaged 
in selling motor vehicles in Colo- 
rado, in general, believe an activ- 


ity which protects the _ public 
against sharp practices in the 
trade protects them too,” Pond 


said, “and this is a concerted drive 
to place their business practices 
on a highly ethical plane.” 

To provide customers with maxi- 
mum protection against fraud, each 
dealer must file a $2,500 corporate 
surety bond with the administra- 
tor and each salesman a $1,000 
bond before a license may be ob- 
tained. 

Pond reported that more than 
$3,000,000 in such bonds have been 
filed. The bond binds every licensed 
dealer to comply with the require- 
ments of the law and to make good 
any loss or damage a purchaser 
may suffer by reason of fraud or 
violation of any provision of the 
law. Each dealer pays a $25 an- 
nual license*fee and each salesman 
a $5 license fee. 

The educational program is to 
be put over by newspaper ads in 
leading Colorado newspapers, re- 
ports in news columns and other 


ways, Pond said. 
* a * 


Trailer Dealers Exempt 


From Colo. License Act 
DENVER.—Trailers are not mo- 
tor vehicles. They are not self-pro- 
pelled and they do not have mo- 
tors. 

That is how Attorney General 
Hinkley has ruled in an opinion 
requested by State Revenue Direc- 
tor C. B. Pond, who is also admin- 
istrator of the motor vehicle deal- 
ers’ license law. The ruling will ex- 
clude trailer dealers and_ sales 
from the scope of the law. 

The attorney general had issued 
a previous opinion on the question 
which had been interpreted by 
William Schultz jr., acting divi- 
sional superintendent in charge of 
dealer administration, to mean 
that a license should be required 
of dealers in trailers. 

Hinkley ruled that the dealers’ 
administration has _ jurisdiction 
only over vehicles which are self- 
propelled and not over persons or 
firms dealing in trailers nor over 
the licensing or sale of trailers. 


U. C. Dealers Rap 
Portland OPA 


PORTLAND, Ore.—Opposition to 
the enforcement tactics of the 
Portland OPA has been voiced by 
the local used-car association. 


Dealers expressed opposition to 
OPA advertising regulations, re- 
quiring automotive men to affirm 
in each ad that prices are not 
above ceiling, when the same re- 
quirement is not made of other 
types of business. 








The foremost Dealer-Bank Pian in the automotive field offered exclusively through Dealers 








Others are profiting from AN Want 
Ads, why not you? See inside backcover. 
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What Albert wants most 
is a vacation... 








A bigger percentage of the business, a greater 
demand for franchises, better financed dealers, 
mere sales—no matter what you want most in 
Chicago, the facts prove that you get more of 
what you want when you build your promotion 
around the newspaper which gives your best cus- 
tomers and prospects here more of what they want. 

Every day of the week, Chicago's attachment 
for the Tribune gives you an opportunity to ad- 
dress your messages to the people who account 
for the bulk of the automotive and home ap- 
pliance sales made in this huge market. 

On weekdays, the Tribune sells from 500,000 
to 670,000 more copies than other Chicago daily 








What Mrs. Norcross wants 
most is a maid... 





What Marylin 
wants most is 
a mink coat... 

What is it 


you want most, 
Mr. Advertiser ? 


You get more of what you want in Chicago when you 


build your promotion around the R@iiiacier-m agi leur 


newspapers. On Sundays, it sells from 300,000 
to 1,000,000 more than other Chicago Sunday 
newspapers. 

The Tribune is the only newspaper which de- 
livers the equivalent of majority coverage of all 
the families in Chicago and suburbs. In addition, 
its circulation thruout the five central states makes 
it a regional medium celebrated for its ability to 
move merchandise and win dealer support in 
cities and towns adjacent to: Chicago. 

In every neighborhood and suburb of Chicago, 
the Tribune is the newspaper bought, read and 
bought from as is no other. Its ability to move 
units from dealers’ showrooms accounts for the 


July average net paid total circulation: Daily, Over 1,075,000 — Sunday, Over 1,450,000 





A bigger percentage of business? 


A greater demand for franchises? 
Better financed dealers? 











What Tex wants most 
is to get home... 

























willingness with which dealers in every line get 
behind Tribune-promoted products. 

When you can have more of what you want, 
why take less? To achieve your aims in Chicago 
faster and with greater economy and effective- 
ness, build your promotion around the newspaper 
more people here read and want. Rates per 
100,000 circulation are among the lowest in 
America. 

















More new passenger cars were sold in Cook County 
(Chicago) in prewar years than in any other county in 
the United States. In this top market, the Tribune is the 
only newspaper which delivers the equivalent of ma- 
jority coverage of all the families. 
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AUTOMOTIVE WASHINGTON 











] 


security, American business there- 
fore must align itself with the 
United Nations organization, which 
holds the only hope for mankind 
in this war-weary world. In thus 
str arog our support to the United 


industrial and military might keep 
pace with our moral and ethical 
concepts. 


Chamber Lists 9 Aims 
For American Trade 


' ‘By William 
W 


ADDRESSING THE opening 





Ullman 
ashington Correspondent 


session of the National In- 


stitute for Commercial and Trade Organization Executives 
held recently, President William K. Jackson of the U. S. 
Chamber of Commerce summarized the program of Amer- 
ican business in nine objective points. They are: 





Unless world peace is pre- 
served, all else is futile. 

In the interest of national, 
as well as international, 


ations, we must insure that our 








We must re- 

establish a 
broad world sys- 
tem of exchang- 
ing goods and 
services. 

On the domes- 

tic front we 
must have bet- 
ter understand- 
ing between the 
elements of our 
economy. 
5 We must sup- 

port every 


William Uliman 


step toward the removal of gov- 
ernment controls which restrict 
the operation of our free enter- 
prise and capitalistic system. 
We must continue to work for 
curtailed expenditures of gov- 
ernment and a stabilized fiscal 
system which is the most power- 
ful antidote to inflation. 
The time has come for the state 
governments to exert their con- 
stitutional authority toward decen- 
tralization of certain powers and 
controls that belong to the states 
but which have become lodged in 


Washington. 
8 We must stop paralyzing work 
stoppages in key industries 


through unnecessary strikes from 
which the public interest suffers. 
9 We must reassert our obliga- 

tions as American citizens, ra- 
ther than dwell upon our “rights” 
as members of special interest 
groups. 

* * * 

Urges Business to Help 
Solve Public Problems 


BUSINESS, Jackson continued, 
“faces a future of great promise 
if we act wisely, but of great un- 
certainty if we are inattentive to 
the solution of public problems. 
We have emerged from the most 





devastating war of all history, 








PICKUP TRUCK being introduced by B. 


It has 


& B. Specialty Co., Rossmoyne, 0. 
500-pound capacity and is of the following dimensions: 8 feet 6 inches long, 5 feet high, 
and package space measures 3 feet 3 inches long by 3 feet wide and is 11 inches deep. 
Powered by 10-hp aircooled motor, giving 35 mph speed and traveling 65 miles on 
@ gallon of fuel, it is said. 





strong enough we hope to over- 
come whatever obstacles may con- 
front us, either domestically or in 
the international field.” 

He explained that, inasmuch as 
one definitive guaranty of peace 
is restoration and expansion of in- 
ternational trade, American busi- 
nessmen must concern themselves 








JHE VISUAL 


FRONT— 


for beauty that’s more than skin deep! 


Good-looking ... yes... but the main beauty of a Visual Front is the 
way it leads the eye through the front to your display of automobiles. 


Visual barriers are reduced to a minimum—the colors and appeal- 


ing lines of your cars are in full view to passersby. 


The Visual Front employs many characteristics of glass to attract 
attention and business. Transparency, through large, clear windows 
and glass doors... color, with lustrous Vitrolite* glass facing on bulk- 
heads and pilasters. Within the store, privacy is provided for offices 
by partitions of Blue Ridge patterned glass which “borrows” light and 


creates a pleasing architectural effect. 


The Visual Front is easy to maintain—for glass has remarkable 


resistance to sun and rain. It’s easy to keep smart, clean and new look- 


ing, year after year. 


Plan to make the most of display possibili- 
ties with an all-glass front. Consult your 
architect, and write for our Visual Fronts 


book. Libbey-Owens-Ford Glass Company, 
8796 Nicholas Building, Toledo 3, Ohio. 





viswaie 












RG INT 





*Reg. U.S. Pat. Off. 




















LIBBEY: OWENS :- FORD 










with reestablishing a world system 
of exchange of goods and services. 
He added: 

“Nothing can more expeditiously 
bring about understanding as be- 
tween the peoples of the globe and 
draw them closer together.” 

On the domestic front, Jack- 
son expressed the conviction that 
“efficient utilization of our abun- 
dant resources and productive 
workers will produce results 
more impressive than any we 
have ever known.” 

Urging concerted effort in at- 
taining curtailed federal expendi- 
tures, he said: 

“That is the key to national debt 
reduction, a stable fiscal system 
and ultimately lower taxes. It is 
the greatest weapon against in- 
flation. We support every con- 
structive measure which looks to 
an early balancing of the budget 
and for a definite plan for ade- 
quate debt retirement. 

“For, only that way can we at- 
tain fiscal health which is as es- 
sential to the nation as is indi- 
vidual health to the human being.” 


* * * 


U. S. May Withdraw Funds 
From Insurance Corp. 


RETIREMENT of the govern- 
ment’s investment in the Federal 
Deposit Insurance Corp. may be 
approved by Congress at its next 
session. Impetus to legislation au- 
thorizing such action has been 
given in a report by the corpora- 
tion aufits division of the General 
Accounting office. Previously, FDIC 
officials had appeared before a 
congressional committee in support 
of the scheme. 

If the plan is carried out, the 
FDIC will attain the status of a 
$1 billion insurance fund entire- 
ly free of government subsidy 
and built up by the insured 
banking system. It would remain 
under the supervision of a board 
appointed by the President with 
the advice and consent of the 
Senate. 

The original capital of this 
agency, which was inaugurated as 
a means of preventing a recurrence 
of the wave of bank failures cul- 
minating in the closing of all 
banks in March, 1933, consisted of 
$150 million from the Treasury and 
$139 million from surplus of the 
Federal Reserve banks, a total of 


$289 million. 
* * 


Federal Export Controls 
Seen Ended by Spring 

FEDERAL EXPORT controls— 
the hangover from wartime li- 
censing of exports—are due for 
removal by next spring. Many are 
expected to be dropped by Novem- 
ber. But decontrol is contingent 
upon adequate production. 

At one time in 1943, some 2,500 
commodities were under export 
control. Now the list of controlled 
items is less than 900. Expanding 
production in this country favors 
the decontrol trend. The Export 
Control act expires next June 30, 
unless renewed. 

* * * 

In asking coal operators and 
miners to meet Sept. 10 to nego- 
tiate a contract for return of 
the gover t ized coal mines 
to their owners, Federal Admin- 
istrator Morell says “such re- 
turn will require an assurance of 








uninterrupted production.” 
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Clutch Assemblias 


Carburetors 
and Parts 


BRAKE aT Te; 


Propellor Shafts 


UNIVERS 
JOINTS — he 


| 
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SEND THE COUPON NOW 
FOR ADVANCE CATALOG 2. 

" | 

| 

! 
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Please Print or Type 


U. S. GOVERNMENT SURPLUS 


$15,000,000 SALE’ - 


* TRUCK AN 


D AUTO PARTS 


AND 


> MAINTENANCE EQUIPMENT 


INSPECTION AND SALE BEGINS SEPTEMBER 16 





Here's the opportunity of a lifetime to fill in depleted stocks and replace old 
equipment. This Surplus Property has previously been offered to priority claimants 
including Veterans of World War II and is immediately available to Commercial 


Buyers. 


ALL PARTS OFFERED MEET U.S. 
AIRMY ISSUE SPECIFICATIONS! 


Parts for all popular makes of cars and trucks. 
Minimum order $500, total net value. 
75% off Mfrs. list; 
to Automotive Parts Distributors 


55% off Mfrs. list; 
to Automotive Parts Dealers 


50% off Mfrs. list; 
to Automotive Service Garages 


45% off Mfrs. list; 
to Automotive Fleet Operators 


All prices are f.0.b. destination 


UNUSED MAINTENANCE EQUIPMENT 


includes such items as piston grinders, mica 
undercutters, roller type floor jacks, tin gauges, 
creepers, etc. 
UNUSED SPECIAL SERVICE TOOLS 
including such items as pullers, removers, re- 
placers and gauges. 

40% off Mfrs. list; to Equipment Jobbers 


10% off to Fleet Owners, 
Garage Operators, industrial users 


All prices are f.0.b. destination 


*$15,000,000 value at 
Manufacturers’ List Prices 


Firm Name __ 


Street _— 





0 Parts Distributors 


po 





HOW TO BUY 
IN PERSON: Samples will be on display and orders 
accepted beginning September 16, 1946, at: 
War Assets Administration Showrooms 
Stockton Ordnance Depot 
Stockton, California - 


OR ORDER BY MAIL: Mail orders will receive 
EQUAL consideration with those submitted in 
person. Address order forms to: 

War Assets Administration 
Automotive Surplus Parts Sales Office 
P.O. Box 1627 

Stockton, California 


HOW YOUR ORDER WILL BE FILLED 
For equitable distribution, merchandise in heavy 
demand has been allocated. All orders received 
before 5:00 P.M., September 30, 1946, will receive 
equal consideration. A public drawing will de- 
termine the sequence in which orders will be 
filled. These orders may receive maximum quan- 
tities of allocated items. 


SEND YOUR ORDER EARLY! 
Orders received after September 30 will be filled 
on a “first-received first-shipped” basis from re- 
maining stocks. War Assets Administration Stand- 
ard Terms and Conditions of sale apply. 


War Assets ADMINISTRATION 


OFFICES IN 33 PRINCIPAL CITIES 


WAR ASSETS ADMINISTRATION 
AUTOMOTIVE SURPLUS PARTS SALES OFFICE 
P.O. Box 1627 * Stockton, California 


Please send Automotive Parts & Equipment Catalog #45911, with 
order forms. We are eligible to buy as: 


| 
| 
| 
| 
| 
A Parts Dealers A Automobile Dealers ; 
l 
| 
| 
| 
| 
| 
| 


Fleet Operators 
Other. ic Seana 
(Specify) 


Sefvice Garages _ 
Super Service Stations 
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Netererows book... 


* They have written the book for the Car of effort to steer and park .. . that car contro 
Tomorrow. is surer at all speeds... 


You have seen in this publication the recom- ... That, in features, the Weather-Eye 
mendations of $.A.E. spokesmen. . . the Conditioned Air System and the Convertible 
opinion of editors . . . reports from engineers Double Bed are sure-as-shooting necessities 

and experts in oil and allied fields . . . and the for tomorrow, when the Touring Age will 
announced plans of manufacturers themselves. really begin. 


A great and fundamental change is coming in Their opinion carries the weight of five 
popular-price cars. The day of the heavy, years personal experience and more than four 
awkward models is going out. On the boards billion miles of customer enthusiasm. 

now, for future production, are automobiles ‘. ‘ ‘ 

of a new streamlined type—built a new way, 
lighter, roomier, easier riding and handling, 
and far more economical. 


Yes—the pattern has been set, and the way is 
now known. 


It has been blazed by the courage of the 
engineers who began in 1937 the research that 
resulted in the introduction of the Nash‘'600’’ 

They know how grand those cars are going to in 1941—by the daring of the company and 
be—because their customers have had them its dealer organization that made, sold and pro- 
for the past five years. moted a product radically ahead of the trend. 


These glowing accounts of cars-to-come have 
a warm and familiar ring for Nash dealers. 


That 25 to 30 miles a gallon for a big car is no Yes—the way is now known. But the steps 
engineer’s pipe-dream. It’s proved every day between blueprint to completed product can 
by Nash ‘‘600’’ owners driving at moderate not be duplicated overnight. 


highway speeds. It still takes time to make a masterpiece. 


They’Ill tell you there’s no doubt about the 
superiority of integral body-and-frame. It is not 
only safer, affords more room, but it also 


stands up better and is practically immune to 
rattles. You’ll be ahead with Nash!’’ 


And so Nash dealers know that the record of 
the past is the best proof that tomorrow, more 
people than ever before will be saying— 


... That full individual coil springing on all 
four wheels gives this new lighter car the finest 


riding comfort a man can ask for. Parte. JflatarA. 


... That the Nash ‘'600’’ takes about half the Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


py us BE ANEAD WITE 


Tune in the Nash-Kelvinator Musical Hit— 
David Rose and his Orchestra with Curt Massey, 
Kitty Kallen. Wednesdays 10:30 p.m., Eastern 
Daylight Time. Columbia Broadcasting System. 





_ (Chrysler-Plymouth), 
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| Denney-Caldwell Observes 


30th Birthday in Milan 

'  Denney-Caldwell Co. (Chevrolet), 
Milan, Tenn., has celebrated its 

' thirtieth anniversary. The company 

was established in the latter part 

of July, 1916, by the present own- 

ers, B. G. Denney and R. L. Cald- 


a a. \e * 
Barbee-Boice, Nogales, Ariz., 
Builds $60,000 Structure 
A new $60,000 building to house 
' Barbee-Boice (Ford), Nogales, 
Ariz., will-be completed soon. The 
- building will have 20,000 square 
feet of floor space, J. H. Barbee, 
manager, said. : 
* + * 


. Hyder Gets Ariz. License; 
_ Palms, Mesa, Changes Hands 
| A dealership license has been is- 
- sued by the state tax commission 
| to Hyder Motors, operated by W. 
T. Hyder, Wickenburg, Ariz. 
Ownership of Palms Motor Co. 
Mesa, Ariz., 





has been transferred from C. W. 

Smith and Ray E. Warinner to E. 

H. Vollrath and C. W. Coleman. 
* * * 


Anderson Expands in Ore.; 
Now a Hudson Dealer 


Marking his appointment as the 
new Hudson dealer at Klamath 
Falls, Ore., V. B. Anderson, who 
for 10 years has operated Ander- 
son Auto Service, has opened a new 
addition to his building which gives 
the firm 10,400 square feet of floor 
space devoted tp sales and service. 

Anderson reports that hundreds 
of friends dropped in to see the 
new building which is equipped 
with radiant heating, special light- 
ing and a mezzanine floor to be 


used for recreational activities. 
+ a + 


Porter-Sullivan Prepares 
To Open in Kalamazoo 


Porter-Sullivan Motors, newly 
formed Lincoln-Mercury dealer- 
ship in Kalamazoo, Mich., is re- 


Church St. in preparation for early 
opening. 

J. W. Porter and J. A. Sullivan 
are co-owners of the concern in 
a 50-50 partnership. 

* . * 


Sanders to Build Home 
On $30,000 Lot in N. C. 


Mack Sanders Motors, Inc. 
(Nash), will erect a building at 
the intersection of Trade, Myers 
and Fourth Sts. in Charlotte, N. C. 
The lot on which the home will be 
built cost $30,000. 

Showroom, office and_ service 
parts will be on the ground floor, 
which will have 37,000 square feet 
of floor space. A basement will 
have 10,000 square feet space for 


storage. 
* + 


Cansler-Moore, Corsicana, 
Opens for Chrysler 


Cansler-Moore Motor has opened 
as a Chrysler dealer at Corsicana, 
Tex., with the debut heralded by 
a full-page announcement in the 
local newspaper and two pages of 
congratulatory advertisements 
from neighboring merchants. 


The concern is owned by A. H. 





Cansler, a former trucking con- 








CAMPBELL MOTORS, new Hudson dealer in South Pasad Calif., y 
tioned has more than 12,500 square feet of floor space 


into this recondi 





tly moved 


building 
available for sales and service. In addition, the firm has a large used car lot and a 


customer parking lot adjoining. 





tractor, and Ernest F. Moore, an 
Army veteran and former sales- 
man. 

* * * 
Wolfersberger Sells Out 
To Gable in Columbia 


R. Wolfersberger, owner 
of Wolfersberger’s Garage (Buick), 
Columbia, Pa., has sold his busi- 
ness to Alton Gable. The sale in- 
cluded a building 150 by 135 feet 








THERE’S ONE EFFECTIVE WAY TO 
PY Tt me 1 | 


IN PORTLAND, OREGON 





@ Advertise in the Oregon Journal! 


It is read regularly by 96% of all the 
people employed in Portland’s nine 


wholesale automotive supply firms as 
well as 96% of the people in Portland’s 


retail automotive outlets... stores, 


garages, service stations, etc. Facts 
established by an independent survey. 


That means... when you use The 


Journal in Portland, you cover all 3, 


distributors, retailers, and consumers. 


The Journal is this market’s most 


potent consumer medium. It reaches 
more families in The Portland Trad- 
ing Area than any other daily news- 


paper. And, because of its intensive 


readership among the menand women 


who wholesale and retail your prod- 


ucts, The Journal also serves you as 


an effective trade advertising medium. 


The Journal today, as it has 


been for 


years, is Portland’s favorite newspaper, 


offering advertisers the largest peace- 


time circulation in its history, both 


daily and Sunday. Its thorough reader- 


ship by men and women in all walks 


of life assures advertisers complete 


penetration of this important Pacific 


Coast Market. 


THE 


JOURNAL 


Afternoon and Sunday 


eek ae GB ed a acite), | 


Only Afternoon Newspaper 
In Oregon's 
Only Metropolitan Market! 
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Represented by REYNOLDS-FITZGERALD, Inc., New York, Philadelphia, Chicago, Detroit, San Francisco, Los Angeles, Seattle 





situated on the Lincoln highway. 

Wolfersberger also sold the Co- 
lumbia Motor Parts firm which he 
operated in connection with his 
dealership. He plans to take up 
residence in California after com- 
pleting 23 years in the auto busi- 


ness. 
* * * 


O’Connor Opens 


In Hollywood 


HOLLYWOOD.— More than 65 
Nash dealers, factory executives, 
and newsmen gathered here last 
week to attend an open house cele- 
bration marking the entry of J. F. 
O’Connor & Son into the auto busi- 
ness as a Nash dealer. 

Scene of the celebration was at 
Hollywood Blvd. and Van Ness 
Ave. in the newly constructed home 
of the concern. The new headquar- 
ters has recently been completed 
at a cost of $165,000. 

* a 


Gala Opening 
8 Pages in Press Announce 


Drawhon-Carter Bow 


An eight-page newspaper section 
was used by Drawhon-Carter Mo- 
tor Sales in announcing the open- 
ing of the new Dodge-Plymouth 
salesroom at Fairmount, Ind. 

Hundreds of free gifts were given 
to those attending the open house, 
including nylon stockings, baskets 
of groceries, wool blankets, etc. 
Army helmets were given to small 
boys and little red wagons to small 
girls. 

Lee Drawhon is general manager 
of the firm and Marvin Carter is 
in charge of the service depart- 
ment. James Dunn is the office 
manager. 

« * 


Dealers in Realty Firm 


Claude L. Darling, general man- 
ager, W. & S. Motors, Charlotte, 
N. C., and Park McLain, formerly 
of Park McLain, Inc., have joined 
Carolina Realty Co., headed by 
Kirby Smith. Before joining W. & 
S. Motors, Darling was president 
and general manager of Mohawk 
Valley Motors, Utica, N. Y., and 
prior to the Utica connection he 
was general manager of Mabbett 
Motor Co. and vice-president of 
the Cornell Buick Co., Rochester, 
N. Y. 


* * * 
Fete at Beeman Griffin 


The annual outing of the sales 
and service organization of Bee- 
man Griffin Motor Co. (DeSoto- 
Plymouth), Hartford, Conn., was 
held Aug. 12. It was the first get- 
together since 1941. Arthur R. Bee- 
man, head of the organization, pre- 
sided. 

* . * 


Cooper-Day Hits Peak 


Cooper-Day Motors (Chrysler), 
St. Joseph, Mo., reports that it did 
the largest customer labor volume 
in its history during June. The 
dealership plans to boost its serv- 
ice space by one-third. 

« o a 


Martin Bros. Expands 


Martin Brothers (Chrysler), 
Creston, Ia., has completed a new 
showroom and parts department, 
as well as adding four stalls to 
the shop. 

* * 
Keninger’s Son Back 


Bernard Keninger, son of the 
Chrysler dealer at Ackley, Ia., has 
been discharged by the Navy and 
has returned to a position with the 
dealership. 
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Martin Rejoins Anthony 
As San Francisco Chief 


Appointment of Hilary Martin as 
San Francisco resident manager 
for Earle C. Anthony, Inc., north- 
ern California Packard distributor, 
has been disclosed. 

Martin joined the firm 14 years 
ago as a salesman in San Francisco 
and during the war served as a 
lieutenant colonel with the Third 


Army in Europe. 
a +o aa 


Buffalo Ford Dealer Opens 


$175,000 Home This Week 


Rapidly nearing completion, the 
ultra-modern Ford automobile 
showrooms of the L. B. Smith Mo- 
tor Corp., in Buffalo, N. Y., will 
be formally opened to the public 
Sept. 6, Manager John C. Owens 
announces. 

Built at a cost in excess of $175,- 
000, it is the first unit of a large 
shopping center planned for the 
area. The company’s new and used 
car sales rooms, large parking lot, 
the service station and repair 
shops occupy about 20 acres. The 
new showroom is built on the lines 
of a rotunda, large enough to dis- 
play eight cars. 

+ * + 
Wineger-Reimann to Move 


Into New $55,000 Building 


Wineger-Reimann Motors, Inc., 
new DeSoto-Plymouth dealers, Buf- 
falo, N. Y., will move into its new 
building the end of September. 

The new structure cost about 
$40,000 with equipment totaling an- 
other $15,000. A gala opening is 
planned. Arthur C. Wineger is 
general manager and secretary; 
Kenneth C. Reimann, treasurer and 
sales manager, and Charles Man- 
they, service manager. 

* + 





$250,000 Spent 
By Dealers in 
Orlando, Fla. 


A quarter of a million dollars 
worth of construction by Orlando 
(Fla.) dealers is nearing comple- 
tion and should be ready for occu- 
pancy within the next month. 

Orlando Fletcher Motors, Inc. 
(DeSoto-Plymouth), 1090 N. Orange 
Ave., is completing new servicing 
facilities, shop, lubrication racks, 
filling station, display room and 
office. Cost is $90,000. 

Orlando Motors (Dodge-Plym- 
outh), 62 W. Colonial Drive, ex- 
pects to occupy its complete new 
building for display, servicing and 
parts within a short time, accord- 
ing to B. C. Kuentz, owner-man- 
ager. Estimated cost is $60,000. 

A steel and concrete building. 
70 by 150 feet, with a mezzanine 
floor 24 by 158 feet, will be fin- 
ished in September for* D. Varner 
(Studebaker), 234 W. Central Ave. 
The new facilities include a ga- 
rage, parts department and a show 
room with a terrazzo tile floor. 
Cost will be about $58,000. 

Sunshine Motors, Inc. (Willys), 
892 N. Orange Ave., is completing 
a new building housing repair, 
stock room and show room facili- 
ties. This will measure 65 by 150 
feet and is valued at approximate- 
ly $30,000. Frank Wright, manager, 
points out that with the new 
Space, Sunshine will have a more 
complete line of parts. 

Heintzelman’s Inc. (Ford), 36 W. 
Livingston Ave., recently moved 
into its new $20,000 addition. Re- 
modeling and a new wing provide 
new offices, an enlarged show room 
and more space for parts and serv- 
icing. 

* * 2 


DeJute and Dugan Get 
DeSoto Deal in Niles, O. 


Frank DeJute jr. and Gene Du- 
gan of Niles, O., have organized 
McKinely Motors in Niles, O. The 
company will handle the DeSoto- 
Plymouth line. 

+ * * 
Springfield (Mass.) Site 
Acquired by B & S 


Papers have been récorded in 
Springfield, Mass., for the Holyoke 
Property on which the B & S Mo- 





tors, Inc., will locate its new sales- 
room. 

The property was purchased by 
Leopold Baum for $6,000, who 
transferred it to the motor sales 
firm. The Holyoke Savings bank 
has been given a $25,000 mortgage 
on the proposed building. 

7 * 


Cox Will Soon Occupy 
New Building in Tulsa 

Cox Motor Co. (DeSoto-Plym- 
outh distributor), will move into 
its new building at 2236 E. 11th 
St., Tulsa, Okla., within the next 
60 days. 

The building will front 90 feet 
and extend 165 feet deep, provid- 
ing the company with display 
rooms, sales offices, parts and re- 
pair departments. 

+ * * 
$25,000 Building Going Up 
For Hinton, Rockwell City 


Construction of a $25,000 building 
is progressing for Hinton Motor, 
Rockwell City, Ia. The one-story 





structure will be of brick and block 
construction and will provide 7,000 
square feet of floor space. 

* * + 


Lincoln-Mercury Dealer 
Opens New Florida Home 


North Florida Motor Co., newly 
established exclusive Lincoln-Mer- 
cury dealer for the North Florida 
area, has formally opened its new 
home in Jacksonville. 

The five-story building has been 
completely renovated and equipped 
to render complete service to Lin- 


coln and Mercury owners. 
* . * 


Bunnin Remodeling 


Bunnin and Sons, Inc. (Chrys- 
ler), Chicago, has built a new parts 
room and is preparing to remodel 
showroom and offices. 

> > + 


Stater Advances 2 


William Findlay, general man- 
ager for Glen C. Stater, Hudson 
distributor with headquarters in 
San Francisco, has announced two 
promotions within the organization. 
A veteran service department exec- 
utive, Lloyd Harwood, has been 
named assistant salesmanager, and 








EXTERIOR VIEW of the new building of Owen Motors & Oil Co. 
Little Rock. 


(Packard), 





Darrel Buell assumes Harwood’s 

former position. 
* + > 

In New Attica Home 


City Motor Sales (Chrysler), At- 
tica, Ind., has taken over its new 
building. 

* * 


Donlin Leaves Forman 


After approximately 20 years of 
association with Forman Motor Co. 
(Chrysler - Plymouth), Oakland, 
Calif., Timothy Donlin has left the 





automotive field. His future plans 
were not divulged immediately. Re- 
cently he had co-managed the 
firm’s Berkeley branch. 

+ a + 


Hughes Bros. Service, Inc., has 
been formed by Charles J., Julia 
J. and Myron E. Hughes, at Marsh- 
field, Wis. Five hundred shares of 
stock at $100 per share have been 
authorized. 


Carl H. Schultz (Chrysler), Jack: 
sonville, Tex., has moved into its 
recently purchased building. 
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Gasoline takes doctors on their heal- 
ing rounds...brings visiting nurses 
to the bedsides of the sick ...trans- 
ports patients, medicines and equip- 
ment to hospitals. . . enables travel- 
ing clinics to serve remote hamlets 
with the finest of medical care. 


The 


2 poms medical knowledge and skill can be put to work, the 
distance that separates doctor and patient, home and hos- 
pital, must be bridged. Over the years automotive transporta- 
tion has progressively shortened this distance. Better fuels and 
better engines have helped the nation benefit more widely from 
the great advances that have been made in medical science. 
Gasoline costs less today than it did twenty years ago. Yet, 
by developing new refining methods and using antiknock fluid 
made by Ethyl, oil refiners have been able to improve its quality 
time and time again. And each improvement in gasoline quality 
has made possible the development of more powerful, more effi- 
cient engines that provide better and more economical trans- 


portation for everyone. 


As in the past, progress in automotive transportation still 
depends largely on how well engines, fuels and lubricants can 
be improved in relation to each other. That is why the engineers 


























nation keeps healthy on gasoline 


in Ethyl’s research laboratories work in close cooperation both 
with refiners who use our product and with automotive men 
who are engaged in designing engines to utilize the extra power 


available in better gasoline. 
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More power from every gallon of gasoline 


through FT H y | 


Research - Service - Products| <= 


N77 
ETHY! 
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| PHILADELPHIA.—Credit terms 
| of “one-third down and 15 months 
' to pay” are reasonable for the 
buyer and the finance company, 
_ according to Cyrus S. Gordon, 
_ president of the Philadelphia Au- 
_ tomobile Finance Assn. 

Along with that, he warned that 
'manufacturers and dealers who 
keep fighting for government re- 
' laxation of credit controls and the 
| Tevocation of Regulation W, may 
_ find themselves in the situation of 
_ being blamed for any recession or 
— which might ultimately 


Gordon ridiculed the school of 
opinion which argues that pres- 
ent government control of credit 
is discriminatory to the “poor 
man.” He called such arguments 
“pure hooey.” 
' “The good old days, when auto- 
' mobiles were financed with $5 
_ down and 36 months to pay, are 
“ still painful memories,” declared 
' Gordon, as he recollected winters 
| of five and ten years ago when, he 
_ said, “repossessions were a dime 
a dozen.” 
q Gordon stated that most finance 
' and loan companies are now oper- 
' ating under some sort of govern- 
mental control and were used to it. 
' “Getting the bureaucrats out of 
_ our hair would be highly desirable,” 
_ he asserted, “but opening the doors 
_ to some of the crazy methods of 
' financing of prewar days is a horse 
of another color. 
“In 1941 the standard price for 
1987 cars was $50 to $60, if the 
car ran,” stated Gordon. “Today, 
f these same cars are sell- 


their value in junk long before 


Credit Control Upheld 


One-Third Down, 15 Months to Pay Are Called 


“Reasonable Terms” by Finance Executive 


the unpaid balance is anywhere 
near paid off. We don’t want to 
come back to that situation any- 
more.” 

Increased production has already 
doubled finance business since the 
war, Gordon revealed. He added 
that as commodities keep coming 
off production lines, more’ and 
more finance business wil] be 
available. 

“If healthy finance terms are 
maintained,” said Gordon, “ac- 
counts receivable will be strong 
and consumer credit companies 
will be able to weather any finan- 
cial storms that may arise, as they 
have in the past.” 

“We hold no briefs for the re- 
cent flip-flops edicts of the Federal 
Reserve Board, reminiscent of the 
OPA at its hectic peak,” Gordon 
concluded. “But we feel that the 
basic principle of Regulation W 





WHEN THIS International Harvester 1907 Auto Wagon arrived at Newark airport 


Norris to Make 
Wheels for Ford 
Plants in West 


LOS ANGELES.-—-In line with 
Ford’s newly announced program 
of decentralization, a contract has 
been signed with Norris Stamping 
& Manufacturing Co. of this city 
to provide .passenger car wheels 
for Ford’s western assembly plants. 

The announcement was made by 
Albert J. Browning, vice-president 
in charge of Ford purchasing, and 
Ken Norris, president of Norris. 

The Norris organization is the 
second West Coast firm to obtain 
a large order for production parts 
from Ford. 

United States Spring & Bumper 
Co. of this city has been supply- 
ing Ford springs and bumpers 
since the advent of the Model A 
Ford in 1929 to all West Coast 
plants. The firm also supplies serv- 
ice parts for the western states 
for Ford and Mercury. 


Brown Expands in Ill. 


is a sensible, conservative require- | after a three-hour, 25-minute flight from Chicago in a Slick Airlines Curtiss Commando 
fe E. W. Brown jr. (Chrysler), 


cargo ship, it was hailed as the first commercial vehicle to be delivered by air. On its 


ment for the public and an aid arrival the 1907 International was presented to James Melton, Metropolitan Opera tenor, , i Tll.. is building an ad- 
to the profitable operation of the| by the International Harvester Co, on weap. radio program, the ‘‘Harvest of Stars,” rag Arg Re a ath hm mo size of 





” 
credit consumer business. of antique auésmediies. 


Melton will appear beginning Oct. 6. Melton is one of America's most famous collectors 





his sales and service facilities. 








4 Glass Industry 
Expects to Meet 
All Auto Needs 


TOLEDO.—Record production of 
flat glass, despite the urgent need 
_ for prompt price relief, will un- 
doubtedly meet 
all the needs of 
the automotive 
industry for the 
remainder of this 
year, John D. 
Biggers, presi- 
dent of Libbey- 
Owens - Ford 
Glass Co., pre- 
dicted last week. 
In meeting the 
record demand, 
4. D. Biggers Biggers pointed 
F out that flat glass 
cc output this year bids fair yeoman 
4 pass the 1937 alltime record. 
. “Our ability to meet require- 
E ments is assured by operation of 
reserve capacity built and main- 
tained for just such emergencies 
as this pentup postwar demand, 
but it will be difficult to maintain 
| present production levels without 
» Some correction in present price 
' discrepancies,” he said. 


4 “Our wage costs have gone up 
» #8 percent since 1938, yet there 
_ has been virtually no change in 
» the prices of plate, window and 
a — glass since that time.” 
a ggers also disclosed that f 
| the first time in its history L-O-F 
> is using simultaneously all of its 
Z regular and reserve glass manu- 
| facturing facilities except those 
) Undergoing routine repair. The 
company has appropriated $14,- 
700,000 for new construction, all 
} of which is either underway or 
" completed, he said. 







































_ AG in Ala. Will Occupy 
_ $35,000 Building Shortly 


A new building to house A-G 
lote (Kaiser - Frazer), Baldwin 





If your customer dies during 
the term of his contract, all 
future payments due on his car 
are cancelled through Cus- 
tomer Group Life Insurance. 


Tire change, towing, aid in 
starting car, battery replace- 
ment and gasoline delivery are 
part of Towing and Road 
Service. 


Fire, theft, collision, flood, riot 
and eighteen other hazards to 
his car need not cause customer 
loss. Adequate insurance pro- 
tects him. 


Emergency repairs to custom- 
er's car can be financed 
promptly anywhere in the 
U.S.A. through his Travel Emer- 
gency Certificate. 











Bail bond up to $5,000.00 in 
case of local traffic law in- 
fringement, is provided cus- 
tomers through a Bail Bond 
Certificate. 








Personal Accidert Insurance 
protects your customer as 
driver, passenger or pedes- — 
trian. Up to $10,000.00 is paid ; 
as scheduled in the policy. 


Put Yourself — 


in the 


Car Buyer’s Seat 





... You'll sell yourself... 
these protective services! 


It’s easy to see why prospects acclaim the nationwide 


protective services which are part of Universal C.1.T.’s 


Retail Plan. They make for greater peace of mind 


while motoring . . . they safe-guard in emergencies. 


With this Plan, you enable a customer to buy, finance 


and insure a car right beside your desk—in one simple 


transaction—while you control the sale all the way. By 


making it possible for you to offer extra value to your 
customers, the “Helpful Hand” of Universal C.1.T. helps 
you to maintain a continuing customer relationship, 
Your local Universal C.1.T. representative can furnish 


facts well worth a bit of listening. Call him in—now! 





aerate sees vee! 
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Minn. Considers Sales Tax 
To Pay Vets Bonus 


A sales tax to finance a state 
bonus for World War II veterans 
is expected to be proposed during 
the 1947 session of the Minnesota 
legislature. 

Political observers believe a 
bonus program will have little diffi- 
culty getting through the legisla- 
ture, with the means of financing 
expected to provide the only major 
controversy. One plan being dis- 
cussed is a sales tax earmarked 


for amortization of bonus bonds. 
* * * * 


One Percent Income Tax 
Studied by Louisville 


A 1 percent municipal income 
tax, to raise an estimated $5,000,- 
000 a year, was recommended by 
City Controller Charles Roser in a 
report submitted last week to the 
Louisville mayor and board of al- 
dermen. Such a revenue-raising 
measure has been studied here on 
several previous occasions, but le- 
gal opinion generally has held that 





it would be contrary to the Ken- 
tucky state constitution. 

Roser suggested that if the al- 
dermen thought they lack author- 
ity to pass such an ordinance, they 
could petition the governor for a 
special session of the state legis- 
lature to enable the city to levy 
the tax. 

* * + 


Demands Ala. Amendment 
Barring Fund Diversion 


Pointing to the Massachusetts 
legislature’s recent decision to 
place before the people a constitu- 
tional amendment dedicating all 
highway funds to exclusive high- 
way use, Charles H. Peay, chair- 
man of the Alabama Motorist Asso- 
ciation’s legislative committee, has 


called upon Alabama legislators to | 


take similar action. 

Peay’s plan asks that the action 
be taken through amendment to 
the Alabama constitution. He be- 
lieved that such an amendment 
would be readily ratified by the 
people of Alabama, since it would 
provide protection for highway 





funds and guarantee sufficient rev- 
enue to pay state highway bonds 
and continuous construction on a 
sound “pay as you go” basis. 

= * = 


Seek Tex. Law Licensing 
Some Types of Trailers 


E. J. Amey, director of the mo- 
tor vehicle division of the Texas 
Highway department, has reported 
that an amendment to the state 
title law probably will be present- 
ed to the next session of the Texas 
legislature in January, requiring 
that some types of trailers be 
titled. 

* * a 
Taxation Problems in Ohio 
Aired by Special Session 


Proposed creation of a commis- 
sion to make an exhaustive study 
of Ohio’s state taxation structure, 
with a view toward revisory action 





by the 1947 state legislature, is 
among the issues scheduled to be 
brought before a special state leg- | 
islative session to convene here 


THE AUTOMOBILE ACCESSORY voted “‘best’’ by Legionnaires j 
gan state convention was the Nash convertible bed. Several vets used the Nash bed to 


attending the Michi- 


Aug. 20 at the call of Gov. Frank | solve the postwar convention housing problem at the very door of a Grand 
J. Lausche. Governor Lausche’s | (Mich.) hotel. Left to right, Raymond J. Kelly, past national commander; Irv Rief, 


proposal to create a tax study com- | | 4 


mission came as an answer to the 
financial plight of many of Ohio’s 
larger cities which have been con- 
sidering various means of raising 


commander, post No. 99, Detroit; Jim Meehan, B dry post, t 
+» Post commander, No. 405, Muskegon, Mich., and Edward DeKeyser, Post No. 99. 





it; Marvin 





The governor had earlier indi- 





$100.00 Notification Service 
puts customers in touch with 
friends or relatives in case of 
accidental injury. identification 


cards are provided. 


Seasonal Plans are arranged 
for buyers whose incomes are 
irregular. These include Farmer 
Plans, School Teacher Plans, 


Special consideration is given 
your customers in times of 
emergency. Rewrite and Re- 
fund Plans are made available 


Short Term Plans. 


for their convenience. 


UNIVERSAL C. 1. fT. 


Universal (.1.T. Credit Corperation, One Park Avenue, New York 





cated that such a study of taxes — 
collected by the state, and the — 


method of distribution might point 
, to the possibility of the state va- 
, cating certain fields of taxation 


with the view of allowing local © 


governments to collect such taxes 
direct. 

+ * om 
Utah Motor Transport Group 
Hits Plan to Hike Gas Tax 


The proposed two-cent-per-gallon 
increase in Utah’s gasoline tax rate 
has been strongly opposed by the 
Utah Motor Transportation Assn. 
through its manager, Darrell Well- 
ing, who pointed out that the in- 
crease would represent a jump of 
50 percent, bringing the total levy 
to six cents a gallon. 

The association particularly dis- 
approved the proposed increase, he 
said, because of the recent transfer 
of $840,052.35 in motor vehicle reg- 
istration funds to the State depart- 


ment of publicity and Industrial — 


Development. “As long as highway 
revenue is used for other than con- 
struction or maintenance or ad- 
ministration of roads,” Welling 
said, “we definitely oppose increase 
in highway users’ tax.” 

4 * * 





‘Case’ Restraints 
On Unions Are 


Adopted in La. 


BATO OUGE, La.—Gov. Jim- 
mie Davis has signed into Louisi- 
ana law a so-called “little Case 
bill,” designed to make unions and 
employers equally responsible for 
contracts and allow unions to be 
sued for breach of contract. 

Providing penalties up to a $500 
fine or 90-day imprisonment, or 
both, for violation, the new legisla- 
tion, scheduled to go into effect 
July 31, would: 

Prohibit unions or members from 
conspiring in restraint of trade or 
from fixing prices or production. 

Prohibit use of threats or vio- 
lence to affect individual employ- 
ment or entrance or exit from place 
of employment. 

Prohibit use of threats or vio- 
lence, or destruction or seizure of 
property, in labor disputes or union 
activities. 

Give courts injunction authority 
to compel compliance with the act 
(but not against the right to strike, 
peacefully assemble or peacefully 
picket). 

Give district courts jurisdiction in 
breach-of-contract suits. 

Permit service of suit on any 
union member when union officials 
cannot be located. 

Also signed by Gov. Davis was 
another bill which excludes strikers 
from unemployment compensation 
benefits. 

Both bills were strongly opposed 
by a statewide coalition of AFL, 
CIO and independent unions, which 
say they will continue to fight the 
“little Case bill” in the courts. 

Drawhon Draws 4,000 

Opening of the Drawhon (Dodge- 
Plymouth) dealership at Fair- 
mount, Ind., a community of less 





than 3,000 people, drew a crowd 
of around 4,000 visitors. 
















































































“ 





AUTOMOTIVE NEWS, SEPTEMBER 


2, 1946 











Auto Personnel 








Robson Heads Firestone’s 
New West Coast Branch 


dames J. Robson, recently dis- 
charged from the Army, where he 
served as lieutenant colonel, has 
been named man- 
ager of the West 
Coast Division of 
the Manufactur- 
ers’ Sales De- 
partment, it has 
been announced 
by Leonard K. 
Firestone, presi- 
dent of the Fire- 
stone Tire and 
Rubber Co. of 
California. 
Rapid growth 
; of the automotive 

industry in the area has made the 
establishment of this new division 
necessary, according to Firestone. 

* + + 





we 


James J. Robson 





Aro Equipment Elects 
Allen to New Post 


Aro Equipment Corp., Bryan, O., 
has elected James E. Allen, vice- 
president, as executive vice-presi- 





dent, it was announced last week 
by J. C. Markey, president. 

Production of the company, spe- 
cializing in high-precision types of 
products, includes air tools for in- 
dustry, aircraft products, and lu- 
bricating equipment widely used in 
dealerships, service stations and on 
farms. : 

+ ” 


Klebba Succeeds Rogers 


As Pontiac Traffic Chief 

Elmer J. Klebba has been ap- 
pointed traffic manager of Pontiac 
Motor division,* succeeding E. B. 
Rogers, resigned. Klebba has been 
connected with the Pontiac traffic 
department since. 1988. 

* 


2 Regional Chiefs Named 
By Bendix-Westinghouse 


H. B. Smith has been appointed 
regional manager of the Atlanta 
territory by Bendix-Westinghouse 
Automotive Air Brake Co., Elyria, 
O. He succeeds the late E. W. 
McKay. 

C. R. Mitchell has been appoint- 
ed regional manager of the Phila- 








delphia territory, and Warren D. 
Foltz has been named assistant re- 
gional manager at New York. 


Wheeler Discharged, Back 


At Studebaker Buffalo 


Return from service of Maj. Rob- 
ert W. Wheeler to his former post 
as district man- 
ager in the Buf- 
falo branch is 
announced by K. 
B. Elliott, vice- 
president in 
charge of Stude- 
baker sales. 

Wheeler is a 
veteran with 
Studebaker 
whose automobile 
experience, dat- 
ing back to 1922, 
covers both me- 
chanical and sales posts. He en- 
listed in the Army in 1942 and 
served 42 months, most of the pe- 
riod overseas. 


R. W. Wheeler 


* * 7 
Willys Appoints Two 
For Export Division 
James D. Mooney, president of 
Willys-Overland, has announced 
two appointments in the Willys- 


Overland Export Corp. 
U. A. Jestes was named special 





field representative for Australia 

and the Far East and Francis H. 

Blake, manager of the parts and 

service department. ; 
* * 


Graves Heads Auto Work 
At Jones-Dabney, Detroit 


The board of Jones-Dabney Co. 
has elected George K. Graves as 
vice-president of the Automotive 
division. The Detroit company 
manufactures lacquers, varnishes 
and enamels. 

os * . 


Graham-Paige Picks TePaske 
As Aide to MacDonald 


Appointment of B. A. TePaske as 
assistant director of farm sales 
was announced last week by W. A. 
MacDonald, vice-president in 
charge of sales of Graham-Paige. 
TePaske joined Graham-Paige in 
December, 1945, and has represent- 
ed the company as regional man- 
ager in the Omaha (Neb.) terri- 
tory. During the war he served as 
a lieutenant commander in the 
Navy. 

He will assist G. O. Britton, di- 
rector of farm sales, in marketing 
of the Rototiller and other lines 
of farm implements through the 

















Chris Daugherty, 16, high school senior and Future Farmer, with purebred 
red 


ealf ‘‘Kilocycle-News 1’’, sponso personally by executives of Radio 
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selentific stock-raising. - , ; 


tion through six decades. 


THE TEXAS ALMANAC 
RADIO STATIONS WFAA AND KGKO 





__Ghe Dallas Morning News 


mem BACKGROUND 


for 


| TOMORROW 


— a program begun at the Greater Pan- 

American Hereford Exposition in Dallas last 
year, a number of business and professional men 
have gone into partnership with farm boys. Pur- 
pose—to develop better stock and better stock- 


men. 


Today everything is moving upward and for- 
ward in Texas Southwest. 
—thanks to better methods, better equipment, 
rural electrification, irrigation, many other ad- 


vances. 


Ce planning is changing our urban conditions, too. The huge influx 
of new people into the Dallas market is not being passively squeezed 

in, but molded mostly into urban communities of better homes, better 
streets, new and modern industries, improved living conditions. 
Throughout the whole Dallas area The News, carrying the standards 
of progress and sound enterprise lends to the modern trend the strength 
of an institution whose character and integrity have been above ques- 






Farm life is improving 


John B. Woodward, Inc. 
Representatives 











company’s 3,300 distributors and 


dealers. 
. * s 

Willard Promotes Tyler 
To Head Coast Region 

Two promotions connected with 
its West Coast sales operation 
have been announced by Willard 
Storage Battery 
Co., Cleveland. 

W. L. Tyler, for 
many years dis- 
trict sales man- 
ager on the Pa- 
cific Coast, has 
been appointed 
sales manager 
for a newly cre- 
ated Pacific 
Coast region em- 
bracing the Cali- 
fornia and north- 
western districts. 
E. D. Gray, formerly assistant dis- 
trict sales manager for the north- 
west area, is now district sales 
manager of the northwestern dis- 
trict, with headquarters in Seattle. 

. 7 


Sullivan Elected Director 


At Graham-Paige 


D. Fraser Sullivan, Detroit busi- 
ness man, has been elected a mem- 
ber of the board of directors of 
Graham-Paige Motors, it was an- 
nounced last week by Joseph W. 
Frazer, chairman and president of 
the corporation. 

Sullivan, an executive of the 
Michigan Insurance Agency, also 
is associated with the Dura divi- 
sion of the Detroit Harvester Co., 
Toledo, and the Hydro Manufac- 
turing Co., Detroit. 

* . 


Farr Appointed Head 
Of Budd Manufacturing 


Warren H. Farr, vice-president 
of the former Budd Wheel Co., has 
been appointed vice-president in 
charge of manu- 
facturing of 
Budd Co., Phila- 
delphia, Edward 
G. Budd, presi- 
dent, announces. 

A veteran of 
the Budd produc- 
tion organization 
with 19 years’ 
service, Farr has 
had _ experience 
bracketing the 
history of the 
automotive in- 
dustry. He was a young engineer 
working for Buick soon after the 
company began the manufacture 
of automobiles, and was works 
manager for Flint Motor Co. when 
he joined Budd. | 


. 
Safety Foundation Moves 
The Automotive Safety Founda- 
tion has announced the removal 
of its headquarters to 700 Hill 
Bldg., 829 Seventeenth St., N. W., 
Washington, D. C. : 


GM Division Promotes Smith 


Wayne A. Smith has been ap- 
pointed to the new post of director 
of industrial relations at Brown- 
Lipe-Chapin division of General 
Motors Corp. in Syracuse, _. 

cd 


Mack Names Adelung 


John W. Adelung has been ap- 
pointed district manager of Mack’s 
White Plains, N. Y., branch, it is 
announced by A. C. Fetzer, vice- 
president of Mack - International 
Motor Truck Corp. . 


Applegate Named 


Weaver Mfg., Springfield, IIl., 
has appointed J. G. Applegate as 
its representative in Ohio, Nebras- 
ka and northern Illinois. 


Tidewater Ups Ahern 


Promotion of J. 8S. Ahern from 
San Francisco agency supervisor 
to sales agent at Coalinga, Calif., 
has been announced by J. D. Chace, 
San Francisco district sales man- 
ager for Tidewater Associated Oil 
Co. 


W. L, Tyler 





W. H. Farr 


Club Names Laidley 
H. D. Laidley of White Motor 
Co. was elected to the board of 
the Sales Executives Club of Cleve- 
land. 
+ os . 


Thomas Promoted at Hardy 

Robert F. Thomas has been ap- 
pointed vice-president of the Har- 
dy Mfg. Co., makers of radiator 
shutters and metal stampings in 
Pendleton, Ind. 
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Dealers tell me 


By 
John O. Munn 








(Continued from Page 3) 


plished very much in the early 
part of our lives. Henry Ford was 
40 years old before he offered 
the first Ford car to the world 
and was practically broke. It was 
produced in 1903 and was a Model 
T. Then followed Models B-C and 
F. Then came the six-cylinder 
Model K, followed by the four- 
cylinder Models N-S and R. He 
dropped the six-cylinder Model K 
in 1908. He then concentrated on 
the Model T, inaugurating the 
policy of ‘No yearly models, but 
constant improvement.’ 

“From the first car in 1903 it re- 
quired 15 years to make the first 
five million, five years to produce 
the second five million, and but four 
years to produce the third five mil- 
lion. In 1928 he wiped the Model T 
off the board and brought out a 
brand new car, the Model A. He 
also brought out another brand 
new car, the Model V-8. 

“Ford has produced over 32 mil- 
lion cars. Two world wars have 
blighted the earth in the four dec- 
ades that Mr. Ford has been manu- 
facturing cars. During the World 
War II his models were B-29 
bombers flying TNT to Berlin and 
Tokyo, tanks, jeeps, trucks and 
ambulances, motors for planes and 
guns in action on all battlefronts 
in the world. 

* + * 
Ford’s Policies 


Startled World 


“DEFORE World War II this 

colossal institution reached into 
every corner of the world and the 
remotest jungle was no stranger to 
the name Ford. There were 32 
branch houses in the United States, 
eight in Canada and 38 in foreign 
countries. There were 12 manufac- 
turing plants and 18 village plants 
run by water power. Ford has a 
rubber plantation in the Amazon 
valley of 2,500,000 acres. He owns 
his own coal mines, iron mines and 
timber, ocean and lake going boats. 
I started work in the Highland 
Park plant and have worked along- 
side men from every nation in the 
world. Many were sent by their 
government, especially Russia, to 
learn Ford policies and production 
methods. 

“On Jan. 14, 1914, Mr. Ford 
startled the world in an an- 
nouncement of a minimum wage 
of $5 a day. Manufacturers, bank- 
ers and employers generally said 
he was crazy. A high official of a 
railroad brotherhood said: ‘Mr. 
Ford by this one act has done 
more for labor than all the labor 
leaders combined in 50 years of 
agitation.’ In 1919 he went to $6 
a day, introducing the five-day 
week. Manufacturers called him 
an anarchist. His own stockhold- 
ers said he was crazy. Dodge 
brothers, Klinginsmith, Jim Couz- 
ens and others got together and 
said he must either sell or buy. 
Ford bought. 

“In 1926 Ford introduced the five- 
day week throughout the entire 
Ford organization, thus establish- 
ing the 40-hour week. In 1929 he 
added what is known as “The De- 
pression Dollar,” going to $7 a day, 
and he continued paying it until 
the fall of 1932, thinking prosperity 
was right around the corner. 

“Ford was first to establish the 
eight-hour day. First to establish 
a minimum wage. First to intro- 
duce the five-day week or 40 hours 
and first to set up a standard wage 
and hour practice. Henry Ford 
pioneered clean, well-lighted fac- 
tories and a high standard of san- 
itary conditions. As one who has 
worked in the Ford organization 
for so many years I know that Mr. 
Ford has gone out of his way to 
help the workingman. He at one 
time said: ‘A monopoly of jobs is 
just as bad as a monopoly of 
bread.’ He said, too: ‘We have 
never had to bargain against our 
men and never expect to.’ 

+ * + 


‘An Amazing Record 


For Historians’ 
“T WELL remember when Mr. 
Ford bought the D.T. & I. Rail- 
road. People said he could not run 
a railroad. But he made this rail- 
road one of the finest in the coun- 
try and a paying proposition. The 
government said that he could not 
be his own best customer, and this 





is the reason for his having sold 
it. Everyone in Detroit thought him 
crazy when he took over the De- 
troit city hospital. Today it is one 
of the outstanding medical centers 
of the country. People also said he 
was crazy when he took over the 
Lincoln plant from Mr. Leland. 
They said he could not build a pre- 
cision car. 

“The largest automotive meet- 
ing ever held by any manufac- 
turer in the world was held in 
Detroit in 1937 at which time all 
his dealers and managers from 
all over the world were present. 
He at that time was presented 
with the Cape Cod windmill, the 
first erected in the United States, 
now in Greenfield Village. 

“I will say in ending that the 
record of the Ford Motor Co., when 

finally written, will be an amazing 
record and will astonish econo- 
mists and historians alike. It is vir- 
tually the record of social uplift by 
industrial progress through one 
man—Henry Ford. You have seen 
living standards rise to previous 





unheard-of levels. During the past 
four decades the motor car and the 
airplane have leveled barriers and 
reduced distances. Out of the 
World War many new things have 
come. Automobiles and airplanes 
we hope will bring people to a bet- 
ter understanding in their rela- 
tions of living and working to- 
gether. Mr. Ford, through his fight- 
ing the Sheldon patents, made it 
possible for low cost automobiles. 
We like to think of Mr. Ford 
through his wage policy as having 
contributed greatly to our high 
standard of living in America. 

“I want to say that the Ford 
Motor Co. and Ford dealers are 
grateful to all those who have 
helped to contribute to this world 
progress. When Mr. Ford passes 
away I will personally feel pretty 
low. For knowing him as I have I 
simply regard him as a great man 
and the world will not appreciate 
what he has done until after he 
does pass away. As I said, you may 
like him or dislike him, as you 
please, but if you have formed a 
prejudice it is because someone has 
said something about him you did 
not understand. 

“It’s a source of pleasure to try 
to talk to this group. I have been 
exceedingly fortunate in the quality 








SPURRIER MOTORS 


(Packard), 1311 
occupies its new quarters. Six analyzing and tune-up stalls are on the main floor. It 
also houses the parts department, showroom and general offices. The lower floor is 
used by the paint shop and for some service operations. The dealership employs 16 
service specialists. 


Wilson Bivd., North Arlington, Va., now 





of our employes I have had dur- 
ing my 25 years in business in 
Wooster, and in the favor of the 
motor-using public. I appreciate my 
association with you and I was 
particularly lucky and fortunate to 
be sent here as a dealer. We are 
glad to live here.” 





Want to buy or sell new or used 
cars? Classified Want Ads (see inside 
back cover) will solve your problem. 


Pa. Resumes 2 Plates 

HARRISBURG, Pa.—(UTPS*? — 
Front and rear license plates ou 
automobiles in Pennsylvania will 
be resumed for the 1947 licensing 
year beginning next Apr. 1. Only 
one license plate, displayed in the 
rear, has been issued for three 
years. 








aay Want Ac Dept., inside back cover 





GOVERNMENT-OWNED SURPLUS | 


AMERICA’S BIGGEST POST-WAR ASSET _—_. 


EXPORTERS 


Most surplus property is available to the export market. Mere 
chandise in short supply is withheld from export, and if such 
items appear in this advertisement they will be so identified by 


an asterisk. 


Although this material has been previously offered to Driorit 
% of the merchandise has 
any further needs of priority claimants including VETERANS 

who are invited to contact the Regional 


claimants, 10 


OF WORLD WAR I 
‘Mice serving their area. 
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PRODUCTION HARDENING 


uit Guyolu, 


If your production calls for the hardening, 


brazing, annealing or heatin 


of metal parts 


here is the opportunity of a lifetime. A large 
quantity of Tocco induction heating equipment 
is available as surplus—for immediate disposal. 
The equipment is both used and unused and is 


price-tagged to sell quickly. 
Here are the 


SPECIFICATIONS 


TOCCO EQUIPMENT 


9600 cycles; 1, 2, or 3 Station 220/440 volt, 
3-phase, 60 cycle, range 7Y2 to 125 KW; and 
200 KW machines at 3000 cycles. 





been reserved to fulfill 





GET THE FACTS 


To War Assets Administration: 


Without obligation, 


poonee send me information on the cost and location of 
nduction Heating Equipment of the following type. 








Name 





Firm 


Address 





City 


State inn 








700-1 
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' Oil Shortage Feared 


Strife in Middle East Aggravates Problem 
Of Boosting Supply, U. S. Aides Say 


WASHINGTON.—U nless_ out- 
standing new oil sources are dis- 
covered, this nation will feel the 
effects of a diminishing supply by 
1965, according to State Depart- 
ment officials. 

Participating in NBC’s Univer- 
sity of the Air, they stressed that 
the best foreign supply is in the 
trouble-torn Middle East where 
present conflicts are already hav- 
ing their effect on petroleum de- 
velopment. 

Termed by observers here as one 
of the frankest discussions of the 
correlation between oil, war and 
foreign policy, the program's 
speakers were John A. Loftus, 
chief of the petroleum division of 
the State department; Charles B. 
Rayner, State department adviser 
on petroleum policy, and Cok G. 
H. Volgel, executive officer of the 
Army-Navy Petroleum board. 

The following points were 
brought out by the speakers: 

1. The government is consider- 
ing further measures for conser- 





vation of oil in this country and 
some officials hold the view that 
the Arabian oil concession held by 
Standard of California and Texas 
Co. is this country’s greatest asset 
in the eastern fields and is impor- 
tant to the public interest. 

2. A suggestion that oil con- 
trols be set up under the United | 
Nations, since oil has been a 
matter of conflict and friction 
among nations. 

3. Standard of California and | 
Texas Co. are holding up plans| 
for a pipeline to carry oil across 
frabia to the Mediterranean b2- | 
cause of the possibility of a ter- 
minal at Haifa. The two firms | 
have exclusive development rights | 
in Saudi Arabia. 

4. Russia’s reported plans to «pen | 
up new sources in northern Iran | 
is due to a postwar drop in the | 
output of its Baku fields which 
are across the border from north- 
ern Iran. Russia’s long-range needs 





| 


are expected to come from the 
Ural-Volga area. 

It was stated that the U. S. is 
trying to get Russia to return 
control of the Hungarian fields 
to Standard of New Jersey be- 
fore over-production ruins the 
field. 

Other charges against the Rus- 
sians were that they have removed 
American equipment from Ruma- 
nian oil fields and are taking half 
of their Rumanian reparations in 
oil. 


GM to Retain 
Offices in N. Y. 


NEW YORK.—Long-standing ru- 
mors that General Motors might 
‘eave Broadway and Columbus Cir- 
cle here have been dispelled with 
the announcement that the com- 


| pany had renewed its lease on its 


present headquarters for 10 years 
beginning next May and would pay 
a rental of $7,500,000 for use of 
the upper half of the 25-story Gen- 
eral Motors building. 

For more than a year there have 
been rumors that GM was plan- 
ning to move. One story was that 
the firm would construct a huge 
headquarters building in Detroit. 
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LEE o¢-conctated TIRES 


LEE RUBBER & TIRE CORPORATION, CONSHOHOCKEN, PA., U. S. A. 
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and repeat profits. 





“Think of a great network w 
| Angeles.to Long Island, from 
19,000 LEE Tire Dealers. 


And think of being a part of this vast Coast- 


Think of the LEE Tire Dealer identification 
s ont for that discriminating 


group of customers W 
DeLuxe tires for replacement. 


The LEE franchise brings yo 


Write today for details. 
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Before & After... 





big kan 


THESE “BEFORE AND AFTER” 
Bolton Motors (Nash) in Augusta, Ga., 











photographs of the Nash 
demonstrate how an enterprising dealer became 
the talk of the town by following the best in modern design in renovating an old build- 
ing. The building is in the center of downtown Augusta. 


dealership, RKRenic'- 








WASHINGTON.—A _ comprehen- 
sive program of aid to the nation’s 
small businessmen, to be carried 
out during the next 12 months, has 
been announced by Secretary of 
Commerce Wallace. 

In broad outline, the program 
sets up six main objectives de- 
signed to promote the overall wel- 
fare of small business: 

1. Counseling aid to small busi- 
nessmen. 

2. Aid to small business in ob- 
taining government contracts and 
in obtaining subcontracts from 
larger firms; aid in obtaining fed- 
eral surplus property and new pro- 
duction equipment. 

3. The sponsoring of fair trade 
practices legislation and providing 
of information on types of federal 
aid available to small business. 

4. Aid in reducing the tax bur- 
den on small business and in pro- 
moting favorable financing. 


5. Promotion of state aids to 
small business, particularly in de- 
termining areas favorable for small 
business expansion. 

6. Direct assistance to small bus- 
inessmen in helping solve their im- 
mediate individual problems. 

The program will be under the 
general direction of Laurence F. 
Arnold, assistant to the Secretary 
for Small Business. It will be ad- 
ministered by James L. Kelly, di- 


Defiance Wins 
City Picked Over Tiffin 
For GM Foundry 


DETROIT.— The city of Defi- 
ance, O., has been selected as the 
location for the new General Mo- 
tors foundry, S. W. Healy, general 
manager of the Central Foundry 
division of GM, has announced. 
Survey work has already started 
on sites tentatively selected in De- 
fiance, and Healy said it is hoped 
ground can be broken within 60 
days on the site selected. Present 
plans call for completion of the 
plant next April. 

The final selection of Defiance 
was made after a thorough review 
of the applications received from 








Lee Deluxe Tires, Tubes and Accessories Division, Conshohocken, Pe. * industrial Rubber Products Division, Republic Rubber, Youngstown, Ohie 


residents of both the Defiance and 
Tiffin (O.) areas, Healy said. 


U.S. Starts 1-Year Plan 
Of Small Business Aid | 


rector of the Office of Small Busi- 
ness. 








ADVERTISE 


Your Sales Story In 


TAXI WEEKLY 


The oldest publication of its kind—and 
read by more fleet operators and inde- 
pendent owners than all other taxicab 
papers combined. All types of merchan- 
dise (interior and exterior) for taxicab 
operation are purchased dally by TAXI! 
WEEKLY readers. Send for rate ecard. 


1819 Broadway, New York 23, N. Y. 














The New Improved 


Wayne Tow Bar 
The Only All-Steel Cast Bar 


(1) Improved jaw to fit 98% of cars. 
(2) Only one wrench needed. 

(3) Zerk lubricated universal joint. 

(4) Weight only 20 Ibs. 

Attaches to any part of bumper—center 
or off center. Has adjustment for bump- 
ers at different heights. Tows cars with 
knee action front as well as other types. 
The steering wheel of the Wayne Bar 
piloted car functions at all times in 
perfect unison with the steering wheel 
of the car under your own control. The 
Wayne Tow Bar saves you the salary 
of an extra man. The car being towed 
cannot swing out into traffic, will follow 
your lead car over any road, around 
corners or curves, at reasonable speeds. 
Take your wheel—drive under various 
road conditions and the Wayne Tow 
Bar piloted car will follow you, with its 
steering wheel locked, ttended, al- 
ways in perfect alignment with the car 
you drive. 


Only $17.50 


(F.0.B. Factory) 





Wayne Tool Company 
ROCHELLE, ILLINOIS 
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Supply Picture Eases . . . 





] 


Chrysler Opposes Raise, 
But Agrees to Talks 


(Continued from Page 1) 


Norman Matthews, the union’s na- 
tional Chrysler director, of falsely 
asserting in the wage talks last 
winter that the union would not 
agree to “wage freeze” clauses in 
the contracts with other manufac- 
turers. 

“Yet soon afterwards,” Conder 
pointed out, “the international 
union did approve contracts with 
competitors of ours freezing 
wages for a year or more. And 
recently Walter P. Reuther, pres- 
ident of the international union, 
was reported to have made state- 
ments which clearly indicate that 
40 to 50 percent of the union’s 
membership are under contracts 
which do freeze wages for a 
definite period.” 

The Chrysler letter referred to 
the General Motors and Ford con- 
tracts, which forbid wage adjust- 
ment demands until next spring. 
Notwithstanding, declared Conder, 
Chrysler will comply with its con- 
tract, “as is its practice.” 

Conder also rebutted two other 
arguments made by Matthews in 
the notice to reopen negotiations. 
In answer to the contention that 
“the union did not fight to obtain 
more money in the latter part of 
1945 but struggled to achieve more 
purchasing power,” he reminded 
Matthews: 

“All through the war you asked 
for general wage increases, wage 
adjustments, and cost-of-living ad- 
justments. You continued your de- 
mands for more money in the lat- 
ter part of 1945. On Aug. 20, 1945, 
the union formally demanded a 30 
percent general increase in wages, 
and on Oct. 25, 1945, the union 
took a strike vote on this demand. 

“When you terminated your con- 
tract with the company on Dec. 5, 
1945, that still was the principal 
issue. You did not give up your 
demand for 30 percent until you 
signed the present contract on Jan. 
26, 1946.” 
Output Called Answer 

Another Matthews argument, 
that the union was seeking “not 
to take more money home but to 
be able to buy more with the dol- 
lar,” was assailed by Conder with 
the assertion that Chrysler at- 
tempted to show the union last 
winter that “high wages do not 
mean high purchasing power.” 

“The way to more purchasing 
power is through producing 
more,” the Chrysler letter ex- 
plained. “The best curb on prices 
is the competition for buyers re- 
sulting from a high production 
of goods for sale.” 

“If we could obtain from sup- 
pliers the free flow of materials 
necessary to build the automobiles 
we have scheduled, and employes 
would attend to their work regu- 
larly, our employes would increase 
their earnings through more regu- 
lar work and output of automo- 
biles.” 

The 50 wildcat strikes which oc- 
curred in Chrysler plants between 
June 6 and Aug. 21, Conder said, 
contributed to reducing earnings 
of workers to levels “lower than 
they ought to have been.” 

Supplier plants which resumed 
production last week after long 
strikes were National Screw & 
Mfg., Cleveland; Firestone Rub- 
ber & Metal Products, Wyan- 
dotte, Mich.; General Tire and 
Rubber, Akron, and Young Ra- 
diator, Racine, Wis. 

In addition to Mack, the follow- 
ing strikes continued to pose ma- 
jor barriers to volume vehicle pro- 
duction: 

Steel & Tubes division of Re- 
public Steel, Ferndale, Mich., ex- 
haust pipes; Long Mfg. division of 
Borg-Warner, Detroit, car clutches 


and truck radiator cores; Sealed 
Power, Muskegon, Mich., piston 
rings; Federal Bearings, Pough- 


keepsie, N. Y.; Marlin Rockwell, 
Jamestown, N. Y., ball bearings, 
and the Ingersoll division of Borg- 
Warner, Kalamazoo, Mich., forg- 
ings. 
Wage Tieups Hit Canada 

Canada currently is experiencing 
the wage and union-security strikes 
which the U. S. went through last 
winter. CIO unions have closed 





most of the dominion’s steel and 
tire plants, thus crippling automo- 
tive production. 

The unions have reduced the 
original demands for an 18%-cent 
raise to a reported 12% cents, 
while the companies have boosted 
their offer from 5 to 10 cents. Ne- 
gotiations were continuing late in 
the week between government, 
company and union officials. 

UAW workers at National Screw 
returned to work after accepting 
an hourly raise of 12 cents, plus 
a four-cent hike on base bonus 
rates retroactive to Dec. 1. The 






ROSSLEY, Inc., recently completed 

a personal-interview survey of 

farm families of the 14 Southern states 
for The Progressive Farmer. 

Forty counties were carefully 
selected as truly representative of the 
entire farm population. Sampling was 
conducted to obtain accurate infor- 
mation on many factors important 
to every advertiser and advertising 
agency interested in the market 
potentialities of the Rural South. 

The results of this survey have just 
been published in a 24-page booklet 
entitled “The Farm Family of The 
. If you have questions 
regarding the Rural South, perhaps 
this booklet contains the answers. In- 
quire at any Progressive Farmer office! 


South Today” 


Se 





union originally demanded a flat 
18%-cent increase. 

National Screw and Lamson- 
Sessions, where a long strike also 
ended recently, are reputedly the 
two largest nut-bolt producers in 
the U. S. Another nut-bolt strike 
terminated in August at Buffalo 


Firestone Rubber & Metal re- 
opened following the UAW local’s 
ratification of an 18%-cent raise 
for both hourly and _ incentive 
workers. The plant furnishes 
wheel rims and other parts to as- 
semblers. 

All plants of General Tire were 
back in production Wednesday 
after a two-month strike. A new 
contract on wages and working 
conditions was approved, but terms 
were withheld. 

Final worker acceptance of a 
company wage proposal was be- 
lieved to have brought an end to 
the four-month shutdown of Young 


Radiator. The UAW strikers ear- 


lier had refused the management 
offer of an 18%-cent hike with a 
portion to be retroactive to last 
Nov. 3. 

Negotiations were resumed last 
week in the Sealed Power strike, 
which started May 21 after the 
company refused a UAW demand 
to abolish piecework. Compromise 
proposals on the knotty issue were 
under consideration as the talks 
were renewed. 

The shutdown of Mack Truck’s 
three plants entered its fifth 
month Thursday. Union shop, a 
UAW demand which the com- 
pany has rejected, is still the 
principal barrier to settlement. 
Allis-Chalmers last week an- 
nounced a wage increase of 13% 
cents an hour for all employes of 
the West Allis (Wis.) plant who 
refused to take part in the UAW 
strike, which has been in effect 
since Apr. 30. 

Production workers at Fafnir 





Bearing, New Britain, Conn, re- 





ceived a wage boost of 13 cents 
an hour, with 10 cents dating back 
to June 3. A 5 percent hike was 
granted last December. 

a + > 


Ford Gives Prewar Help 


$600,000 in Vacation Pay 

DEARBORN.—Ford has decided 
to relax its vacation eligibility rules 
for hourly-rated employes to grant 
credit for prewar service to those 
who were laid off when civilian 
production was halted. The com- 
pany said the change will cost 
$600,000 in increased vacation bene- 
fits. , 

John S. Bugas, vice-president in 
charge of industrial relations, said 
the revision will benefit laid-off 
workers who either were not called 
back to work or were prevented 
from returning by War Manpower 
commission regulations. A similar 
revision was made several years 
ago in the case of employes enter- 
ing the armed forces. 
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| Income Average 
Hits Per Capita 
- Peak of $1,150 


WASHINGTON.—The average 
per capita income of individuals 
in the U, S. increased from $575 
in 1940 to an alltime high of $1,150 


in 1945, the Department of Com- 


' merce has reported. 

_ Despite the sharp contraction in 

war production after V-J day, the 
r capita income increased slight- 

‘4 in 1945, rising 2 percent from 
the 1944 level of $1,113. 

Per capita income payments in- 


' clude wages and salaries, income 


from unincorporated business and 
farms, net rent, dividends, inter- 
est, royalties and other items such 
as veterans’ benefits and military 
family allowance and dependency 
allotments. 

The most striking gains in aver- 
| age income during the war years 

were made by states in the South- 
east, Southwest and Northwest re- 
_ gions, areas of relatively low aver- 
_ age incomes, the department said. 
_ _In the high-income regions of 

New England and the Middle East, 
the advance in per capita income 
was much less than the national 
average. Therefore, wartime devel- 


_ Opments resulted in some narrow- 


ing of the wide prewar differences 
among states and regions in per 








FLEET OF STINSON VOYAGERS purchased by Socony-Vacuum Oil Co. for the com- 
pany’s Aviation department. The picture was taken at the Stinson division of Consoli- 
dated Vultee Aircraft Corp. at Wayne, Mich., before the flyaway deliveries to different 
parts of the country. Powered by a six-cylinder, 150-hp engine, the Voyagers cruise at 
126 miles per hour. The cabins are soundproofed and the engines have dual exhaust 


mufflers. These planes are based at Buffalo, San Francisco and Los Angeles. 





capita income. 

However, in 1945 there was still 
a wide variation in per capita in- 
come among the various states, 
ranging from a top of $1,596 for 
New York to a low of $556 for 
Mississippi. 
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UTOMOTIVE NEWS 


can now claim more 
: than 25,000 net paid 
4 circulation, as audited by 
the Audit Bureau of Circu- 
lation. 


This gain of nearly 300% 
_ over our low-spot 14 
E. - months after Pearl Harbor 
is more remarkable when 
you realize that Automo- 
tive News: 


(1) Sells at the highest 
subscription price! 


(Six dollars per year ) 


(2) Offers no premiums or 
other inducements for 
new or renewal sub- 
scriptions! 

(See ABC Report) 


(3) And can prove the 
highest renewal per- 
centage of any Auto- 
motive business paper ! 


(86.3% June 30,’46 ) 


Proving a top Readership 
among all those who count 
in America’s No. 1 Indus- 


try! 








Huckabee Opens Unit 


Huckabee Auto Co. (Buick-Cadil- 
lac-GMC trucks), has just opened 
an exclusive department for the 
sale and service of GMC trucks at 
Third and Pine Sts.. Macon, Ga. 








Terms OPA Illegal 


Watson of Fla. Urges Southern Attorneys General 
To Map Suit for Agency’s Abolition 


LITTLE ROCK, Ark.—Florida’s 
Attorney General J. Tom Watson 
has proposed that the Southern 
Assn. of Attorneys General be con- 
vened to consider immediate filing 
of a suit to invalidate OPA on the 
grounds that its peacetime revival 
is unconstitutional and a violation 
of states’ rights. 

His proposal was made in a let- 
ter to Arkansas Attorney General 
Guy Williams, who heads the as- 
sociation. 

In making the letter public, Wil- 
liams said he would poll members 
of the association and call it into 
session only if a majority desired. 
Declaring he himself was uncer- 
tain whether the people would 
benefit by abolition of OPA, Wil- 
liams asserted he considered some 
of the agency’s features essential 
—especially rent control. 

Watson contended that “the 
manner in which Congress has 
attempted to revive OPA is an un- 
lawful delegation of legislative au- 
thority and puts in the hands of 
private citizens—appointed by 
executives—the power to control 
price regulation. 

“You can’t revive legally some- 
thing that has passed out of exis- 


,tence because if you do, you re- 
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create it and to re-create an agency 
in peacetime that was created to 
protect war conditions is restora- 
tion of a war agency without a 
war to justify it.” 

Watson pointed out that the 
Washington State Supreme court 
had declared the OPA legislation 
invalid, but added it was prob- 
lematical whether the U. S. Su- 
preme court would support that 
decision. 

Besides suggesting that the as- 
sociation meet early in September 
in Atlanta, Montgomery, New Or- 
leans or Memphis, Watson also 
proposed that commissioners of 
agriculture of southern states as- 
semble with the attorneys general 
to advise about the effect of an 
OPA suit on agriculture. 





Few Deposits 
Being Taken by 
Neb. Dealers 


LINCOLN, Neb.—John B. Quinn, 
manager of the Nebraska Motor 


Dealers’ Assn., reports that Ne- 
braska dealers 
have accepted 


“only a very lim- 
ited number” of 
down payments 
on new cars. 
The asscciation 
had cautioned 
dealers against 
taking an excess 
of down pay- 


the uncertainty 
of delivery, 
Quinn said. 

Quinn said that Nebraska dealers 
are not experiencing as much diffi- 
culty as dealers in other states on 
delays in delivery or the return of 
deposits. 

After touring the state, Quinn 
found that most dealers do not 
expect to get a substantial num- 
ber of cars for a year or more. Of 
the cars being delivered in the 
state, 25 percent are going to vet- 
erans, he said. 

The association has passed along 
to dealers the NADA warning that 
the Internal Revenue bureau will 
scrutinize income tax returns for 
1946 to uncover any under-the- 
table payments in auto sales. 


J. B. Quinn 


Conn. Registry 
Tops “41 Mark 


HARTFORD, Conn. — Registra- 
tion of motor vehicles in Connec- 
ticut during the first half of 1946 
not only topped the 1945 total but 
also the corresponding period of 
1941, it is announced by State Mo- 
tor Vehicle Commissioner John T. 
McCarthy. 

During the first six months of 
this year, 519,061 vehicles were reg- 
istered, as compared with 483,291 
in the same period last year and 
517,216 in the first half of 1941. As 
compared with last year, passen- 
ger car registrations increased 6.5 
percent, commercial registrations 
went up 11.7 percent, and miscella- 
neous registrations were up 10.1 
percent. 


Looking Ahead 


Shearer Is Promoting 
Despite Obstacles 

ST. LOUIS.—Shearer Chevrolet 
is steadily building up its name 
here despite the tight situation in 
new cars and the abundance of 
customers auto dealers have today. 

With an eye to the future, F. 
Wells Shearer, head of the dealer- 
ship, has made available two 1946 
courtesy cars for the use of prom- 
inent visitors. During a _ recent 
visit of movie stars, Shearer cars 
carried them through the city with 
banners on the hood: 

“Hollywood Stars Select Shearer 
Chevrolets.” 

This is but one of many promo- 
tion activities carried on by 
Shearer. 
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On Wall Street... 





Market Looks to Autos 
To Pace Further Rise 


By Dana Stuart 
Staff Correspondent 

NEW YORK .—Investors and 
traders alike have been somewhat 
discouraged by the failure of the 
stocks of automotive companies to 
perform more satisfactorily. It is 
generally agreed that if the stock 
market is to resume its uptrend 
from current levels, it must have 
the leadership of the motor shares. 

A prosperous automobile industry 
is necessary to a prosperous na- 
tion at this particular time. Mil- 
lions of workers and many indus- 
tries are dependent on the demand 
from automotive plants for ma- 
terials and for labor. 

War savings are not going to 
last forever. The portion of those 
savings set aside for postwar 
spending already has been sharp- 
ly reduced. The money is not go- 
‘ing as far as those who saved it 
had expected it to go. 

The retail trade is being warned 
to guard against over-sized inven- 
tories. Economists of the textile in- 
dustry, always a sensitive barom- 
eter of general business conditions, 
are predicting that the peak of 
the present boom in textiles will be 
reached within six months to a 
year. 

But those who are issuing these 
warnings are careful to point out 
that if the automobile industry, 
along with the building industry, 
can get into full swing and stay 
there, the country need not go 
through even a mild depression, al- 
though temporary. 

Uncertainties have been reflected 
in recent action of the stock mar- 
ket. In the periods of weakness, 
the automotives have been among 
the weaker shares. 

General Motors and Chrysler 
showed that they were vulnerable 
to periods of selling. While they 
displayed some pep in the periods | 


Goodyear Net 
Highest Ever 


AKRON.—With sales for the first 
half of 1946 setting a peacetime | 
record, net earnings of Goodyear | 
for this period were the highest | 
in its history, P. W. Litchfield, | 
chairman, has announced. 

Consolidated earnings carried to 
earned surplus amounted to $15,- 
088,189, equivalent to $6.59 per 
share of common stock outstand- 
ing. This compares with consoli- 
dated earnings of $7,509,868, equiv- 
alent to $2.90 per share on the same 
number of common shares, for the 
first half of 1945. 

Consolidated net sales for the 
half were $282,736,171, which com- 
pares with $407,991,835 for the cor- 
responding period last year when 
wartime business was near its 
peak, and with $152,931,046 in the 
previous peacetime record in the 
first half of 1941. 








s * + 
Bossert Delays Action 


On Timken Merger | 

UTICA, N. Y.—A meeting of | 
stockholders of the Bossert Co. 
Inc.. was adjourned last week 
without taking action on the pro- 
posed merger of the company with 
the Timken Detroit Axle Co. 

The session was adjourned un- 
til Sept. 12. Gilbert Butler, presi- 
dent of Bossert, said the proposal 
under which the Timken company 
was to take over Bossert assets in 
exchange for Timken stock was 





Stock Price Averages 
Latest Preced’g Year 


Week Week Ago 
10 cars, trucks ... 38.70 40.40 41.10 
10 parts, access. .. 39.90 41.00 39.95 
5 tires, rubber ... 68.10 67.20 56.00 
25 automotives . 45.06 416.04 43.62 





of rising prices, they did not for 
the most part provide the leader- 
ship which the market needs. 

Brokerage houses, however, are 
advising their clients that if they 
could pick the turn, they would be 
handsomely rewarded by purchases 
of automotive shares at present 
levels. But they generally advise 
caution, and recommend that part 
of available funds be retained for 
later buying if better opportunities 
present. 

After a year of peace, the shares 
of manufacturers of automobiles 
and parts and accessories are sell- 
ing at about the same level as 
when the war ended. That is about 
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FRONT VIEW of one of the four new Federal model trucks which are scheduled to 
be rolling down production lines in Detroit soon. Addition of these new units will in- 
crease Federal’s present line to 17 models with a wide selection of wheelbase lengths 
in varying tonnage capacities from 13,500 pounds to 55,000 pounds gross vehicle weight. 
The four latest models will include the 65MA and three six-wheelers which will be 
known as the Models 663MA, 664MA and 664MAB. All four new models will be powered 


with a 200-hp engine. 





as good evidence as any of the |the reconversion of the automotive 


Federal Adds 
4 Models to 
Heavy-Duty Line 


DETROIT. — Federal Truck is 
making plans for the addition of 
four new heavy-duty models to 
augment its present line, accord- 
ing to T. R. Lippard, president. 

The units will include the new 
65MA of 30,000 lbs. GVW with a 
double reduction drive axle and 
an auxiliary transmission, as well 
as three tandem axle six-wheelers 
having gross vehicle weights of 
40,000 to 55,000 Ibs. 

All four of these units will be 
powered with a Continental R-6602 
valve-in-head gasoline engine of 
602 cu. in. displacement develop- 
ing 200 hp. at 2600 RPM and a 
torque of 464 ft. Ibs. at 1250 RPM, 
Lippard said. 

The 65MA will be similar to Fed- 
eral’s recently announced Model 
65M2 now coming off production 
lines. Difference between the two, 
he said, is that the new model will 
be equipped with a double reduc- 
tion axle and auxiliary transmis- 
sion, instead of a two-speed rear 
axle. 
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predicated on “the occurrence of 

various events specified in 

agreement” prior to the merger. 
a *. . 


Stewart-Warner Earns 


$550,822 in 2nd Quarter 
CHICAGO.—Second quarter 
earnings of $550,822, which offset a 
first quarter loss of $142,110, leav- 
ing a balance of $408,000 to be 
carried to earned surplus for the 
six months ended June 30, 1946, 
were reported by James S. Knowl- 
son, president and board chairman 
of Stewart-Warner Corp., in a re- 
port to stockholders last week. 
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Motorists want South Wind's 
QUICK HEAT. Proof: South Wind 


ing car heater—sales have in- 


creased every peacetime year. No other car heater at a 
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equal South Wind’s quick action. 
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Look for the seal of the Underwriters’ Laboratories . . 
South Wind. 


SOUTH WIND DIVISION e 


®@ STEWART-WARNER CORPORATION 





You can sell South Wind with confidence. Over 1,350, 
have enjoyed South Wind’s superior performance and absolute safety. 


OUR GREATER PRODUCTION 
MEANS YOUR GREATER PROFIT 


shortages, South Wind 


is building more heaters this year than 
ever before. Though you may not get all 
you want, South Wind’s greater output 


assures you a maximum sales volume. 


SOO SHOSSHHOHEHOSOOHOHOHHOHSECHSOHHOSCHHOSOSLOHHOHOCHOHOOHOOHORE HO SHOES ORO SOSH CESODESOEOCOCOOSORE o 
7 om 


oven! PERFORMANCE PLUS SAFETY 
MEANS SATISFIED CUSTOMERS 


000 satisfied users 


. you'll find it on 


INDIANAPOLIS 7, INDIANA 
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Only 20% of 1941 


New Car Registrations in First Half Total 
418,300 Compared to 2,085,495 


DETROIT.—With only Pennsyl- 
vania and California unreported, 
new-car registrations for the first 
six months of 1946 amount to 418,- 
300 units, or 20.06 percent of reg- 
istrations for the same months and 
states in 1941, R. L. Polk & Co. 
reported Thursday. 

Returns from the two missing 





New Procedures 


Of OPA Advisory 


states may change the picture 
slightly, Polk said, but it is indi- 
cated that less than a half million 
new cars were titled during the 
first half of the year. In the first 
six months of 1941—the last pre- 
vious year of normal car manufac- 
ture—a total of 2,085,495 new pas- 
senger cars were registered in the 
comparable states. 

Registration for new trucks con- 
tinues to show slight improvement, 
statistics show. Reports from 47 
states— California excepted — for 


A Tiskit--and 


accustomed to unique offers for 


give the dealer—a bronze casket. 


go to H—— with his casket.” 





WASHINGTON COURT HOUSE, O0.—By now, dealers have become 


new-car seekers have offered everything from an airplane to a 1914 
Model T Ford, not to mention tidy sums of cash. 

But the offer that will probably go down in history was made to 
R. Brandenberg Motor Sales (Chevrolet-Buick) here. For prompt de- 
livery of a new Buick, a serious-minded undertaker said he would 


Brandenberg writes he made this response to the proposal: 
“Being only 52 years of age and abnormally heating, I told him to 


Even a Casket 


delivery of a new car. Desperate 








Obituaries 
De Dion, 90, Dies; 


French Pioneer 





manager of Thomas J. Northway, Inc., 
dealership here, died Aug. 16 in Strong 
Memorial hospital. 


* * * 


Robert Nelson Hayes 
PANAMA CITY, Fla.—Robert 


Nelson 


Buick Completes 
First Project in 


Expansion Plan 


FLINT, Mich.—Completion of the 
first of the major construction 
projects, launched in the postwar 
Buick expansion program, was an- 
nounced last week by Harlow H. 
Curtice, Buick chief. 

The new building, having 252,000 
square feet of floor space and de- 
signed as a part of the company’s 
final assembly area, provides mod- 
ern facilities for manufacturing, 
sub-assembly, parts receiving and 
storage operations in connection 
with the final assembly of cars. 


June show 227.995 registrations as : | Hayes, 49, manager of the eae Const ti f doze: other 
e e ’ —_ ]- | son Motor Co., died Aug. 10, in St. An mstruction oO a n 
Units Explained compared with 349,849 for the ca ay agence ny og oe | drew, Fla. buildings here, including a large 


WASHINGTON.—Procedures ap- 
plicable to industry advisory com- 
mittees have been revised to com- 
ply with the new Price Control 
Extension Act of 1946, the Office 
of Price Administration announced 
last week. The revision became ef- 
fective Aug. 23. 

As required by the new law, the 
revised procedures add to the func- 
tions of committees the right to 
petition for decontrol of commodi- 
ties subject to price control, and 
to petition for price adjustments 
in accordance with new manufac- 
turers pricing standards of the new 
act. 


These petitions must be develop- | 


ed and submitted in accordance 
with regulations which will be pre- 
scribed for decontrol actions by 
the price administrator and the 
secretary of agriculture, and for 
price adjustments by the admin- 
istrator. 

Petitions for decontrol are made 
the exclusive jurisdiction of the 
decontrol division of OPA in the 
case of nonagricultural commodi- 
ties, and to exclusive jurisdiction 
of the secretary of agriculture in 
case of agricultural commodities. 


same month and states in 1941. 

This is 65.1 percent of 1941 reg- 
istrations, and compares with 65.4 
percent 
states for July, 1946. Figures for 
July, 1946, were 245,969 units, com- 
pared with 375,990 for the same 
states for July, 1941. 

While registrations for the 26 
States in July were higher than 
for the 48 states for June, seasonal 


ticians said. 
New Rule Covers 


All Scrap Deals 


WASHINGTON. 
prices of prepared iron or steel 
scrap, which formerly applied only 
to sales to consumers or their bro- 
kers, have been extended to apply 
to all buyers and sellers. 

Effective Aug. 26, 1946, the action 
is designed to relieve heavy up- 
ward pressure on scrap ceilings 
due to the short supply and great 
demand. OPA explained that deal- 
ers recently have been bidding 
more for prepared materials than 
they can get for scrap from con- 
sumers under price ceilings. 








in registrations from 26) 


factors must be considered, statis- | 


Maximum) 


bert de Dion, regarded as the “cre- 

ator” of France’s automobile 

Associated Press. He was 90. 
The marquis’ firm, De Dion-Bou- | 


ton, virtually controlled the manu- | 
facture of cars in France during | 
the 1890’s. He was the owner of) 


400 patents pertaining to trans- 


port vehicles and the founder of | 


the French Automotive Chamber 
|of Commerce. 
* + . 


R. A. Burdette 
| LOUISVILLE.—R. A. Burdette, 59, 
40 years an executive of International Har- 


vester and manager of its farm equipment | 


| division in Louisville since 1930, 
117 at St. Louis. 
. * * 


Elbert M. Kimble 


died Aug. 


60, an automotive engineer, died of a 
heart attack Aug. 14. Associated for 1 
years with Eaton Mfg. Co., he was gear 
engineer for that concern at the time of 
his passing. Earlier he had served with 
the old Peerless Motor Car Co. 

* * * 


L. C. Jordan 
FORT PAYNE, Ala.—-L. C. Jordan, 69, 
Fort Payne's first auto dealer, died after a 
short illness. 





* * * 


Charles W. Frisbie 
| ROCHESTER, N. Y.—Charles W. Fris- 
| bie, 72, former vice-president and general 


for | 


CLEVELAND. — Elbert Milton Kimble, | 


* * * 


Charles H. McCrea 


| CLEVELAND, O.—Charles H. McCrea 

56, president and director of National Mal- 

| leable and Steel Castings Co., died sud- 

denly here Aug. 24 after suffering a stroke. 
* & * 


Frank A. Barton 


SYRACUSE, N. Y.-—Frank A. Barton, 
83, died Aug. 20 at his home here. He was 
| an executive of S. Cheney & Son before 
joining Franklin about 45 years ago. 


in- | 
dustry, was reported last week by | 





Firestone Forms 


Export Company 


| AKRON.—The Firestone Interna- 
| tional Co. has been organized un- 
der the corporate laws of Maine, 
according to Harvey S. Firestone 
jr., president of the Firestone Tire 
and Rubber Co. President of the 
new subsidiary is Samuel Broers, 
who has been head of Firestone’s 
export operations for the last 24 
years. 

The organization will have 
charge of all Firestone plants out- 
side of the United States and Can- 
ada as well as the responsibility 
for all foreign branches and dis- 
tributors. 











sheet metal plant, expanded foun- 
dry and forge facilities and ship- 
ping and storage structures, will 
provide another 1,000,000 square 
feet of floor space for Buick oper- 
ations. 

Previously Buick leased the gov- 
ernment-owned tank arsenal at 
Grand Blanc, Mich., as a parts 
warehouse and shipping depart- 
ment and purchased the aluminum 


foundry, built for the government . — 


on Buick property during the war, 
for conversion into a machine shop. 
The new manufacturing and sub- 
assembly building is a two-story 
structure 187 feet wide and 996 
feet long. One portion of the build- 
ing is 51 feet high to accommo- 
date two 15-ton bridge cranes used 
for unloading parts from railroad 
freight cars. At the opposite end 
of the building are unloading docks 
which can accommodate 16 large 
trailer trucks at one time. The 
docks are covered to facilitate re- 
ceiving of parts in all weather. 





Robert Parker, Tallahassee (Fla.) 
dealer, has announced his candi- 
dacy for the city commission. 





New Commercial Car Registrations, 26 States for July, 1946-41 
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Will Assist McMullen 
J. L. McMullen, operator 


local business 





Service, Live Oak, Fla., and allied | properties. 


interests, has an- 
or|nounced appointment of A. B. 
Chrysler & Plymouth Sales ana | Johnson as general manager of hiv 





LOWEST COST 
Automobile Finance Insurance 


We are specialists familiar with all the complexities 





of modern automobile finance insurance for finance 
companies and dealers financing their own time-sales. 
Our policies, certificates and other forms are spe- 
cifically designed for this type of insurance. 


Write for Full Particulars Without Obligation 


RESOLUTE FIRE INSURANCE CO. 


Yew yland Siete" 


n 1926 
350 MAIN STREET 


Lompany Urganized 


HARTFORD 4, CONN. 





“| 
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RICH, TWO-FOLD 
AUTOMOTIVE MARKET 


Yachting Magazine offers a unique, two-fold mar- 
ket of persons distinguished by their ability to 
buy the best in— 





| Marine engines, fuel, lubricants, parts and 
accessories. 


Automobiles—that provide the transportation 


which has contributed greatly to the tre- 
mendous increase in boating. 





Leader in the boating field in circulation and advertising lineage 
205 EAST 42nd STREET, NEW YORK 17, N. Y. 














driver comfort, it is claimed. 


184-Hp. Engine Claimed . 





SIDE VIEW OF the new WB-20 model White truck. The new WB series offers more 
power, economy and long life than ever before while presenting new advantages in 





CLEVELAND.—White Motor Co. 
has announced the start of pro- 
duction of its WB Series of Su- 
per Power trucks. The line com- 
prises 11 balanced models, rang- 
ing from GVW of 14,000 to 50,000 
Ibs. 

Included are four new models 
which are powered by two new 
Super Power engines in what -was 
said to be the highest horsepower 
range in White history. The new 
260A engine develops 170 hp. and 
the 280A, 184 hp., White officials 
said. Rounding out the series are 
three six-wheel and three tractor 
models. 

The practice of furnishing speci- 
fically designed and factory-built 
tractor models is an innovation 
with White. The decision to pro- 
duce them was reached, according 
to J. N. Bauman, vice-president in 
charge of sales, as a result of 
White’s extensive experience with 
Super Power tractor units in high- 
way service and the large volume 
of business now received from this 
field. 

All models in the new WB Series 
represent an evolutionary develop- 
ment of the basic Super Power de- 
sign which White first introduced 
seven years ago, Bauman stated. 
Maximum power per cubic inch 
of displacement is claimed for the 
design as a result of utilizing met- 
als and design characteristics orig- 
inating in the aircraft industry. 

White said that the major de- 

sign features which are common 
to Super Power engines through- 
out the entire line now include: 
Stellite-faced exhaust valves and 
valve seat inserts with sodium 
cooled exhaust valves: hydraulic 
valve lifters; duplex carburetion 
with individual-cylinder manifold 
ports; copper-lead bearings; Toc- 
co-hardened crankshaft; bypass 
cooling system, and _ positive 
crankcase ventilation. 
An entirely new “closed,” or 
pressure-type, cooling system is a 
feature of all models in the new 
WB Series. “Extremely simple in 
design and operation,” according 
to White engineers, it was said to 
eliminate the most frequent causes 
of trouble in truck circulatory sys- 
tems. These are dirt, scale, lime 
deposits and other foreign ob- 
structions induced into the system 
through frequent refilling with or- 
dinary water. 
With White’s pressure system, it 
was declared, the need for frequent 
refilling is eliminated and distilled 
water or anti-freeze the year 
‘round may be used economically. 
Pressure is automatically held 
within a narrow range, under five 
lbs., and expansion tanks built into 
the radiator prevent loss of liquid 
below the required level, engineers 
explained. 

Pass Temperature Tests 
The new pressure cooling sys- 
tem, plus refinements in the de- 
sign for cooling the block—includ- 
ing an increase in core area—have 
resulted in lower ambient tempera- 
tures under every conceivable test, 
according to White’s engineering 
reports. These include steady runs 
under full loads in the Rocky 
Mountain area and non-stop test 
runs in the desert in Arizona. 
White engineers claim their es- 
timate of a 15 percent improve- 


White Begins Building 


New Super Power Line 


age resulting from operating with 
insufficient water. 

A new crankcase ventilation 
system is also common to all 
White WB models. Developed 
during the war, it consists of a 
simple suction device, working 
off the intake manifold, which 
is said to help eliminate the ac- 
cumulation of “blow-by” before 
harmful concentrations can build 
up in the crankcase and produce 
an acid, corrosive condition in 
the oil. 

Other improvements listed in- 
clude a new and “more accessible” 
type of air cleaner and design re- 
finements and a wattage increase 
in the electrical systems. 

The two new Super Power en- 

gines, which are standard in the 
Model WB28 and up, feature the 
design characteristics of the other 
sizes of Super Power engines, 
White said. Intake manifolds have 
individual cylinder ports, and the 
manifolds themselves are water- 
cooled. 
In the high horsepower ranges, 
White claims, elimination of hot 
spots, permits higher compres- 
sion with the same octane gaso- 
line. Volumetric efficiency is also 
improved in power plants of this 
capacity, White believes, because 
better filling of large cylinders is 
possible when intake manifold tem- 
peratures are uniformly main- 
tained within the narrow range 
which water cooling permits. 

Fans Driven by Gears 
Gear-driven fans are described 
as an innovation, insofar as ap- 
pearance of the two new engines 
is concerned. The gear drive, in 
addition to precluding the neces- 
sity for large belts, also permits 
lowering the fan to a desirable po- 
sition for accessibility and cooling 


Seattle Dealers 
Shut Saturdays 


SEATTLE. — Seattle automobile 
jobbers and dealers have agreed 
to remain closed all day on Satur- 
day as well as Sundays. 

The action was taken as the 
most feasible to conform with the 
40-hour work week, rather than 
Stagger hours and offer a service 
on Saturdays that would be infe- 
rior to the high standards of these 
concerns. Independent shops are 
also operating on this basis. 





Transfer Firm Buys 


Pierce-Arrow Property 

BUFFALO, N. Y.—The Transfer 
Shingle Co., composed of uniden- 
tified out-of-town interests, has 
purchased the main office building 
of the former Pierce-Arrow prop- 
erty here. Assessed at $183,980, the 
Structure was purchased from the 
corporation. 


Read Jack Weed’s Backshop for some 
highlights in the service field. 











Quick and Easy 
Divider Adjustment 
No bothersome 
bolts, screws or 
clips are needed 
to adjust the 
Dividers in this 
new all-metal 
parts bin. A sim- 
ple “squeeze ac- 
tion” does it — 
holds them tight 
and rigid. 


These handy 
parts bins are 
made of 18- 
gauge stee]— 
built for strength 
to withst 
1 H-29 and 
sete hard usage. 
Write for free folder showing vari- 





ous models. 


e 
Hope Metal Products, Ine. 
Dept. B 
1505 Rockwell Ave. 
Cleveland 14, Ohio 














OPPORTUNITIES 


For Manufacturers of 
Automotive Parts 
in 





efficiency, it was said. 
Operation of the governor is said 
to be identical with the operation 
of vacuum brakes. Corresponding 
with putting the foot on the brake 
pedal, the device is regulated by 
mechanical means up to the point 
at which the vacuum comes into 
play, when the diaphragm is actu- 
ated, and from this point the vac- 
uum principle takes over. 
Five-speed transmissions are 
Standard in all models and aux- 
iliary transmissions on two of 
the heaviest. Optional ratios, 
with either fourth or fifth direct, 
are available throughout the se- 
ries. 
All rear axles in the line now 
have cast malleable housings and 
increased brake sizes. Spiral bevel 
gears are used exclusively and all 
models with single reduction axles 
as standard have double reduction 





FLORIDA 


Makers of metal or plastic automotive 
parts and accessories will find excep- 
tional opportunities in Jacksonville. 
With raw materials locally available; 
economical, quick access to interior, 
Guif and Pacific coast markets, by 
water, rail, truck and air; an ample 
supply of cooperative labor; favorable 
taxes; and lower construction and main- 
tenance costs due to ideal climate, 
Jacksonville offers many advantages 
worth investigating. 


A specific industrial and mar- 
ket survey will be prepared at 
your request. Write us and out- 
line your needs. Correspondence 
will be held strictly confidential. 


DEPT. F., INDUSTRIAL DIVISION 
CHAMBER OF COMMERCE 
JACKSONVILLE FLORIDA 





and two-speed axles available op- 
tionally. 

















gas tanks of 15 
blowbacks, 
speeds filling. 





ment in cooling efficiency is con- 
servative. They also point to the 











freedom from possible engine dam- 








This is wasteful — hazardous! 


Gas tanks that cannot be filled at 15 gallons a minute — 
without blowbacks, without spills — are antiquated. 


Scully VENTALARM, installed as original equipment on the 


prevents 


SCULLY SIGNAL COMPANY, Cambridge 41, Mass. 


scuLY VENTALARM 


THE WHISTLING; TANK FILL SIGN 


makes of automotive vehicles, prevents 
spills, creates expansion zone, 


T. M. REG. U. S. PAT. OFF. 
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A boom in advertising which will 
shatter all existing records by 
early next year was predicted last 
week by Roy Washburn, sales di- 
rector of New Center Studios, 
Michigan's largest advertising art 
organization. Washburn based his 
prediction on the volume of busi- 
ness now taking shape in the com- 
mercial art field. He explained that 
illustrative work is the sensitive 
barometer of advertising volume. 

“We can accurately foresee the 
advertising picture,” he said, “be- 
cause our work starts some three 
to six months ahead of the ap- 
pearance of the advertisement. The 
art our organization turns out for 
some 60 advertising agencies in 
Detroit, New York, Chicago and 
Los Angeles provides us with a 
cross-section reaction to future ad- 
vertising volume for the country 
as a whole. By dealing directly 
with so many agencies, we feel 
the over-all market effect even 
though isolated spots temporarily 
are slow.” 


Static Free 

Preparing for the day when tele- 
vision and the higher frequency 
wave bands will carry the bulk of 
radio programs into American 
homes, auto engineers have com- 
pleted preliminary studies to min- 
imize interference caused by auto 
ignition systems. 

The Automobile Manufacturers 
Assn. reports that tentative stand- 
ards have been established by a 
joint committee representing SAE 
and the Radio Manufacturers Assn. 

Recommendations call for each 


vehicle manufacturer to meet the / 


standards by Jan. 1, 1948. 
Bing for Philco 


Bing Crosby returns to the air 
over the full coast-to-coast network 
of the American Broadcasting Co. 
on Oct. 16, under the sponsorship 
of the Philco Corp., it was an- 
nounced last week by James H. 
Carmine, Philco vice-president, and 
Mark Woods, president of ABC. 
The Crosby show will be heard at 
10 p.m. in the Eastern time zone 
and at 9 p.m. local time in all other 
time zones. 


Struck Work 

The International Typographi- 
cal Union refused last week at 
its convention in Miami Beach 
to write into its laws a manda- 
tory provision whereby union 
printers on strike in one city 
could require fellow members in 
another city to refuse to process 
advertisements defined as struck 
work. 


P. S. 

Collier’s reports much interest in 
its reactivated program of pre- 
ventive service for car owners. 
Next P. S. article will appear in 
the Nov. 2 issue, covering tips on 
preparing cars for winter driving. 
Proofs will be ready by the end 
of September. Collier’s offers deal- 
ers and service operators complete 
mailing pieces, imprinted with 
their letterhead and return address, 
at cost. The magazine intends to 
maintain a schedule of three P. S. 
articles a year—spring, summer 
and fall. 


Network 

Daniel E. Moran has been ap- 
pointed director of public rela- 
lations of the American News- 
paper Advertising Network, ac- 
cording to Harold B. Sherwood, 
president. 

Sherwood said that the net- 
work will be completely organ- 
ized and in position to offer na- 
tional coverage to large adver- 
tisers within 60 days. 


Auto-Lite Show 

“The Dick Haymes Radio Show,” 
sponsored by Electric Auto-Lite, 
has resumed its regular broadcasts 
following a 13-week vacation. The 
show follows the pattern of last 
year, featuring Dick Haymes with 
Helen Forrest, Gordon Jenkins, 
Four Hits and a Miss and a chor- 





—Auto Advertising— 


Ad Boom... Static 
... Struck Work 
By Bob Finlay 


us. The program is heard at 9 p.m. 
EST Thursday over the Columbia 
Broadcasting System. 


Teamwork 

A new angle on Studebaker’s 
famed father-son teams is fur- 
nished by Bill Warrick of Station 
WLPM of Suffolk, Va. Young Bill 
plugs the 1947 Studebaker on a 
program sponsored by the White- 
Spivey Motor Co., of Suffolk, while 
his father, Bert, helps build them 
back in South Bend. 


Progress Edition 

The Culver City (Calif.) Evening 
Star News marked its twenty-third 
birthday with a hefty progress edi- 
tion the other day. 


Booklet 


John Darr sends along a copy of 


NEW 





NEW SUPER-STRENGTH! 
New chemical formula—less 
Super Pyro—gives more anti- 


freeze protection! 


NEW FREEDOM FROM ODOR! 


New chemical formula means 
new freedom from offensive 


odor. 


Plus 4 Great New 











the booklet his Institute of Public 
Relations has published to describe 
its services and personnel. 


Post Haste 

To enable American delegates to 
the Peace Conference in Paris to 
keep up to date on news from 
Washington and U. S., daily and 
Sunday editions of the Washington 
Post are being flown to Paris. 


Papers Added 


With six new members added 
last month, the Bureau of Adver- 
tising, American Newspaper Pub- 
lishers Assn., this week announced 
its total membership at a high of 
1,057 U. S. and Canadian daily 
newspapers. 

New Bureau members include 
Columbus (O.) Citizen, Crawfords- 
ville (Ind.) Journal-Review, Grand 
Haven (Mich.) Tribune, Hastings 
(Neb.) Tribune, Manila (P. I.) Bul- 
letin and Poplar Bluff (Mo.) Amer- 
ican Republic. 





Goodyear in Television 

Goodyear will sponsor television 
broadcasts of seven Army football 
games this year via NBC. N. W. 
Ayer & Son is the agency. 
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ARTIST’S CONCEPTION of the new building being erected at 82 York St., in down- 
town London, Ont., which will be headquarters of Continental Motors Ltd., distributors 
of the Frazer automobile in Ontario and dealers in the Kaiser Special in London and 
vicinity. The two-story building will have more than 3,000 square feet of floor space. 








Names 


Ruthrauff & Ryan, Inc., an- 
nounces the elec- 
tion of J. Ray- 
mond Lenahan 
as vice-president. 
Lenahan joined 
the agency as an 
executive in 1944. 
Ruthrauff & Ry- 
an’s Detroit of- 
fice is in the 
New Center 
Building. 





Harold F. Reinhardt, veteran art- 
ist with 22 years’ experience in 
Detroit commercial art, has joined 
Brooke, Smith, French & Dor- 
rance, Inc., Detroit and New York 
advertising agency. At BSF&D, 
Reinhardt will work as artist on 
several of the Detroit accounts. 

Appointment of H. C. Roth as 
advertising manager of Motor 
News, official publication of Auto- 
mobile Club of Michigan, was an- 
nounced last week. 





Read Jack Weed’s Backshop for some 
highlights in the service field. 





Su por Package 


ANTI-RUST 
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NEW LOW PRICE! 
Means more value for less’ - 
money, more satisfied customers. 





NEW SUPER-ADVERTISING! 
National magazine advertise- 
ments in color, powerful tested 
local newspaper advertising, 
striking outdoor posters to sell 
and keep selling. 


uper-Selling Points 


Give You a New Sales and Profit Opportunity! 


advertising—ss a2 mew super package that means 


Yes, the new super-safe Super Pyro—in its brand 
new quality purple and gold container—with its 
new, virtually odor-free super-strength chemical 
low price—its new powerful 


formula—its new 





super sales and profits for you! To get lined up right 
—get your order on the line, now . . . for new 
Super-Safe Super Pyro! U. S. INDUSTRIAL CHEMICALS, INC. 
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Model No. 
500 


Chrome 


Beautiful « Sturdy « Comfortable 


CHAIRS « 


SETTEES « TABLES 
STOOLS « SMOKING STANDS 
LAMPS « CLOTHES TREES 


© Durable Leatherette in Many Colors 
© Highest Grade Chrome Plating 


Illustrated Literature on Request 
KAY-DAVIS, COMPANY 


886-890 Gerard Ave. 
NEW YORK 52, N.Y. 











THEY DIDN'T 
KNOW 
THE DOOR 


DICKSON Auto -ratic SEDAN DOOR LOCK 
The Childrens Guardian! 





@ EASY TO INSTALL 
@ FOOLPROOF 





Sending this coupon today may save a child's life! 
DEALER AND DISTRIBUTORSHIP TERRITORY OPEN 


DICKSON MFG. CO., INC., BRISBANE BLDG., BUFFALO 3, N. Y. 


DEALER 

DISTRIBUTOR 
a 
ADORESS 

ee, ATE 


Banish rear car door hazards for 
little tots by installing a Dickson Spring 
Lock. Easy as putting up a curtain rod! 
Insert in hole drilled through center 
post and into rear door. When front 
door is closed, rod presses into rear 
door recess . 
and absolutely foolproof lock with 
which children cannot tamper 


! am interested in the Dickson Auto-Matic Sedan 
Door Lock. Please send me complete information 
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WOULD OPEN! 








NOW YOU CAN HAVE 


Turntable 


a 24 Hour 
a Day 


For 7 9500 | 





Portable -Easily Set Up 
FOR SHOWROOM OR LOT 


No pit, no holes, no an- 
chor bolts. Just plug in 
and run— anywhere. 

o 
ADJUSTABLE TO FIT ALL 


POPULAR MODELS FOR 
THE LAST FIVE YEARS. 


Packed as a unit and 
ready for quick shipment 


AUTO-TURNTABLES 


Reg. U.S. Pat. Office 





Pinte your Letterhead ! 


and mail this coupon for full 
descriptive brochure. Please give 


your 


Name__ 
and Title 


BRUNNER AUTO SALES COMPANY 


| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
| 
80 Oakland Ave., Manchester, Conn. | 





SHOWROOM FURNITURE 


Six Zones Created .. . 





Dropped by 


its assembly plant in Yoko- 
in 1926 and from 


at 
hama, Japan, 





B. E. Thompson H. L. Walters 
1933 to 1939 was Lincoln manager 
of Ford’s Washington branch. 

Hendrixson occupied various 
sales and service positions with 
Chevrolet from 1934 to 1944, when 
he joined Nash. 

Kouns was former zone man- 
ager in St. Louis and field rep- 





R. M. Hendrixson L. T. Kouns 
resentative for Nash in the Mid- 
west. He was with Ford and Lin- 
coln for 12 years. 

Goge joined Nash in 1944 after 
service with Ford and Curtiss 
Wright. 

Anderson was formerly assistant 
manager of the San Francisco 





M. 8. Anderson 


S. K. Goge 


zone. He entered the auto business 
in 1919 as assistant comptroller 
for Chevrolet in Oakland and Cin- 
cinnati. Later, after six years as 
a Chevrolet dealer, he rejoined 
Chevrolet and went to Nash in 
1940 at Oakland regional manager. 
Baker, former assistant manager 
at Dallas, has seen service with 


Plate Sales Gain 


Shown in Denver 


DENVER.—More money has 
been received from the sale of li- 
cense plates and transfers of au- 
tomobile titles during the first 
seven months of this year than 
for the entire year of 1945, accord- 
ing to a municipal report. 

About $971,931 has been collect- 
ed so far this year, compared with 
$854,608 during a similar period 
last year. Last month collections 
totaled $33,597, or an increase of 
$18,848 over July of 1945. 

License plates sold during July 
totaled 5,017, compared with 2,893 
for the same month last year. New 
titles issued during July totaled 
4,724, or 2,226 more than during 





Distributorship Setup 


(Continued from Page 1) 


Nash 


General Motors Acceptance Corp. 
and Pontiac. 

Alexander’s Memphis office will 
cover a territory to be combined 
with New Orleans as of Oct. 1. He 
is at present manager of the New 





H. 8S. Baker 


R. L. Alexander 


Orleans zone. His experience cov- 
ers many years with GMAC and 
RFC. He joined Nash in 1933 at 
Detroit in the sales promotion de- 
partment. 


Marketing Assn. 
Schedules Oct. 
Parley in Detroit 


DETROIT.—“Patterns for To- 
morrow—Retooling for Tomorrow's 
Marketing Problems” is the theme 
of the American Marketing Assn. 
convention to be held at the Stat- 
ler hotel here Oct. 24-25. 

The morning session of the first 
day will deal with standards in 
consumer research with special ref- 
erence to research as sponsored 
by newspapers and measures of the 
effectiveness of outdoor advertis- 
ing, it was stated. 

The afternoon of the first day’s 
sessions will be devoted to the ex- 
amination. of some new approaches 
to income measurement dealing 
specifically with the Ohio sales tax 
study, the Indiana gross income 
study, and family income measure- 
ment. 

The morning of the second day 
will be used for three group dis- 
cussions: 1. Market research 
sources and methods; a critical 
analysis of the strength and weak- 
ness of the consumer panel, mail 
questionnaires, personal interviews 
and canvass methods; 2. a dis- 
cussion of subjects of interest to 
teachers of marketing, and 3, gov- 
ernmental aids to marketing. 

The afternoon of the second day 
is reserved for a panel discussion 
of the current status of postwar 
plans. Representatives of major in- 
dustries and governmental agen- 
cies will discuss the progress of 
distribution planning. 


House Trailers 


To Stay Pegged 


WASHINGTON.—House trailers 
are still under price control and 
no plans are being made for their 
decontrol in the foreseeable future, 
OPA said last week. 

The announcement was made to 
advise the trade that a printing 
error was responsible for listing 
“house trailers” instead of “horse 
trailers” among the items sus- 
pended from price control in. ini- 
tial printed copies of Amendment 
42 to Supplementary Order 129. 
The correction has been made 
now in copies of the amendment 
and corrected copies will be dis- 








July, 1945. 
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ship in this streamlined building, just comple 
are co-managers. 





COLONIAL MOTORS, Charleston, 8. C., has started as a new Lincoln-Mercury dealer- 


tributed soon, OPA said. 








Marville Trailers 


Distributorships 
Available 
€ 


MARVILLE DWYER, Ince. 
Department 9Al 
1835 NORTH EASTERN AVENUE 
Los Angeles, California 





IMPROVED AUTOMATIC 


PILOT 


Only 60 sec. to attach. 
Easy to carry, weighs 
only 23 pounds. Order 
from your jobber or 


Gg 
DEALERS’ 
| SPECIAL NET ‘ 
FACTORY SALES DIVISION 


PILOT MANUFACTURING CO. 


BATTLE CREEK 3, MICHIGAN 


RUBBER 
CEMENT 


LATEX CEMENT 


for 
e DOOR PANELS 
e WEATHER STRIPPING 


e COMBINING 
e IMPREGNATING 
1015 E. 173rd St. 
New York 60, N. Y. 
A. G. ENGELHARDT 
45 Hawthorne St. Grosse Pointe, Mich. 


Detroit Representative 
Phone Niagara 3464 











In Dallas homeowners garden the 
year ‘round... and they follow the 
pages of Garden News in The Times 
Herald for timely advice and au- 
thoritative articles. Especially edit- 
ed for local gardening, Garden 
News is featured every week of the 
year in The Times Herald. 


THE DALLAS 
TIMES” 









ted. Brothers George Paul and Hewitt Paul 


‘DALLAS’ GREATEST NEWSPAPER 
Represented by it i 
THE BRANHAM COMPANY 
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Ford Outlook 


Dealers Advised on Production Problems; 
Customers’ Questions Answered 


DEARBORN. — “Production is 
what this country needs now—and 
production is what we are going to 
provide to the 
very limits of 
our ability.” That 
is the promise J. 
R. Davis, Ford 
vice - president in 
charge of sales 
and advertising, 
made Ford and 
Lincoln - Mer- 
cury dealers in a 
recent letter re- 
garding the cur- 
rent car. short- 





J. R. Davis 


age. 

“Thousands of people who have 
ordered a Ford, Mercury or Lin- 
coln want to know when they can 
get their car,” Davis said. “We 
wish it were possible for us to give 
you sufficient data at this time to 
enable you to specifically handle 
such inquiries, but about all we 
can do is give you an overall pic- 
ture of our production situation as 
we now see it, so that you can 
more intelligently discuss this dif- 
ficult problem. 


“During July we produced about 
41,000 Ford cars, 15,000 trucks, 
7,500 Mercurys and 1,800 Lincolns. 
For the month of August we ex- 
pect production to be about as fol- 


lows: 43,000 Ford cars, 25,000 
trucks, 8,500 Mercurys and 2,500 
Lincolns. 


“Each month thereafter we 
plan to step up production, pro- 
vided, of course, the flow of ma- 
terials is not interrupted. If we 
could get enough parts and ma- 
terials, we could turn out 160,000 
a month, but many supplies are 
still very scarce. Cold rolled steel 
is a notable example. 

“Like every other automobile 
manufacturer, we are up against 

some very tough problems today; 
not the least of which is the fact 
that we have lost money on every 
car we have built thus far.” 

The letter was accompanied by 
a folder containing questions fre- 
quently asked about delivery of 
new cars, and dealers’ answers 
based on Ford policy. Some of the 
questions and answers follow: 

Q: When can I expect to get a 
new car if I place an order now? 

A: We wish we could tell you 
exactly when your new car can be 
delivered, but there have been so 
many interruptions in production 
during recent months, we hesitate 
to even make a guess. 

Q: If I had a good used car to 


Ford Will Test 
Motor Built by 
Jack & Heintz 


DEARBORN. — Ford Motor Co. 
confirmed last week a report that 
it had signed an experimental con- 
tract with Jack & Heintz Preci- 
sion Industries to test its light- 
weight aluminum engine. 

The contract provides that if 
Ford decides to use the engine, 
after extensive tests, it may have 
the exclusive right to do so in au- 
tomobiles, trucks and tractors. 

William S. Jack, president of 
Jack & Heintz, announced in Cleve- 
land that its capacity would be 800 
engines a day and that the con- 
tract provided that, if Ford desired 
to do so, it could build or have 
built by other companies any mo- 
tors required over 800 daily. 

Jack said that two of the ex- 
perimental engines had been 
shipped to Ford and that 10 others 
would be shipped within 30 days. 

Ford tests are expected to re- 
quire six to eight months. The en- 
gines are die cast, air cooled and 
their design is adapted to rear- 
engine cars. The engines to be 
tested will be both four and six- 
cylinder types. 

While it is possible that Ford 
may be interested in the engine 
in connection with its plans for a 
new light car, it was pointed out 
that any deal for use of the en- 
gine is a long way from realiza- 
tion since it is common practice 
for an auto company to test all 





trade, wouldn’t that help me get 
a new one sooner? 

A: No, I’m sorry but it would 
not. We are in the automobile 
business, and naturally we are 
glad to get all the cars we can, 
both new and used, to sell, but 
we don’t let that control delivery 
of new cars. 

Q: How will my deposit on a 
new car be protected? 

A: All the deposits we take on 
new cars are put into a special 
account at the bank until delivery 
is made. We don’t use customers’ 
deposits in the operation of our 
business .. . so your money is al- 
ways right there in the bank if 
you want it back. 

Q: I am a veteran of World War 
II.. Do I get any preference in the 
delivery of a new car? 


A: Yes. At least one out of every 
four cars we receive is delivered 
to a veteran whose order we are 
holding on our veterans’ order list. 

Q: Well, I just have to have a 
new car now. Don’t you consider 





Nash Submits 
Lone Bid on 
Aircraft Plant 


KENOSHA, Wis.—The Nash-Kel- 
vinator Corp. is the only bidder 
for the government-owned aircraft 
assembly building adjacent to the 
Nash Motors plant here, it was re- 
ported last week. 

The Nash bid of $1,033,000, now 
subject to approval by the War 
Assets Administration and the De- 
partment of Justice, includes the 
assembly building, the test cells, 
the pump house and 11% acres 
adjacent to the Nash Kenosha 


AN INNOVATION in automobile merchandising is the luxurious customers’ lounge 
in the showrooms of Hoster-Roberts Inc., Ford dealer at 819 E. 62nd St., Indianapolis. 
Its modern furnishings, featuring a scientific color scheme and fluorescent lighting, add 
greatly to the comfort and enjoyment of those visiting this dealership. A new idea in 


plant, but none of the $26,000,000 
worth of machinery with which 


boosting morale in the organization is the 
during their lunch periods. 


recreation room, where employes may relax 





the merits customers’ 
needs? 

A: Yes. Where urgent need of a 
car is a factor, we will, in the pub- 
lic interest, determine such cases 
on the basis of the now abolished, 
but publicly accepted, OPA prior- 
ity lists. 

Q: Isn’t there something I can 
do to get a new car now? I am 


of your 





willing to pay a premium if neces- 


sary. 

A: We do not accept bonuses 
over our regular established retail 
prices. The new cars we get will 
be delivered to the people who 
have placed orders with us on a 
first-come-first-served basis. The 
only exceptions for earlier deliv- 
ery that will be made are to vet- 
erans and cases of public neces- 





sity, as mentioned above. 








Shipments— 


The entire personnel of 
this sale will be changed 
over to shipping at the 
close of the six-day sale. 
Every effort will be made 
to ship buyers’ property 
as rapidly ds possible. 


* 


Inspection— 

No catalog will be avail- 
able. Buyers are urged 
to inspect each lot in 
which they are _ inter- 
ested and make their 
bids according to the lot. 
Each lot is tagged with 
a description of the prop- 
erty included, an esti- 
mate of the count and 
weight. 


* 


Terms— 


All sales are subject to 
War Assets Administra- 
tion Standard Conditions 
of Sale. 


* 
Eligible Buyers— 


Brokers are not eligible. 
Legitimate Dealers, Job- 





bers, Distributors and 
licensed Exporters are 
eligible. 

This type property 


previously offered pri- 
ority groups, includ- 
ing veterans of World 
War II, July 1 through 
July 22, 1946. 











(y)t 


when 


(y\t 





“Profit Through Surplus’ 





these buildings and other Nash- 
owned buildings were equipped. 
WAA is disposing of the $26,- 
000,000 in machinery and equip- 
ment separately. Nash has already 
purchased about $3,000,000 of this 
machinery in previous WAA sales. 
Located on property owned by 
Nash-Kelvinator before the war, 
the buildings were used by the 
company for the manufacture of 
Pratt & Whitney aircraft engines. 








National Automotive Parts Program 


ab 


Auto Parts 
Accessories 


Garage Equipment 
Hand Tools, Power Tools 


6 DAYS ONLY 


‘ September 9 through 14, 1946 
9:60 A. M. to 4:00 P. M. Daily 


The buyer sets his own pace—inspects the lots, 
writes and deposits his bids as he elects during 


sale dates. 


announced Monday, September 16, and final 
settlements made. Property sold ‘As Is’’, F.O.B. 


location, all sales final. 


ere 


Salt Lake City, Utah 


Utah Gen. Sub-Depot, U. S. Army 
Salt Lake City Branch 


No catalog will be available. Your inspection 
of property is urged. If you are not on WAR 
ASSETS MAILING LIST to receive notices of 
sales of this type of property write for descrip- 
tive brochure giving more details of sale. | 


Bids will be tabulated and awards 


$14,000,000 


NEW—USED—RECONDITIONED 


ALL POPULAR MAKES 


| 
} 
| 
| 





“Government Issue” Auto 
Parts (lot size approxi- 
mately $1,000 List.) 


Mixed new and _ used 


property 
(lot size approx. one-ton). 


same job lot 


Featuring... 


Complete engines 
Cylinder blocks 
Transmission housings 
Differential housings 
Crank shafts 
Electrical parts 
Electrical accessories 
Gears 

Bearings 

Water pumps 

Fuel pumps 

Wheels, axles, frames 


Electric drills, buffers, 
grinders 


Compressors 
| Motorcycle parts 


Hand tools of every 
description . 

also hardware type tools, 
axes, shovels, etc. 


WaAR AssETS ADMINISTRATION 





728 - 15th Street, Denver 2; Colorado 





DC-19 


as 
Lad 
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New Car Dealers to Feel Brunt... 





OPA Intensifies Drive 
On Price Violations 


(Continued from Page 1) 


convictions returned recently at 
Detroit, account for a “relatively 
small portion” of black market- 


"Dealers of Buffalo and Roches- 
ter are incensed at the phraseol- 
ogy of the letters being sent to pur- 
chasers by the OPA, the AuTomo- 
tive News survey found. They feel 
that the general tone of the cor- 
respondence reflects upon their 


‘ : honesty and integrity. 


The initial letter sent buyers by 
the Rochester OPA opens with the 
statement: 

“Sales of automobiles are sub- 

to federal price control regu- 
The purpose of these regu- 

lations is to protect the purchas- 
ers of all automobiles from paying 
more than ceiling price for a car.” 

The letter goes on to propose 
a time and place of meeting for 
the divulging of the buyer's infor- 
mation regarding the transaction. 
The recipient of the letter is told 
he will aid “in the fight against 
inflation” by “cooperating” with 
OPA. 


Rochester dealers asserted they 
would not tolerate the implications 
of the OPA letters unless all ve- 
hicle retailers were included in the 
seope of the drive. They added the 
investigation would get their back- 
ing if all violators are prosecuted, 
not just franchised operators. 

But the dealers explained 
individual complaints would only 
result in government retaliation. 
It was indicated, however, that 
the Rochester dealers were con- 
sidering a test as a group. 
In Chicago, OPA investigators 
seized upon a dramatic and some- 
what unrelated situation to launch 
the dealer inquiry there. 

The agency went into action 
after a girl cashier for a whole- 
sale grocer confessed stealing 
$18,000 from her employers and 
giving the money to her 17-year- 
old fiance. He in turn confessed 

mding most of the money 
shooting “craps” and buying a 
$1,500 Buick for $3,500 from the 
owner of a hamburger stand. 

In South Carolina, where six men 


were arrested last Monday in the 


alleged $75,000,000 black market at 
Leesville, an OPA spokesman said 
the investigation “is spreading all 
over the Southeast.” The license 
of every car found in the Lees- 
ville mart will be traced in an 
effort to discover why the vehicles 


.. were in black markets and not 


dealer showrooms, OPA stated. 

The Philadelphia investigation of 
new-car dealers will start this 
month, it was revealed. Checking 
of used-car sellers has been at- 
tempted there for sometime with 
negligible results. 

OPA is checking purchase data 
of both new and used-car dealers 
in Denver. Frank E. Hickey, dis- 

. trict OPA enforcement attorney, 
reported, however, that fran- 
chised dealers “are complying 
with ceilings.” He said that most 
violations are being committed 
by individuals and _ curbstone 


OPA investigators in Los Angeles 
are checking the purchase records 
of new-car dealers, it was reported, 
while paying no attention to the 
activities of used-car operators. 

* 


Black Mart Rings Bared 


In S. C., New England 

LEESVILLE, S. C.—OPA stepped 
up its drive against organized 
black markets in new and used 
cars last week as enforcement 
agents charged widespread viola- 
tions of ceiling prices in the South 
and New England. 
The first move in the drive oc- 
curred here where OPA men “raid- 
ed” what the agency described as 
the largest auto black market in 
the U. S. Six men were arrested 
as leaders of the alleged ring, 
which conducted a business esti- 
mated at $100,000,000-a-year rate on 
an open-air lot near town. 

Mose 


with few going directly to pri- 

vate citizens. On the day of the 

raid, he said, 80 dealers from 
many states were on hand to bid 
for 500 vehicles. 

At Boston, OPA officials reported 
the existence of an organized black 
market throughout New England, 
selling new agd used cars at prices 
up to $1,000 over ceilings. William 
B. Sleigh jr., enforcement execu- 
tive, said that the agency will 
bring license suspension’ suits 
against suspected illegal dealers. 

Prices charged in the Leesville 
market were said by Moseley to be 
as much as $3,200 above the legal 
maximum prices. He quoted prices 
of $2,150 for a 1946 Ford club coupe 
and $5,800 for a car with a $2,600 
ceiling. 

The six men arrested by OPA 
agents waived hearing before the 
U. S. commissioner at Columbia, 
S. C. Each was released on $2,500 
bond for appearance in Federal 
District court in November on 
charges of violating MPR-540. 

Revealing that 30 percent of 
the sales at Leesville consisted of 
new cars, trucks and jeeps, Mose- 
ley declared that OPA is “tracing 
these cars right back to the man- 
ufacturer” to determine how they 
found their way to the illicit 
market. : 

He said other arrests would fol- 
low, hinting that a number of new- 
car dealers in the South are under 
investigation for allegedly diverting 
1946 models into the black market 


tained. 

The Leesville ring often grossed 
over a million dollars a day in 
sales, which were held only on 
Mondays, according to Moseley. He 
said that buyers from 14 states in 
the Midwest and South visited the 
market regularly. 

Above-ceiling operations in New 
England were conducted along a 
pattern similar to that at Leesville, 
OPA men at Boston said. 

Purchasers of new cars in the 
six Northeastern states are being 
asked to report to OPA details 
of their deals, it was disclosed. 
OPA promised, however, that no 
action would be taken against 
buyers who paid over - ceiling 
prices. 

Several months ago OPA attemp- 
ted to obtain details of new-car 
purchases from Virginia buyers. 
The practice was halted after a 
Norfolk dealer brought a court suit 
against OPA with the assistance 
of the Automotive Trade Assn. of 
Virginia. 

The OPA raid at Leesville last 
Monday, which was reminiscent of 
liquor raids in prohibition days, 
was occasioned by protests of war 
veterans, who complained of the 
excessive prices being demanded. 

Washington headquarters of OPA 
planned the raid for several weeks. 

Before making arrests on the 

day of the raid, Moseley related, 

OPA agents spent $12,000 in 

marked money on purchases of 

the new and used vehicles. Li- 

cense numbers of some 300 cars 

were taken and will be traced, 
he said. 

There were often more cars than 
people in the town, OPA said. Lees- 
ville’s population is slightly over 
1,000. It was apparently chosen for 
the location of the market because 
it is midway between Boston and 
Miami on U. S. Highway 1, an 
important route along the East 
Coast. 

Other examples of prices in the 
Leesville mart, according to Mose- 
ley, were $2,500 for a 1946 super 
deluxe Ford convertible coupe; 
$1,400 for a 1941 Plymouth sedan, 
and $1,375 for a 1941 Chevrolet spe- 
cial deluxe sedan. 

All of the six men arrested as 
ringleaders of the market gave 
South Carolina towns as places of 
residence. Moseley said that the 
market started operating last fall. 

Twenty-nine men who admitted 
or were convicted of black market 
dealings in a Detroit trial this 
spring are now awaiting sentence. 





The sales in this market were 
based at Cairo, Ill., and Murray, Ky. 


where doubled profits were ob-| wack 


Car, Truck Output Estimates 


By Automotive News 


PASSENGER CARS 
(U. 8S. PRODUCTION ONLY) 
Weeks Ended Aug. 31, Aug. 24 








Mai? WANTED # © 


CHEMIST—Aut ive Product Knowl- 
edge of sound dampening, adhesives, 
saturated felts preferable. Desirable that 
applicant be capable of supervising 
group of Automotive Products Chemists. 
Permanent position with long estab- 
lished, progressive company. Excellent 
opportunities for advancement for right 
man. Location, Metropolitan New York 
area. Send resumes to Box 1341, ¢/o 
Automotive News, Detroit 26. 











SERVICE MANAGER—Must be experi- 
enced. Salary and commission. Write 
your own ticket. Vacation with pay. 
Best working conditions. New and mod- 
ern equipped shop. Have Buick agency. 
Located in West Centra! Illinois. Poo! 
Motor Company, 331 N. Main Street, 
Jacksonville. Illinois. 





ACOUNTANT-OFFICE MANAGER by 
large Western New York distributor, 
preferably but not necessarily with Gen- 
eral Motors or Chrysler experience. Ex- 
cellent opportunity for able and ener- 
getic man capable of advancing to 
treasurership. Give age, marital status, 
experience, references. when available 
and salary expected. Box 1355, c/o Au- 
tomotive News, Detroit 26. 





MANAGER 


Auto Parts Department 
Thorough experience with 
Mopar parts buying, control, 
display and sales essential. A 
man well grounded in per- 
sonnel work with aptitude for 
handling men can quickly 
work into an executive posi- 
tion with an income all out 
of proportion to the time and 
energy used. Write, stating 
age, objective, experience, 
work history, etc., to 


Glenn E. Thomas Company 
Anaheim at Elm 
LONG BEACH 2, CALIF. 





AUTOMOTIVE PARTS MAN—Large truck 
and equipment firm needs first class man 
with stock experience, sales ability. 
Splendid opportunity for right man. Re- 
plies kept confidential. Write Box 1361, 
c/o Automotive News, Detroit 26. 

















Week Week Jan. 1 Jan. 1 
Ended Same Total to to 
Aug. 31, Week Aug. 24 Aug. Aug. 30 Aug. 31 
1946 §=61941** § §=1946* 1946 1941*+ * 
GENERAL MOTORS 24,900 3,713¢ 28,677 100,912 1,651,114+ 341,425 
a Ser 5,128 Closed 4,369 20,096 288,111 62,259 
Cadillac ........... 792 Closed 683 8,325 44,141 12,023 
Chevrolet ......... 12,092 83,713; 11,930 650,148 928,345+ 167,936 
Oldsmobile ........ 8,215 Closed 3,038 12,419 173,380 44,652 
Nn 6s ob6e 000s 3,673 Closed 3,662 14,929 216,637 51,555 
CHRYSLER ......... Closed 12,289+ 17,595 654,799  919,047+ 340,465 
ES ovssdecses Closed 748 1,781 6,085 73,837 43,818 
| ASSET Ie Closed 4,211+ 4,689 165,156 265,806+ 105,790 
i, Perr Closed 6533+ 8,678 25,029 371,459 141,987 
DE ev eeswasses Closed 797 2,447 8,529 107,945 48,920 
ED wividovsess s6-0 12,681 1,950 12,484 54,904 777,569t 245,466 
Sc uhne- 56 0200 es 10,234 1,752+ 10,118 44,463 678,878} 204,469 
SR 471 379 1,931 12,646 6,383 
DEE © vevivicecss 1,976 198 1,942 8,510 86,045 $4,614 
ee 1,109 1,190 1,767 5,982 55,433 57,101 
STUDEBAKER ...... 2,047 1,666+ 2,026 8,138 87,451+ 37,5138 
is bel pada o 6 4% 3,046 2,530+ 2,861 9,482 55,885+ 56,081 
KAISER-FRAZER 142 Ky 182 aa ere 555 
PACKARD .......... 1,342 503 1,339 3,961 46,481 20,993 
Es Whe b 46's ¢ 0 121 N.A. 112 424 N.A. 1,066 
MISCELLANEOUS 8,811 293,266 
Total Cars, U. S.... 45,388  32,652+ 61,948 289,091 3,786,246+ 1,100,615 
Note: 1941 figures include cars and trucks, U. S. and Canada. 
COMMERCIAL CARS 
(U. 8S. PRODUCTION ONLY) 
Week Week Jan. 1 
Ended Ended Total to 
Aug. 31, Aug. 24 Aug. Aug..31, 
1946 1946* 1946* 1946* 
2 2 8, ar 8,652 8,585 34,238 148,678 
Ne UR ko va enis 000 v0 6,445 5,978 26,301 107,113 
aia non 60 8% 05.0500 Closed 8,425 10,827 80,7380 
INTERNATIONAL ......... 2,647 2,528 11,757 71,536 
Ne hn bing ol v0'9. v4 06 00,6 1,936 1,916 7,792 45,089 
STUDEBAKER ............. 1,206 1,198 4,752 27,679 
Se ira ae fd w0t,o4-d Oban 1,437 1,383 5,465 16,267 
nt SE Ee reer 402 382 1,720 9,678 
Oe ae er 344 196 965 6,376 
eben Swann cvdard ei we Closed Closed Closed 5,023 
ee 241 226 507 5,343 
ET ona es's da ole 4 Sawa 145 102 541 4,129 
TS PPS eee 104 56 288 2,183 
MISCELLANEOUS ......... 692 683 2,876 16,326 
Total Trucks, U. S. ...... 24,251 26,648 108,029 541,150 
Total Cars, Trucks, U. S... 69,639 88,591 347,120 1,641,765 
Total Cars, Trucks, Canada 1,371 2,728 11,082 82,847 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 71,010 91,314 358,202 1,724,612 


*Revised. tInchudes trucks. N.A.—Not available. Miscellaneous includes 
Autocar, Divco, Marmon H., Brockway, Four-Wheel Drive, Sterling, etc. 





347,120 Built i 


four days of assemblies, it is ex- 
pected that no more than 70,000 
cars and trucks will be turned 
out in U. 8. plants this week. 
All Chrysler Corp. assembly lines 
are scheduled to resume output 
Tuesday, which will partially off- 
set the industrywide shutdown on 
Labor Day. 

Although September auto pro- 
duction will be off to a compara- 
tively slow start, a projection of 
360,000 cars and-trucks can be met 
this month if labor and material 
conditions do not worsen. 


Several basic material shortages 
continue to menace capacity out- 
put, however, notably steel—sheet 
and strip, copper and pig iron. 
Skilled manpower was reported in 
increasingly short supply last 
week. 

Of the U. S. passenger car out- 
turn last week, General Motors 
divisions built an estimated 24,900 
compared with 23,677 in the previ- 
ous week. GM scored a postwar 
“first” in August by turning out 
an estimated 100,912 passenger 
cars, the first auto maker to hit 
the 100,000 mark for a month since 
production was resumed last year. 
Ford scored a slight gain in car 
output last week tallying an esti- 
mated 12,681 compared with 12,434 
in the previous week. August car 
assemblies at Ford totaled 54,904, 
according to Automotive News es- 
timates. 

In the independent group, Nash 
was hit by strike at its body 
plant in Milwaukee on Aug. 27, 
which in turn forced the clos- 
ing of its car assembly line at 
noon on Aug. 28. Accordingly, 
Nash output for the week 








amounted to an estimated 1,109, 


Output Drops to 69,639; 


n Aug. 


(Continued from Page 1) 


compared with 1,767 in the pre- 
vious week. 

Studebaker marked its first post- 
war month of uninterrupted pro- 
duction and turned out an esti- 
mated 2,047 cars last week com- 
pared with 2,026 in the previous 
week. An estimated 8,138 cars were 
built by Studebaker in August. 


Production continued on the up- 
trend at Hudson last week, regis- 
tering an estimated 2,873 compared 
with 2,861 in the previous week, 
raising the total for August to 
9,219. 

At Kaiser-Frazer and Graham- 
Paige, an estimated 142 cars 
were built last week, compared 
with 132 in the previous week. 

It was hoped that all Kaiser- 
Frazer distributors would have 
sample cars within two weeks, 
and that all of the company’s 
4,329 dealers would receive ini- 
tial car shipments within six to 
eight weeks. 

Packard built an estimated 1,342 
cars last week compared with 1,339 
in the previous week. 





Parts Shortage Shuts 


Lincoln for Week 

DETROIT.—A shortage of cyl- 
inder blocks will force the clos- 
ing of the Lincoln division plant 
of Ford Motor Co. during Labor 
Day week, Sept. 3-6, T. W. Skin- 
ner, general manager of Lin- 
coln announced last week. 

In a notice to all employes, 
Skinner said: “We regret very 
much that this enforced shut- 
down becomes necessary as we 
have done everything within our 


PARTS MANAGER — By Western New 
York General Motors (Pontiac) Dealer. 
Applicant must be sufficiently experi- 
enced, and capable of taking complete 
charge of established parts business. 
Plenty of potential business is obtainable 
and opportunities are here for the right 
man. Write to Box 1358, c/o Automotive 
News, Detroit 26, giving complete history 
and salary expected. 





WANTED — Service Manager. Must be 
young, energetic, and have had success- 
ful experience in managing large Chevro- 
let Dealership Service Department. All 
replies strictly confidential. Hunter Motor 
Company, Anderson, Indiana. 





WANTED—Several expert Packard, Cadil- 
lac and Buick mechanics. Packard Deal- 
er, Riley-Coles Motors, Daytona Beach, 
Florida. 





WANTED 
ENGINEER 


HAND-TOOL FORGING PLANT 
THOROUGHLY EXPERIENCED DIES 
STATE SALARY, BACKGROUND 


Box AN 8773 
113 W. 42nd St. 
New York 18 





OFFICE MANAGER—Large General Mo- 
tors Dealer in Buffalo has immediate 
opening. Man must be fully qualified in 
all phases of accounting and office man- 
agement. Excellent pay in well estab- 
lished and growing organization. For con- 
sideration give full details of present and 
past employment and experience in first 
letter. Box 1359, c/o Automotive News, 
Detroit 26. 





POSITION WANTED 





MANAGER OR SALES MANAGER. Twen- 
ty years experience as retail manager, 
sales manager and factory district man- 
ager. Discharged Major available Sep- 
tember 1. Could invest. Best references. 
Send details to P. O. Box 5642, Cleve- 
land, Ohio. 


AUTOMOTIVE SERVICE MANAGER seeks 
position. Age 35, 11 years as motor car 
10 years as Service Manager 
with large companies, General Motors 
and others—first class references. Box 
1360, c/o Automotive News, Detroit 26. 





mechanic, 





ACCOUNTANT—Wishes to connect with 
distributor, factory branch, or dealer. 
Automobile experience includes retail and 
wholesale sales, dealer operations repre- 
sentative for manufacturer, four years 
comptroller factory branch, three years 
comptroller distributor. Experienced in 
expense control, supervision of depart- 
mental operations, ordering new cars, 
purchasing supplies and management. 
Eastwood, Box 1362, c/o Automotive 
News, Detroit 26. 





MANAGER: MANY YEARS EXPERI- 
ENCE. Factory wholesale, service, ten 
years. Ass't manager wholesale, retail, 
five years. Present, General Manager, six 
years. College educated. Manage as part- 
ner with interest in business or man- 
ager, salary, bonus. Prefer New Eng- 





power to prevent it. 





land. Box 1352, c/o Automotive News, 
Detroit 26. 


i). = ere 


Zz 
eee 


Proce 














GaEpEEER, || exe 


F 


[rete 

















AUTOMOTIVE NEWS, SEPTEMBER 2, 1946 


39 





/——— DEATERSnEF WANTED ———— 


D: Will pay cash 


for dealership popular make. 100 car 
quota up to 500. Send full details to 
Don Wolfe, 1417 K St., Sacramento, Cal. 
WANTED TO BUY CHEVROLET DEAL- 
ERSHIP in any good town. All answers 
to this ad will be confidential. Address 


Box 1353, c/o Automotive News, De- 
troit 26. 
DEALERSHIP FOR SALE 





NEW CAR DEALERSHIP in Massachu- 
setts on main route. 9,200 square feet 
floor space. Complete new buildi Gas 
station, showroom, service dept., body 
shop, 50,000 square feet of extra land. 
Price $45,000. Box 1346, c/o Automo- 
tive News; Detroit 26. 


NEW LINES WANTED 


FORMER NAVAL OFFICER with many 
years experience selling wholesale trade, 
desires one or two major automotive 
lines for Michigan, Northern Ohio and 
Indiana. Personally acquainted with all 
automotive and aircraft jobbers and 
petroleum wholesalers. Interested in 
building for future rather than immedi- 
ate returns. Box 1347, c/o Automotive 
News, Detroit 26. 











USED CARS FOR SALE 


Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 
16220 Livernois 
University 27317 








Detroit 








USED CARS WANTED 
SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


TRUCKS FOR SALE 


FOR SALE—2 Brockways, 1945 models, 6 
ton 6x6 army bridge construction trucks, 
extra long wheel base 1200x20 tires. 
Ideal for strip mines, crane mountings, 
oilfield work, 5000 miles. Price, $4250 
each. Shanfeld and Co., 1500 Converse 
Avenue, East St. Louis. Illinois. 


























BUSES WANTED 











FOR SALE—Brand new International 6x6 
trucks. Equipped with Anthony hoists, 
tulsa winches, 8:25x20 tires, priced to 
sell. Large stock of Studebaker and 
GMC’s, clean and ready to work, recon- 
ditioned and repainted. Lapiner Motor 
Company, Mason City, Iowa. Telephone 
1182. 


FoR SALE—One Holmes Wrecker, bought 
new two years ago, mounted on a 1937 
Chevrolet 1%-ton Chassis, $1,000. Fen- 
derville Collision Service, 228 E. Erie 
Street, Painesville 28, Ohio. 





BUSES WANTED 
Used school buses not older than 1937 
model. Good condition important. Any 
quantity. 


QUEEN OITY CHEVROLET COMPANY 
Sycamore St. Cincinnati, Ohio 








NEW DIAMOND T 6x6 TRUCKS. Model 
968 A 151” WB 4-ton rating. Equipped 
with winch. Will sell at dealer’s price. 
The Queen City Chevrolet Company, 6th 
& Sycamore, Cincinnati, Parkway 4880. 


WANTED 


50 school buses and high ceiling late 
dels and clean. Mail complete de- 





WILL TRADE 

OU. WANT’ N AIRPLANE—I NEED A 

CAR! Executive type airplane available; 

twin engine, 225 H.P. each. Has blind 
flying instruments, radio transmitter and 
receiver. This '42 Cessna Bobcat features 
twin engine safety with economical oper- 
ation. It is ready for modification. Will 
trade you even for new Buick or equal. 


T. H. Metzler, Maine 1059, 530 Nessle- 
wool, Toledo, O. 





WILL SWAP LUMBER AND PLYWOOD 

FOR NEW 1946 PASSENGER AUTOMO- 

BILE OR TWO-TON TRUCK NEW WITH 
14-FOOT BED. 


Box 1357 
c/o AUTOMOTIVE NEWS 
DETROIT 26, MICHIGAN 








BUSES WANTED 
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scription to 


MC CAA CHEVROLET CO. 
West Memphis, Arkansas 








BUSES FOR SALE 





1942 PACKARD CLIPPER BUS—15 pas- 


senger body by Fitch Jones Coach Co. 
Built for U. 8. Government, at less than 





low ceiling. Low mileage, excellent 
shape. Allison Motor Co., Eaton, Colo. 
1946 WAYNE DELUXE, 48-passenger 





9 ADULT TYPE BUSES with Superior 





GOOD USED SCHOOL BUS BODIES FOR 








FORMER FORD DISTRIBUTOR will dis- 


school bus with heavy duty Studebaker 
engine, for immediate delivery. KRA- 
MER AGENCY, West Seventeenth Street, 
Scottsbluff, Nebraska. 


Improved Automatic 
TOW PILOT—17%.. 
Bumper to Bumper Tow Bar 

TOW PILOT ADAPTOW 
COUPLERS 
A Timely Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 
size Box-Style or Fold-Over 

Type Bumper Cars. 

Per Set (2 Couplers)—$750 
Dealers 


Improved Model ONE-MAN 
RED ARROW TOW BAR 
Bumper to Bumper Universal 
“Vv” Type (folding) with 
Controlled Steering Guide Cables 


+338 
TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 
TOW BARS—TRAILER HITCHES 
100 S. Ci:nton St. Chicago 6, Ill. 
ANDover S08S—-DOR easter 8378 
Order Today Immediate Delivery 
Write or Wire for FREE Literature 











PARTS FOR SALE 











bodies. 1941 and 1942 chassis in good 
running order and priced to sell. Fletcher 
Motor Sales, Inc., Jacksonville, Florida. 


SALE—’40 to '46 models. All sizes. 1942 
Dodge school bus—42-passenger. Several 
good used school bus chassis. Pendley 
Body Company, 2404 Avenue G, Lub- 
bock, Texas. 


SHOP EQUIPMENT FOR SALE 


pose of all automotive equipment, such 
as parts, shop and office. This is an ex- 
cellent opportunity for some one who has 
just acquired a franchise, sufficient equip- 
ment for a dealer handling 500 new cars 
and 1,000 used cars. Only those inter- 
ested in purchasing the entire lot at this 
sacrifice need reply. Box 1364, c/o Auto- 
motive News, Detroit 26. 








HOTEL SITE FOR SALE 


REAL ESTATE 

in Buckhead, 
nearest Atlanta Township Doraville, 
General Motors Plant by owner. Vaughn, 





Box 67, Northside Branch, Atlanta, Ga. 


PONTIAC 
PARTS WHOLESALERS 
Fast Mid-West deliveries. Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 


5225 Delmar Bivd. St. Louis 8, Mo. 








LARGE STOCK 267795 steering gears as- 
sembled, 25% discount, 40-42 Chevrolet 
and GMC trucks. Bickham Chevrolet, 
Franklinton, La. 





CHEVROLET PARTS shipped same day. 
e 8 Chevrolet, Thomp- 


sonville, Connecticut. 


ARMY TRUCK PARIS—Limited supply. 


Parts shipped anywhere in U. 8. and 
foreign countries. Fulton Auto 


190 Edgewood Ave., N.E., Atlanta, Ga. 








Kindly insert the following 


insertions. Count each word, 





(1) or (3) editions of Automotive News, for which find enclosed $ 
of TWELVE CENTS (12c) per word for one insertionor Thirty cents (30c) per word for three consecutive 
initial or group of numbers as one word, including signature and address, | 
| unless Box No. address care Automotive News is desired, in which case add $1 per insertion. 


AUTOMOTIVE NEWS, 2666 Penobscot Bldg., Detroit "26, Mich. 
word Want Advertisement, under proper heading in the next 


3 4 
«Mian a 
a 13.. .14 
BID ss scccas witsnssocansbnpiasearaiocicann 19 
SU isn dieser tndesieshacenvinkaeiieteibaies 24 
pls so: idiskasscephieuscichanctianiontiaie 29 
33 84 

OI vices trciconevess 


Date... 1946 





which is figured at the rate 


eoveccees 























PAK VU. gaskets 
package 10. 6 cyl. $10; 8 cyl. $12.50. 
Fibre timing gears, each $5; 6, $27.50. 
Plus postage and 25 cents packing 
charge. Extra prompt service. Wilsey 
Hudenn Salee Tima hin Phone @Rant 

FOR SALE—NEW 1942 CHEVROLET 
PARTS: Town sedan and eoupes, right 
and left door assemblies, front and rear 
seat assemblies. Coupes, deck lid assem- 
blies. Suburban Carryall, end gate as- 
semblies. % ton panel, right and left 
door assemblies. Sedan delivery, left and 
right and back door assemblies. Cooley 
Chevrolet Co., 158 Whalley Ave., 
Haven, Conn. 





We have the hard-to-get items. 
Call or write. Tranter-Williams, 
Allston, Cincinnati, Ohio. 


PARTS WANTED 


where. 





A: 


complete 
Salle, part No. 5-15290, proterahty new; 


take good used one. Stewart Motors, 
Inc., Greensboro, N. Car. 
rive sler 


u or 
New Yorker 859757. Must be in good 
working condition. Yellow Cab Co., Balti- 
more 2, Maryland. 


~~ ACOESSORIES FOR SALE 
A CAR D Auto seat 
covers, custom-tailored in in plastic, fibre, 


herringbone and saiicloth. Perfect Fit 
Cover Co., 1776 Broadway, New York. 


SEAT COVERS—For 1941 to 1946 De Soto 


and Plymouth sedans only. Custom tail- 
ored in beautiful rayon, blue, maroon or 
green, all with ivory leatherette trim. 
$16.95 net. Check or 10% with order. 
Bay Sales, 374 Bay Street, Rochester 5, 
New York. 


MISCELLANEOUS 


ENGINE REBUILDING—Crankshaft grind- 





ing and metallizing. John P. Hughes 
Motor Co., Inc., 800 Commerce St., 
Lynchburg, Virginia. 





New 


4016 








WANTED 
Ten new Ford truck cabs and ten 
front end assemblies. Must be for 
1% ton. 

CHICAGO SURPLUS COMPANY 
4545 W. Madison Avenue 
Chicago, Mlinots 
Mansfield 7772 





WANTED—ONE SET of main bearings, 
Standard 1940 Amb. 8 Nash. Stiers Mo- 
tor Sales, Inc., 299 Putnam Ave., Zanes- 
ville, Ohio. 





THREE PISTONS—1936 Cadillac, twelve- 
cylinder, model 85, factory No. 4110567, 
new or used. FLYNN & BRIZENDINE, 
BURLINGTON, IOWA. 


9800 Grand River 





FLASH 


A National Used Car Dealers 
Association is being formed 
at a conver.tion to be held at 
Chicago’s Shoreland Hotel, 
September 24th. 


All dealers, local and state 
associations are cordially in- 
vited to attend. 


Your comments and sugges- 
tions will be welcomed. 


Mr. Lynn Wertz, Secretary 
Used Car Dealers 


Executive Committee 
Detroit 4, Mich. 














FOR SALE 
3500 tons 


New Automotive Spring Leaves 

in original skids 
General Motors Truck—Main and 2nd Leaf 
Dodge Truck—Main and 2nd Leaf, Front and Rear 
Dodge Passenger—Main and 2nd Leaf 
JEEP—Main and 2nd Leaf 
Stock and code numbers available 

Write, wire or phone 


SONKEN-GALAMBA CORP. 


2nd and Riverview 


Kansas City, Kansas 


Phone VI 9248 

















PONTIAC PARTS 


WE 


Universal 
Trunions and Bearings 37-42 


39-42-6 Inserts 

36-42-8 Inserts 

36-42 Main Bearings 

33-42-6 Head Gasket 

33-42-6 Valve Cover Gasket 
33-42 Main Bearing Oil Seals 
35-42-6 Exhaust Valves 
35-42-8 Intake Valves 


Cooling System 
35-36 Water Pump Kits 
37-46 Complete Water Pumps 
41-46-6 Cyl. Radiators 
36-46 Water Tubes 


Brake Parts and Cables 


37-42 Master Cyl. Repair Kits 
36-42 Brake Cables 


Fuel Tanks 


39-42 All Models 


_ 

Sheet Metal Parts 
36-42 Front and Rear Fenders 
39-42 Hood Supports 
38-39 Shells 
42 Door Caps 
42 Doors 


HAVE ONE OF THE LARGEST 


STOCKS IN NEW ENGLAND 


41-42 Front Aprons 

41-42 Rear Aprons 

39-42 Hoods 

41-42 Deck Lids 

42-46 Rocker Panel Moldings 


Front Shock Absorbers 


Guaranteed Rebuilts 


1947 A-B-O-D- 
2200 A & B fits Chevrolet 


Crankshafts 


37-42-6 and 8 Cylinders 


Clutches 


39-46 Complete Assemblies 


Motor Mounts 


37-42 


Hubs and Drums 


39-42 


Lighting System 
39-42 Headlamp Assemblies 
37-38 Headlamp Brackets 
35-46 Tail Lamp Assemblies 


Propeller Shafts 


41-42-25 and 26 Models 


We also have transmission cases, front cross members, bell housings and ete. Thousands 
and thousands of other parts too numerous to mention. 
Write us! We'll be glad to mail you our list of available parts woiliit. 


25% Discount to all dealers. 


All parts shipped same day as orders are received. 


“If Pontiac Makes It—We Have It’ 
UNIVERSITY MOTOR SALES 


1971 MASSACHUSETTS AVE. 


ELIOT 0500-1 


CAMBRIDGE, MASS. 
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Reading time: 1 mume, 


1 , 

“As far as I’m concerned there’s always been 

a lot more work to do than time to do it in. As a kid, 

our attic was always full of stuff waiting to be fixed. 

Old clocks, bicycles, wringers, and such,—things that 
just collect around a house. 

“I made my first business deal when I was 
twelve years old. I traded a battered bike, a basketball, 
and a watch for a second-hand car. I fixed the car up, 
drove it all over our county, and began to get some 


good experience. 


I'd saved I got an option on ITs aan 
a spot of ground out on the big super coats I 
opened a small gas station and in a few years had it 
paid for and a substantial profit besides. 

“Then I made another payment on a bigger 
lot across the highway. With a drawing board in my 
gas station and spare time at nights I worked out my 
own design for a modern automobile sales and service 
building to go on that big, new lot,—all brick, stone 
and glass. 

“When I showed my plans to the De Soto 
officials the patted me on the back. When I asked 
them how about my becoming a De Soto dealer they 
put me through a sort of qualifying examination, and 
after several meetings, they signed me up. 





48 seconds 


_ “All through high-school and college I did my 
tinkering on automobjles,—got paid for doing it. 
When I finished school I told my folks there was just 
one place I wanted to go,—where automobiles came 
from. So, with their blessing and my own money, I got 
a railroad ticket to Detroit. 

“I landed a job in the offices of the Chrys- 
ler Corporation, running an addressing machine. 
For seven years I put my work ahead of everything 
else, saved money, moved up gradually to where I 
thought I knew something about automobiles and 
felt ready to try success : 


“Now again, it’s up 

to me. I’ve got the best building on 
the highway. I’ve got the finest automobiles to sell. 
We have friends and customers already who keep 
our shops busy with service work on old cars. Of 
course, they demand the new ones as fast as we get 
them. As far as I can see the door of opportunity is still 
open for a fellow who'll walk in and really do his 
stuff.” 

Another true story of individual initia- 

tive and enterprise from the records of 

De Soto Division, Chrysler Corporation. 


PLYMOUTH «x DODGE « DE SOTO 
CHRYSLER « DODGE Job-Rated TRUCKS 
Products of Chrysler Corporation 
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